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ABSTRACT
The general objective of this study was to investi
gate selected attitudes toward housing and the underlying
values associated with these attitudes, to discover how
these attitudes related to minimum adequacy of physical
conditions of housing, and to explore the relationship of
the housing conditions and the homemakers preference for
long and short range consumption alternatives to housing.
This investigation was undertaken in an attempt to under
stand housing problems in rural areas.

There were six

major objectives related to the above general objective
and two methodological objectives.
This study was based on the theoretical assumption
that attitudes toward the object of housing are lodged in
the broader underlying value configurations of the American
Culture.

These attitudes and values influence the behavior

of the individual and, therefore, influence the verbal
response of the individual to attitude items and consumption
choices, as well as, his behavior in relation to his housing
conditions.

Any conclusions which were drawn with regard

to housing attitudes took into consideration the situation
in which the respondents lived.

The situation included

the present housing conditions, subcultural differences and
socio-economic status differences.

The settings of the study were two small towns
with populations of less than 6,500, Mansfield and Breaux
Bridge, Louisiana.

Mansfield is predominatly non-French,

Protestant and Breaux Bridge is French Catholic.

Both

communities are located near rich farm land and the larger
trade centers of Shreveport and Layafette, respectively.
Both communities are centers for their parish activities
and have some industry.
One hundred-seventy nine female heads of household
in Mansfield and 182 female heads of household in Breaux
Bridge were sampled by a systematic sample with a random
start method.

The sample approximated proportions of the

population as established by the 1970 U.S. Census for both
race and tenure.
The independent variables of race, town, tenure,
wife's education, family income and the occupational pres
tige of the husband were utilized in the analyses of the
data.

These were related to attitudes toward housing,

minimum adequacy of physical conditions of housing, and
long and short range alternatives to housing.
The minimum adequacy of physical conditions of
housing index was composed of fifteen indicators of the
structural conditions of the house, six indicators of
adequacy of temperature control, three indicators of
plumbing facilities, and one indicator of crowding.
xiii

The

attitudes toward housing studied were social status approval,
privacy, economic, familism and aesthetic.

The long range

consumption alternatives to housing index was composed

of

having life insurance, being out of debt, desiring a college
education for children, and having savings.

The short range

consumption alternatives to housing index was composed

of

automobile, furniture, expensive foods, better clothing,
leisure and recreation, and appliances.
Each of the above indices was constructed with the
use of principal component factor analysis.

Scores were

obtained by weighting the responses of the interviewees.
Analysis of variance was utilized to test the relationship
between the index scores and the independent variables.
Simple linear correlations were run between the attitude
indices and the minimum adequacy of physical conditions of
housing, between the long and short range consumption alter
natives to housing and minimum adequacy of physical con
ditions of housing.

Both simple linear correlation and

canonical correlations were run between each of the atti
tude indices and all of the other attitude indices.
The following general conclusions were drawn with
respect to the specific objectives of the study:
1.

Attitudes toward housing are
related to underlying values.

2.

Attitudes are multidimensional.

xiv

3.

Multiple attitudes toward housing are related
to each of the underlying values studied.

4. Attitudes toward an object such as housing are
interrelated and can be related to underlying
value configurations as inferred from verbal
response patterns.
5.

Attitudes toward housing differ with race, town
tenure, family income, education of the wife,
and occupational prestige of the husband.

6.

Minimum adequacy of physical conditions varies
with race, town, tenure, family income, educa
tion of the wife and occupational prestige of
the husband.

7.

The choice of long and short range
to housing varies with town.

8.

The economic attitude and the aesthetic attitude
were related to adequacy of physical conditions
of housing.

9.

The choice of long range consumption alterna
tives to housing was related to minimum ade
quacy of physical conditions of housing.

10.

All the attitudes toward housing investigated
in this study were interrelated to the other
attitudes toward housing.

11.

Canonical correlation was found to be a more
stringent measure of the relationship between
sets of attitude items than simple linear
correlation.

12.

Race differences were more prevalent when income
and education were not controlled but occupa*tional prestige was controlled. Race dif
ferences in this analysis model were possibly
a consequence of lower educational levels and
incomes of the blacks.

xv

alternatives

CHAPTER I
INTRODUCTION TO THE STUDY
I.

SIGNIFICANCE OF THE STUDY

It is generally recognized that rural housing
in the United States compares unfavorably with urban
housing,

Emphasizing this, the report of the President's

Task Force on Rural Development (1970, p. 37) explained
that of the 5.8 million substandard houses in America,
3.6 million are located in rural America.

Therefore

the Task Force recommended that all rural development
programs should assign top priorities to "housing and
health services".
Despite the fact that rural housing has had, in
recent years, a large increase in program assistance, con
ditions are still far below urban conditions.

"The Depart

ment of Agriculture's loan programs for housing, repairs,
and renovations has increased five fold from 1927-1967."
(Rural Development and Family Living, 1968, p. 18).
Although loan programs have increased, the impact on the
improvement of housing has not been appreciable.

There

are no broad-guaged programs of "rural slum clearance" or
"rural redevelopment".

For the most part, efforts for

improvement of rural housing are left largely to the

2

initiative and ability of rural residents themselves.
Research and loan programs have been directed toward
housing conditions, rather than toward attitudes and their
underlying values.

It is believed that dominant attitudes

work as selective factors in influencing rural housing
conditions, and that these attitudes are held differently
by various socio-economic groups.
In general the literature on housing is strongly
urban biased as is financial assistance for housing.
There is little information on the interrelationship of
socio-economic factors, attitudes toward housing and the
adequacy of physical conditions of housing in rural areas.
In addition, the relationships between the consumers choice
of alternatives to housing, the socio-economic character
istics, and the adequacy of physical conditions in housing
have not been explored.
A conceptual framework which assumes that attitudes
toward a social object (housing) are lodged in the broader
underlying value configurations of a culture was utilized
in this study.

The attitude items were constructed with

these underlying values in mind.

It was believed that

attitudes and values influenced the behavior of the
individual; and therefore, influenced the verbal response
of the individual to attitude items and consumption
choices, as well as, his behavior in regards to his housing

3

conditions.

This study was designed to take into consider

ation the influence of the situation in which the respon
dents lived:

the subcultural differences of race and town,

the socio-economic status differences of educational level,
income, and occupational prestige of the male, and the
physical conditions of housing differences.

In conducting

this study, it was hoped that a conceptual framework which
allows for the investigation of the relationship of atti
tudes and their underlying values and the situation in the
form of subcultural, socio-economic status, and physical
conditions of housing would contribute to an understanding
of housing behavior and become an impetus for further study
of housing attitudes and behavior.
II. OBJECTIVES AND ORGANIZATION OP THE STUDY
The major objective of this research was to invest
igate the interrelationship of selected socio-economic
variables, housing attitudes and housing behavior.

This

major objective was subdivided into six objectives:
1.

To investigate the relationship between the
selected socio-economic variables of race,
town, tenure, income, wife's education, and
occupational prestige of the male (if no male
was residing in the household, the female) and
the following attitudes toward the house:
social status approval, privacy from factors
within the family, privacy from factors external
to the family, economic, aesthetic, and familism.
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2.

To investigate the relationship between the
socio-economic variables and minimum adequacy
of physical conditions consisting of struc
tural conditions, plumbing, temperature con
trol and crowding.

3.

To investigate the relationship between the
selected socio-economic variables and long
range (life insurance, being out of debt,
college education for children, savings),
as well as, short range (automobile, furniture,
expensive foods, clothing, leisure and
recreation, appliances) consumption alterna
tives to housing.

4.

To investigate the relationship between the
six attitudes toward housing and the minimum
adequacy of physical conditions of housing.

5.

To investigate the relationship between the
minimum adequacy of physical conditions of
housing and long and short range consumption
alternatives to housing.

6.

To investigate the relationship between each
of the attitudes toward housing and each of
the other attitudes toward housing.

In addition to these six major subdivisions of
the objective, the study was designed to compare two
analytical models.

These two analyses of variance models

consisted of the independent variables of race, town,
tenure, wife's education and family income in Model I
and race, town tenure and the occupational prestige of
the male in Model II.

By utilizing the comparative

models it was hoped that the effects of income and education
on race differences in housing attitudes and behavior could
be better understood.
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Another methodological objective of the study
was to investigate the effectiveness of the use of the
canonical method in the correlation of items in attitude
sets.

This method was compared to the simple linear

correlation of the attitude index scores.
Chapter II contains the review of literature of
attitudes toward housing, standards of minimum adequacy of
physical conditions of housing, methods of upgrading £he
Housing Census evaluation procedure, and the relation
ship of adequacy of physical conditions to the socio
economic characteristics of dwellers.
Chapter III is dedicated to delineating working
definitions of attitudes and values, presenting methods
of attitude measurement, discussing the origin and
perpetuation of attitudes and values, clarifying the
relationship between attitudes and behavior, emphasizing
the importance of value orientaions to attitudes and
showing the relationship of Williams' value configurations
to the attitudes toward housing studied in this research.
Chapter IV contains the methodological orientation.
This includes the description of the communities studies,
the sampling design, the questionnaire, the operational
definitions of the variables, the construction of indices
and the statistical analysis.
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Chapter V contains the results and discussion of the
analyses of the six relationships stated in the objectives.
Two statistical analyses were used to explore these relation
ships.

First, there were the analyses of variance of the

relationships between:
1.

The socio-economic variables and the six
attitudes toward housing.

2.

The socio-economic variables and the minimum
adequacy of physical conditions.

3.

The socio-economic variables and long, as
well as, short range consumption alternatives
to housing.

Second, there were correlations of:
4.

The six attitudes toward housing scores and the
minimum adequacy of physical conditions scores.

5.

The long and short range consumption alterna
tives to housing scores and the minimum
adequacy of physical conditions scores.

6.

Each of the six attitudes toward housing
and each of the other five attitudes toward
housing.

In addition, this chapter contains the results
and discussion of the canonical correlations of the six
sets of attitudes toward housing.
Chapter VI contains the summary of the findings,
conclusions, and recommendations for further research.

CHAPTER IX
REVIEW OF LITERATURE
I.

INTRODUCTION

The relative importance of the housing problem
depends on,

(1) the actual living conditions of the people,

and (2) the prevailing cultural patterns or the ideal of
what an adequate house should be.

The ideal for accept

able housing in every society is always above a certain
level of minimum conditions.

A shelter is characterized as

a physical structure which satisfies the biological and
social requirements of the family.

The ideal pattern,

norms and values change as a consequence of awareness and
interest in housing conditions.
In the United States, housing as a social value has
gained general consensus.

The right to decent housing is

considered a necessity as are food and clothing.

In this

sense, housing in our American society has assumed a moral
imperative.

This is evidenced by the public resources

being devoted to programs with the objective of making
adequate housing a reality for all people.
There are two major ideological orientations to
housing in the United States.

They are:
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1.

Strict liberalism which leaves the provision
of houses to market mechanisms, considering
this as another private economic activity,
and there is no special interest for the
possibility of finding integral solutions
accessible to the lower income groups.

2.

Public intervention which is based on the
certitude that it is impossible to solve
the problem through private activity even if
it is handled through cooperatives and can
profit with proper building technification.
Those who are for state intervention and a
public policy insist both on the possibility
as well as on the need of a planned rational
action.

These two approaches to solving housing needs are two
of the six ideological orientations enumerated by
Vapnarsky (1962, p. 193).

They are represented by the

private and public sectors of the housing market, respec
tively.
The literature related to housing may be organized
and summarized under four major areas:
1. Literature related to social processes involved
in housing policy.
2.

Literature related to housing and the family.

3.

Literature related to housing and community.

4.

Literature related to housing attitudes and
values,

This study dealt with housing attitudes and values.
The other four areas of housing literature just enumerated
are reviewed only to the extent that they effect these
housing values and attitudes.

Attitudes and values
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obviously are involved in all interaction processes which
characterize human relationships.

Merton (1948, p. 163)

has termed this area of study the "social psychology of
housing."

Attitudes and values not only influence but

help explain behavior related to housing.
This research project was designed to investigate
social status approval, economic, privacy, familism and
aesthetic attitudes toward housing.

The relationship

between these attitudes and minimum adequacy of physical
condition in housing were investigated.

This second

chapter includes a review of the literature related to
these attitudes toward housing.

In addition, minimum ade

quacy of physical conditions indicators and minimum ade
quacy of physical conditions as related to selected socio
economic characteristics are reviewed.
II.

ATTITUDES TOWARD HOUSING

General Attitudes Toward Housing
Persons involved in research sponsored by govern
ment agencies, housing magazines, and private institutions
have attempted, over the years, to discover consumer atti
tudes toward housing and the values underlying these atti
tudes.

However, according to Meyerson (1962) all efforts

of this type have been unsuccessful.

Few of the surveys

reported met accepted standards of statistical sampling,

10

but this was only part of the problem.

Robert K. Merton

(1948) pointed out another reason; "The consumer cannot
judge what his reaction will be to an environment he has
not experienced."
Riemer (1951) admitted a weakness in his studies
stemmed from his failure to recognize the complexity of
housing attitudes.

After a decade of studying housing,

from 1941 to 1951, he concluded that he failed to recog
nize that housing attitudes were always related to the
housing conditions with which the respondent was familiar.
Any statement about the desirability of certain
housing features has to be interpreted as a
reaction to deficiencies in a previous home
situation, as a reaction to recent changes in the
home, or as the disinterested reaction of one
whose housing needs are saturated.
Reimer (1951, p. 147-148) also realized that as
some desires are satisfied the individual derives other
desires or needs:
Size and number of rooms may not be high on the scale
of preferences as long as the family does not have
a bathtub. Once tolerable occupancy standards have
been achieved the housewife will begin to consider
the adequacy of storage facilities. Where lowermiddle-class standards are fairly well satisfied,
the family will begin to feel the need for a second
bathroom. A lack of desire for storage facilities
may mean that present facilities are adequate but
it may also mean that other needs are so much more
urgent that not much thought is given to the need
for storage space.
Catherine Bauer,

(1951, p. 7) in discussing atti

tudes toward housing summarized the situation very aptly:
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What we really need to know...is what people would
want if they understood the full range of possibility
on the one hand, and all the practical limitations on
the other.
Bauer expanded her ideas:
Moreover, conflicting wants must somehow be resolved.
Different individuals and groups often want things
which are mutually exclusive...And even a single
individual attaches so many different values to his
home that his wants may be incompatible...
Dean (1954, p. 130) wrote that the implications
of findings in housing research suggest that the problem
of relating housing to family life could be broadened:
Instead of merely trying to relate housing design to
housing values, we should relate the whole socihousing environment to the residents* total scheme
of values. We should ask what are the basic value
patterns of individual family members and how, in
this particular housing environment, do they become
converted into a characteristic way of life?
Dean was cognizant of the overall value pattern of family
members and of the conflicting values of the individual.
He utilized the role of the wife in the modern family to
demonstrate his point.

Her roles are pulled in different

ways by the goals she has internalized in the socializa
tion process.

As a result, the American Woman is often

caught among several incompatible roles that she expects
herself to play.

Dean enumerated the following examples:

If, for instance, a wife values highly a Hausfrau
role that stresses her function as cook, waitress,
chambermaid, cleaning lady, laundress, seamstress,
social secretary/ and general housekeeper, the home
would be evaluated by her as productive economic

workshop where she would want to be employed as
efficiency as possible.
On the other hand:
If the wife is a status striver who stresses her
role as socialite the acquisition of possessions/
decor, manners, and mannerisms to induce favorable
reactions in the eyes of significant others, the
house would be appraised according to how well it
met the social demands of decorum and partying.
Dean (1954, p. 134) set up an ideal construct of the
relationship between family values and the use patterns
flowing from these value orientations:

Cluster of family values

Examples of use patterns
flowing from this value
orientation

1.
Familistic type. Strong
in-group feelings and ident
ification with the family
name, family traditions.
The integration of individ
ual activities for the
attainment of family prop
erty, with the understand
ing they may be used for the
support of the individual
needs. Concern for family
perpetuation and defense of
members from outside attack.

1. The family is the basic
social unit. Other social
ties subordinated to family
coherence.
2. Large families, much
intradwelling unit inter
action, heirlooms and pos
sessions .
3. Many group activities,
family occasions, special
holiday celebrations and
the family council.
4. Major housekeeping
tasks performed in the
dwelling unit.
(A good
bet for home ownership of
the family homestead variety).

2. Integrated Individual
ized type. Cooperative
furtherance of member's
self-realization of his
potentialities and object
ives. Coordination of
family activities for the
attainment of individual ends.

1. Frequent interaction of
family members with other
institutions.
2. Easy come and go,
informal entertaining, segre
gated leisure activities.
3. The gearing of simul
taneous individual pursuits,
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Some property family oriented,
but also some emphasis on
individual possessions.
Individual responsibilities.
Mutual concern for individ
ual happiness.

with appropriate privacy,
space, and equipment.
4. Servicing the family
at home with simplified
economic tasks (a good
bet for a modern house of
contemporary design.

3. Emancipated type.
Personal pursuit of individ
ual goals to the exclusion
of (or conflict with) other
family members. Coordina
tion, if any, from individ
ual realization of per
sonal benefits from cooper
ation.
Individual property
with little or no obligation
to family welfare.
Heavy
concern for self-interest,
with the troubles of others
conceived as their own
responsibility.

1. The integration of
individual activities in
social groupings outside
the dwelling.
2. Minimum of activities
in the home, which becomes
primarily dormitory in
function.
3. Maximum personal privacy,
separate breakfasts, snacks
and sleeping times.
4. Housekeeping service,
delicatessen meals, callfor-and-deliver services.

4. Status-striving type.
Pursuit of career success
and secure social position,
and the accoutrements of
status and prestige.
Activities of individual
family members are scanned
with an eye to how they
reflect upon the family
status, strong encourage
ment to competitive suc
cess in community affairs.

1. Activities of family
members organized for the
pursuit of extra-family
goals.
2. Frequent social enter
taining and much attention
to well appointed house
furnishings.
3. Planning by the social
calendar, hospitality and
the well-stocked larder
and sideboard.
4. Maid service where
possible (a good home with
appropriate status symbols).

The only research pertinent to a study of attitudes
toward housing that the writer could locate, was that of
the Cornell Housing Research Center (1955).

Beyer (1965,

p. 63-64) summarized the findings of this research into
nine identifiable values.

14

The four which were specifically related to the
research reported here are presented below:
1.

Economy. Economy is recognized as a value when
a person tends to emphasize the economical uses
of goods and services. Because, to a degree,
all goods are scarce, persons with this value
will consciously or unconsciously measure—
not always in monetary terms--the worth of one
item against the worth of another before making
a choice.
He will consider whether or not the
item is a good investment which give him a good
return for his investment. His selections of
food, clothing, shelter, recreation and, to some
extent, of companions, will be influenced by
his economic bias.
He will be quick to sense
economic pressures because of an instinctive
alertness to them.

2.

Family centrism. A family with this value
tends to be self-sufficient and tightly knit.
Members of the family have a strong feeling of
unity. They will often judge situations to be
good or bad, desirable or undesirable, in the
light of their effect on the family group.
Their allegiance and loyalty will be given to
their close family and relatives before they
will be given to outside individuals or groups.

3.

Aesthetics. A person evidences an aesthetic
value when he evaluated his environment in
terms of its orderliness, harmony, and beauty.
He will be sensitive to sight, sound, and
touch in a way that is highly personal.
He
will value what he himself sees or experiences,
as opposed to what social opinion says he
should experience. His reactions will be
immediate and spontaneous rather than delayed
and analytical.

4.

Social prestige. The power of this drive is
observed in our society in the strong urge of
many individuals to move upward socially.
These social climbers feel they must have
the attention and respect of their peers.
Often they attempt to obtain or hold that
respect by an extravagant display of automobiles,
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clothing, and housing. Persons who value
social prestige are unlikely to admit its
hold on them.
Individuals do not hold just one value; they may,
in fact, be oriented toward many.

The characteristics of

the values reported in the Cornell Housing Research Center
report were found to cluster.

This clustering made it

possible to reduce the nine values identified into four
value groups.

These groups were labeled as follows (Beyer,

1965, p. 65):
1.
2.
3.
4.

Economy (economy value and freedom value)
Family centricism (family centricism, equality,
and physical health values)
Personal (aesthetic, leisure, and mental health
values)
Prestige (social prestige value)

Selected Attitudes Toward Housing
This section of the review of literature contains
a summary of the theory and research finding related to
the social status approval, privacy, economic, aesthetic,
and familism attitudes investigated in this study.
Social Status Approval Attitudes Toward Housing.
Goffman (1959) in The Presentation of Self in Everyday
Life described how people manipulate nonhuman environment
in order to manage the impression they make on others.
He referred to the home as a front for impression manage
ment.

Montgomery (1970, p. 273) wrote that:
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One's dwelling has much to do with the way he
related not only to members of his household
but also to the outside world.
The size and
character of one's living room have something to
do with the extent to which friends and guests
will be entertained.
With the importance economic class has for assign
ing family prestige in American society, it is natural
that class competition enters into the evaluation of the
home and its furnishings.

Since the major criteria of

class status in urban America today are- financial stand
ing, occupation, and social background, the status striv
ing family can convert these into tangible social class
assets.
Because the home is a repository of family tradi
tions, and possessions, it helps to maintain the family's
social class at the highest economic level the family has
ever achieved.

Through heirlooms, a family can even borrow

heavily on the class standing of its forebears to maintain
a higher standing than current circumstances might warrant.
Several researchers have recognized the status
reflecting character of housing.

Warner (1949) and Wirth

(1947) have indicated how basic such values as house type
and dwelling area are in locating the social rank of a
person or a family.

Schorr (1968) also noted that shelter

is an indicator of status.

Smith (1970, p. 8) similarly
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was concerned that the location of the house influences
the social status of the dweller:
One very subjective kind of 'environmental amenity'
which can nevertheless play a most important role
in housing is the social character of people in
the neighborhood.
Sometimes the social desirability
of a neighborhood is significantly influenced by
the past history of the area; some locations acquire
'fashionable' reputations and others suffer from a
relatively bad name. For better or worse, the real
and the traditional social status of the area will
rub off on families moving into it.
Meyerson (1962, p. 88) summarized the importance of
social status in housing and its effect on geographic
mobility:
...studies seem to indicate that few housing con
sumers are motivated to change their residence
primarily because of inadequacies in the physical
conditions of their neighborhoods.
Nor are they
particularly concerned about distance from.place
of work or shopping and entertainment facilities.
But some families will, change neighborhoods, despite
satisfaction with their dwellings, if the social
characteristics of their neighbors becomes obviously
different from their own.
Beyer, of the Housing Research Center at Cornell
typed families according to personality and housing
attitudes.

One of these types, the prestige group, viewed

life and housing in terms of their effect on the family's
social standing.

These families according to Beyer (1955,

p. 6) were:
...upwardly mobile-that is consciously and uncon
sciously, they want to climb higher on the social
ladder and are most satisfied when they can rise
socially. Economy, family matters, and even individual
needs are less important than social prestige.
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Whenever people in this group must make decisions,
these decisions are likely to be made in such a
way that they will be more esteemed by others.
They take their cue from friends, neighbors and
acquaintances, and magazines.
To this extent,
they are conformist to a greater degree than any
of the other three types of families. They are
more sensitive to what their friends think or will
say than persons in other groups. They are styleand-taste conscious and are constantly on the alert
to learn the 'correct1 way of living.
It can be seen that people who belonged to this group pur
chased housing as a symbol of social standing.
Beyer summarized the characteristics of the individ
ual who values social status or social prestige as wanting
social approval from his peer groups.

He (1965, p. 65)

pointed out that:
To gain and hold this approval, individuals will do
whatever seems necessary and appropriate. The
deceptive aspect about this group, however, is that
in the process of gaining prestige they may approxi
mate the characteristics of any of the other groups,
but with different motives.
Although this group has generally been associated
with lavish display and wealth, this need not
necessarily be the case. Lack of display may in
many instances constitute the hallmark of desirabil
ity .
Privacy Attitudes Toward Housing.

Smith (1970,

p. 4) in differentiating housing from shelter, that is
protection from the elements, emphasized that the concept
of privacy is intertwined with the concept of housing.
People desire separate shelter, and.the separation
is probably just as important as protection from
the elements. Privacy is a rather difficult concept

to define, however, and a suitable interpretation
of housing needs and housing problems requires
knowledge of the manner in which people define
privacy.
Housing privacy is achieved by surrounding each
household and the persons within the house with space.
As it becomes more and more difficult to provide each
household with a shield of open space, walls are substi
tuted.

However, walls are an imperfect substitute for

open space.

A yard provides a place for recreation as

well as a buffer against the activities of neighbors.
Aspects of the desire for privacy may be oriented
to cultural and socio-economic background.

Hall's (1961

pp. 71-74) theory of a silent language of space resulted
from his observations that people of different cultural
backgrounds responded to space and privacy in different
ways.

In this regard, there is evidence of important

cultural and class differences in the meaning and valua
tion of privacy.
In a study of fifty families in New York State,
Cutler (1947) found that exactly one-half of the people
in lower class families complained about the lack of
privacy in comparison with only ten percent of the mid
dle class and none of the upper class.

Furthermore,

in defining the elements of privacy, lower class respond
ents mentioned having a room of one's own twice as
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frequently as upper class people (70 percent versus 34
percent).

Conversely, 44 percent of the upper class com

pared with 8 percent of the lower class mentioned such
factors as outdoor privacy, rooms that could be closed
off, extra baths, extra guest rooms, and the maid living
away from the family (Cutler, 1947).

In other words,

higher social class groups took for granted amenities which
the lower class saw as luxuries.
From the above, it can be surmised that the lower
class groups basically wanted more space than they had
available.

Satisfaction with housing was clearly related

to the size of the dwelling, but crowding, privacy, and
space limitations may not be so important to working-class
groups as to other segments of the population (Cottam,
1942).
Merton (1948, p. 179) wrote that the diverse mean
ings of the concept of privacy among the members of social
strata should be explored.
The conception of privacy among different social
groups, the saliency of concern with privacy as
a value, the various types of privacy and the
respective degrees of importance assigned to the
types of privacy by various social strata are
important research for sociologist and psychologist
to consider.
In search of the sociological meaning of privacy,
Merton conducted research on the "Image of Privacy" in
housing projects.

He concluded (1948, pp. 196-197) that:
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The greatest sensitivity to privacy is found among
those for whom it is a salient personal value of
which they have been deprived. They are the people
who take the absence of privacy as a genuine
deprivation, and it is precisely those people who
exhibit the greatest tendency toward projection of
their unfulfilled need for privacy.
Riemer elaborated on the methods used to achieve
privacy by the members of different social classes.
(Riemer, 1947, p. 156).
We observe, on the one hand, a frantic endeavor
to arrange for privacy and special purpose
rooms inside the famTly residence, while on the
other hand, such specialized activities are
eliminated from the individual dwelling unit
and transferred to community facilities. These
may be provided for by the public or on the
basis of the association life of the community
...The upper income and status groups are able
to meet the increasing demands for the separation
of diversified activities inside the family resi
dence by separate living room areas for the older
and the younger generation, and by floor plans that
provide for separate study, children's play room
and workshop. The middle and lower income groups,
on the other hand, are going through a critical
period of transition.
In their small homes, they
are increasingly dependent upon the use of com
munity facilities.
To emphasize the privacy problems of the poor,
Jeanne Goodwin wrote:

(Summer, 1969, 41-42)

Overcrowding means never a moment of privacy for
husband and wife to build an emotional life together,
never a night's sleep unbroken by crying, fretful
children in a crib next to the bed, in the kitchen,
in the living room, never more than 15 feet away...
it's nowhere to go to rest and relax...it's nowhere
to do homework... i t 's no place to pretty up to
call one's own...it's children sent out to the
streets— anything for a minute's peace— but no way
to get it.
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Montgomery (1970) found that the degree to which
privacy was satisfied in American homes was positively
correlated with income.
interaction he wrote:

In linking privacy with marital
"Among low-income groups, the very

ones in which desertion and divorce are highest, privacy
often is essentially non-existent."
Stuart Chapin (1951) expressed the need for pri
vacy in his discussion of the relationship of privacy to
mental health:
At some time every individual feels the need to
form private subgroups, what may be called "pairgroups" of two persons in intimate contact or
exchange, such as husband-wife, mother-daughter, or
father-son.
By contrast, there is often need to
escape from the compulsions of one's social role,
to be able to retire from the role of parent, spouse,
relative or child, as the case may be...Access to
rooms that may be shut off from the rest of the
family group is needed to avoid...instrusions, as
well as, to provide a place for the desired
intimacies of more private pair-groups.
Montgomery (1970, p. 268) in discussing the need
for privacy in marital interaction wrote:
Privacy is of much greater significance them merely
shutting out the world; it is also an important
key to psychological survival. Both self maintenance
and sanity are in no small part dependent upon how
one regulates and controls the way he relates to
others.
In referring to the importance of privacy
to husbands and wives, auditory as well as visual
privacy is included.
In small, crowded dwellings
there is usually an appalling lack of opportunity
for husbands and wives to withdraw together into
an area beyond the sight and sound of others.
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Schwartz (1968, p. 742) also emphasized the need
of individuals for privacy from other family members:
There is a threshold beyond which interaction is
unendurable for both parties.
It is because people
frequently take leave of one another that the
interaction-linking proposition maintains itself.
Little research has been conducted on the extent
to which sounds disturb the privacy of dwellers.

In a

wartime survey of sound in dwellings, conducted by Dennis
Chapman (1943) in England, it was found that four-fifths
of the persons interviewed were aware of sounds, onequarter were troubled or annoyed by these sounds, and onefifth were disturbed in their sleep by sounds.

These

percentages were approximately the same whether the sound
originated within the home or came from neighboring
houses.
Economic Attitudes Toward Housing.

All members of

the population expend some of their limited resources on
housing.

This housing can be an investment as well as a

place to live.

The fact that a family owns a home gives

that family a degree of security— psychological and
financial.

Psychologically, ownership is an extension

of the attribute of privacy, for the homeowner can be con
fident that his dwelling will not be legally entered by
others except by invitation and that the family will not
be required to surrender the dwelling to others.
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Financially, ownership is not only a symbol of wealth
but, possibly, the most important actual wealth which
most families manage to accumulate.

Housing which is

likely to rise in value and which is relatively secure
from various types of exploitation is more desirable
than other physical comparable housing (Smith, 1970, p. 9).
Beyer (1955) defined economic housing values as
those emphasizing the economic uses of goods and ser
vices.

The individuals in the study who held high eco

nomic values were likely to base their consumption choices
on selling price in relation to quality of goods and to
place special emphasis on price.

They made decisions with

what they considered to be sound business judgment.
were conservative and conventional.

They took risks only

by choice and were disturbed by economic pressures.
were alert to property rights.

They

They

These individuals were

naturally concerned with down payment, size, durability,
maintenance, and taxes.

They were also concerned with

the resale value of the home if it was not considered a
life-time purchase.
Beyer (1965, p. 257) concluded that there is no
clear-cut indication that home ownership is more costly
than renting.

In fact, some families have an economic

or financial goal as paramount when buying a home.

The
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acquisition of equity in a home represents a form of
forced savings, which many families prefer to voluntary
plans.

Home ownership also is a hedge against inflation;

costs of housing construction have been rising more
rapidly than the other costs reflected in the Consumer
Price Index.
Aesthetic Attitudes Toward Housing.

The Cornell

Housing Researchers, in their study of personality and
housing values, categorized aesthetic values in the per
sonal value group, along with personal enjoyment and
expression.

In describing the persons in this group,

Beyer (1955) wrote that they were more individualistic,
have a stronger desire for freedom and independence and
were motivated by a desire for self-expression rather
than by a desire to impress others.

Other characteristics

of the persons in this value group were:
(1)

They valued good taste and an effect of
orderliness, harmony, and completeness.

(2)

They placed a high value on enjoyable leisure
activity.

(3)

They were inclined to take an equalitarian
point of view, that is, they felt they had a
right to live their own lives and that
others had this right, too.

By asking respondents to complete the statement:
"A house that is beautiful to look at is:"
important,

(1) very

(2) fairly important, or (3) not very
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important, Montgomery (1959) found that beauty was felt
to be of low importance in rural housing attitudes.
Familism Attitude Toward Housing.

The term house

hold is used to describe the group who share the same
roof for shelter, but the normal composition of house
holds varies significantly among cultures.

In certain

societies, married children are expected to live in the
parental home, but this practice seems to break down as
the community becomes affluent.

Now, the U.S. Census

defines a household as a group of persons, or a single
individual, occupying a separate dwelling unit.

The

occupants of the dwelling unit may or may not be a family
(Smith, 1970, p. 4).
Merton (1948) believed that social-psychological
focus to housing has the merit of directing attention to
the face-to-face, primary group of the family.

The

family's dwelling unit (Merton, 1948, p. 170):
...is the locus of the initial socialization of the
child; it is there that his character structure is
largely shaped. Not only are patterns of sociali
zation typically enacted within the home; they
appear in part to be oriented toward the house and
its contents.
Burgess and Locke (1945, pp. 64 and 69) defined
familism as a condition in which "the interests of the
family as a group are paramount to the interest of its
individual members".

However, Riemer (1947, p. 159)
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emphasized that familism should not be confused with
frequency of contact.

The numerical extent of direct

interaction between family members cannot be looked
upon as the expression of familism; nor are diminishing
contacts necessarily associated with family disorganiza
tion.
On the contrary, it is the isolated family
groups with a minimum of outside contacts which,
...appears maladjusted to the demands of the
community both as a group and in its individual
members... such isolated families...are subject to
tensions from the outside which impair the cohesion
of the family group by protest and revolt of
individual members. Where the isolated family group
remains intact, our attention will be called to
the undesirable effects of excessive intra-family
contacts expressed in symptoms of individual and
family stagnation, i.e. the withdrawl from com
munity participation and active citizenship.
The concept of familism, to be sure is not pre
dicted by definition upon the frequency of intra
family contacts. A superficial understanding of the
process of individualization, however, invites such
interpretations. They abound in our literature,
predicting the loss of family cohesion as a conse
quence of diminishing contacts as measured by simple
frequencies and the amount of time spent together...
we are not concerned with physical congestion in
time and space, but with the reintegration of
diversified individual activities on a less tangible
basis of loyalties, mutual aid in emergency and
close identification with the happiness and the
careers— however, individualized in themselves— of
the different members of the family group.
The Cornell Housing Research group described the
"family centricism value group" as emphasizing those things
which held the family together and made for happy family
relationships.

Beyer (1955) described them as families
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"in which there is considerable loyalty, love and common
concern over family problems."

These families "accept one

another unconditionally, and they are more devoted than
the average family to in-laws, grandparents, aunts."
They "invite their relatives to their home more than the
other groups of families do."

The family centricism value

group was more concerned with a good environment and good
schools for their children than were the other groups.
Beyer (1965), in his study of the personality
characteristics, found that in the family centrism and
economy groups the individuals were primarily extroverted,
realistic, insensitive, practical in their demands, and
interested more in necessities than in luxuries.

They

tended to observe their basic physical needs carefully.
A primary difference between the two groups was that those
dominantly oriented toward economic attitudes were more
individual-minded, whereas those oriented toward family
centricism were more group and collective minded.
III.

MINIMUM ADEQUACY OF PHYSICAL
CONDITIONS OF HOUSING

There are three principle measures used in the
housing census to determine adequacy of housing:

(1960

Census of Housing HC (VI - 20)
1.

Is the house structurally adequate? Is it
dilapidated, deteriorating or sound?
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2.

Does the house have adequate plumbing? Does
it have hot running water, private toilet and
bath?

3.

Is the house over crowded with more than one
person per room?

Each of these conditions is specifically defined as follows:
Structural Conditions
Sound Housing.

This condition of housing has no

defects, or only slight defects which are normally cor
rected during the course of regular maintenance.
Deteriorating Housing.

This condition of housing

needs more repair than would be provided in the course of
regular maintenance.

There are one or more defects of an

intermediate nature that must be corrected if the unit is
to continue to provide safe and adequate housing.

Such

defects would include structural weaknesses which if not
corrected immediately would give rise to structural faults.
Dilapidated Housing.

This condition of housing

does not provide safe and adequate shelter.

There are

one or more critical defects, or a combination of inter
mediate defects in sufficient number to require extensive
repair or rebuilding, or the original construction was
inadequate.

Critical defects result from continued
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neglect or lack of repair or indicate serious damage to
the structure.

According to standards established by the

Department of Housing and Urban Development, a dilapi
dated house cannot be feasibly brought up to standards
because the original construction was inadequate or
because the defects are such that repairs would be too
costly.
Adequacy of Plumbing Facilities
Adequate plumbing facilities consists of having:
(1) hot and cold piped water inside the structure,

(2)

flush toilet inside the structure and (3) bath tub or
shower inside the structure.

All three must be for the

exclusive use of the occupants of the unit.
Crowding
The person per room ratio is computed by dividing
the number of persons in the unit by the number of rooms
in the unit.

A unit is defined as a whole room used for

living purposes, such as living room, dining room, kitchen,
bedroom, finished recreation room, and family room.

Not

counted as a room is a bathroom, porch, balconies, foyer,
hall, half-room, kitchenette, strip or pullman kitchen,
utility room, unfinished attic, basement, or other space
used for storage.
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IV.

UPGRADING THE HOUSING CENSUS
EVALUATION PROCEDURE

The Housing Act of 1949 declared that the National
Welfare requires "housing production and related community
development sufficient to remedy the serious house short
age, to eliminate substandard and other inadequate housing” ,
and to realize "the goal of a decent home and a suitable
living environment for every American family."

But the

above criteria are insufficient to serve as a foundation to
assess decent housing.

In fact there are no good working

definitions of a decent home and a suitable environment,
the supposed anchor points of our national housing goals.
The only reasonably comprehensive data and means of
evaluating housing conditions is that of the Bureau of
Housing Census.
Stegman (1970) emphasized that the census enumera
tion procedure for evaluating housing contains four major
inadequacies:
(1)

The general focus of evaluating the structural
condition omits specific details.

(2)

The enumeration is not uniform or comparable
from one location to another.

(3)

The procedure does not contain measures of
heating, cooling and ventilation.

(4)

The term "piped hot water" is misleading
because the plumbing facilities are not
necessarily in the dwelling unit.
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Stegman pointed out that the proper term should be
"piped hot water inside the structure."

He recognized,

however, that this definition may also be inadequate.

The

hot water may be supplied "only at certain times a day,
week, or year."
In summary, Stegman (1970) pointed out that the
census measure is only:
One measure of housing quality...Quite surely it is on
the conservative side, that is, it results in a lower
estimate of the volume of substandard housing than
most reasonable persons would arrive...
It was Stegman's considered opinion that the housing census
evaluation procedure could be upgraded.
Shinn (1971, p. 83) described another measure which
was considered a more appropriate measure of crowding for
this study.
crowding.

He used persons per bedroom as a measure of
This seemed a more discriminatory measure

where privacy was a prime consideration.
V.

ADEQUACY OF PHYSICAL CONDITIONS
AND SOCIO-ECONOMIC CHARACTERISTICS

In 1857, Engel summarized the data for three socio
economic groups and found that the percentage of total
outlays for housing or rent was much the same for all
three groups.

From his findings, he concluded that hous

ing expenditure tends to be a constant percentage of income.
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Schwabe drew just the reverse conclusion to Engel's.

He

classified families by income and observed that the higher
the income, the lower the proportion of income spent on
housing.
Reid (1962, p. 6) found data to support Schwabe's
conclusions:
Housing-income relations among consumer units
observed for 1950 and 1960, as well as for earlier
years, and consistent with Schwabe's low of rent.
In other words, they indicate that among consumer
units the higher is the measured income the lower
tends to be the housing-income ratio.
Despite the above findings, people of the housing industry
have used the traditional rule of thumb that housing
expenditures should be about one week's income per month,
or between 20-25 percent of one's income (Rapkin, 1955).
Numerous later studies have shown that variations
in expenditures for housing can be explained by such
variables as the length of time a family has been in a
certain income class, the number of wage earners in the
family and the size of the family.

In addition to these

factors, a certain amount of the variation in housing
expenditures is due to the fact that families in any
income class have different attitudes toward the impor
tance of housing.
Low-income groups have been the subject of numer
ous studies reported in government publications.

The
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Author of one such pamphlet, Poverty and Deprivations in
the United States, (1962) indicated that:
The most obvious unmet needs in the United States are
concentrated among the more than two-fifths of a
nation who still live in poverty or deprivation.
They need better education, health services, and
housing...
This report mentions the:
9 1/2 million seriously deficient dwelling units in
the United States, or about one-sixth of the total
58 million units.
The poorest households are most
frequently headed by a person with one or more of
the following characteristics:
female, non-white,
less than 6th grade education, head of single-parent
household, or over 60 years of age.
Warren Jay Vinton (1967) , in analyzing the rela
tionship of income and new housing from the years 19471958, found that, on a whole, those families with incomes
over $6,000 a year could afford new housing.

He found

that families with less than $6,000 income annually account
for 88 percent of the substandard housing in the country.
This suggests that low income groups were not served
very well by existing housing.

Some had adequate housing,

especially if they were close to $6,000 income, or if
the family income supported one or two people rather
than four or five; but it seemed clear that an income of
at least $6,000 was required to assure adequate family
housing.
Alvin L. Schore, in a study of housing the poor,
(1963) asked the question:

"How do poor families pay
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for housing?"

This question had dimensions that are

private and public.

As a private matter, the question

is answerable in terms of budget management.

As a

public matter, one answers in terms of specific public
programs or by use of the concept that housing filters
down to the poor as those who are economically better
situated move on to better housing.
In the private dimension, the poor pay for housing
that is of poor quality.

Whether they own or rent, it is

the poor families who tend to occupy the country's sub
standard housing.

In 1956, half of those with incomes

less than $2,000 lived in housing that was considered
dilapidated or lacked plumbing.
It has been found that poor families allocate a
high percentage of their income to housing.

In 1956 the

great majority of families with income under $2,000 spent
30 percent or more of their income on rent, whereas the
great majority of families with incomes between $8,000
and $10,000, spent less than 15 percent of their income
on housing (Department of Commerce, 1958).
The widespread gap in rent-income ratios by income
class is dramatized by the following data from a study
of housing needs by Kristof (Kristof, 1969, p. 1):
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1.

Of renters with incomes under $2,000 in 1960,
90 percent paid 25 percent or more of their
income for rent, and of these, 13 percent
pay 25 to 35 percent of income for rent and
77 percent paid 35 percent or more of their
income for rent.

2.

Of renters with incomes between $2,000 and
$3,000 in 1960, 63 percent paid 25 percent or
more of their income for rent, and of these,
31 percent paid 25 to 35 percent of their
income for rent and 32 percent paid 35 percent
or more of income for rent.

3.

Of renters with incomes between $6,000 and
$7,000 in 1960, 6 percent paid 25 percent
or more for rent and 1 percent paid 35 percent
or more for rent.

4.

Of renters with incomes over $8,000 in 1960,
1 percent paid 25 to 35 percent of income
for rent and 0.5 percent paid 35 percent or
more of income for rent.

Apparently under sustained pressure, costs that are fixed
and regular are met and those that are not are postponed.
Clearly, many poor households escape rockbottom
bad housing, but there is little comfort to be drawn from
this fact.

Such escape can only mean curtailment of

expenditures for other necessities such as food, clothing,
or medical care.
Stegman (1970) wrote that, since the 1930's public
housing has been provided for about 2.4 million people
including an inventory of almost 700,000 units.

Less

than 100,000 units a year of all kinds were being built
or made available under 100-rent housing programs.

This

included newly constructed public housing, rehabilitation
leased housing units, rent supplements, rent certificates
and other programs.

According to Stegman (1970, p. 10):

Even under these programs, the very poor have
virtually been excluded.
The amount of subsidy
available under the most generous programs often
are insufficient to help them. The most needy
also are rejected by the administrators of programs
and the managers of projects because these poor
bring with them so many problems.
Three thousand dollars was defined by the 1960
Census as the poverty line— the boundary between the poor
and those who were somewhat better off.

Substandard

housing was defined as all dilapidated units plus all
deteriorating and sound units lacking one or more essen
tial plumbing facility.

Perhaps the most pertinent

facts about poverty and housing were the following:
1.

For the whole United States, 19 percent of all
housing units were substandard in 1960. Of
the units occupied by poor households, (less
than $3,000), 3,6 percent were substandard.

2.

Of all owner-occupied units in the United
States, 11 percent were substandard. Of
those units whose owners were poor, 30 percent
were substandard.

3.

Of all renter-occupied units in the United
States, 23 percent were substandard.
Of
those units whose renters were poor, 42 per
cent were substandard.

Meyerson (1962, p. 84), in summarizing the results
of surveys taken since the early thirties, stated that 70
percent of the country's population desire homeownership.
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The ideal of owning a piece of land and the dwelling on
it is tightly woven into our national cultural pattern.
This ideal has a prevailing effect on opinion even when
almost two-fifths of the population rents and a substan
tial portion prefers that form of tenure.
The degree of preference for home ownership
apparently varies markedly among income groups.

Meyerson

(1962, p. 84) found that in the upper-income group, 80
percent preferred ownership over renting, in the middleincome group, 75 percent preferred ownership, and in the
low-income group, 6 6 percent preferred ownership.

He

found that among the groups who achieved their pref
erence for homeownership, the most were in the employed
and managerial occupational groups.

These groups were

closely followed by professional and semi-professional
groups.
Beyer (1965), in discussing homeownership in rural
farm, rural non-farm and urban areas, pointed out that
ownership in rural farm areas is more prevalent than in
urban areas,

in 1960, approximately three out of every

four farmers owned their home.

The rate of home owner

ship in rural non-farm areas was also high; 70 percent of
the occupied dwellings were home-owned in 1960, compared
with 58 percent of those in urban areas the same year.
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When race was considered in the farm population,
the picture was different.
tenants than owners.

More non-white farmers were

Negroes comprised more than 95

percent of the non-white population in most parts of our
country.

In 1959, nearly four-fifths of the non-white

farm families who were renters had incomes of less than
$2,000.

But among those who owned their farms, only 63

percent were ranked in this income class.

Non-white

families living in non-farm areas had somewhat better
economic circumstances than those living on farms, but
their living conditions were still appreciably worse than
white families living either on farms or in non-farm areas.
In 1959, 62 percent of the non-white renter families
living in non-farm areas had income below $2,000, compared
with one-fourth of the white renter-familes living in non
farm areas.

Slightly over half of the non-white owner

families living in non-farm areas had incomes as low as
$2,000, as compared with one-fifth of the white owner
families

(Beyer, 1965, p. 397).

Adequacy of physical conditions varied with tenure,
locality, and race.

Beyer (1965) pointed out that, in

1960, only 57 percent of all of the owner-occupied farm
dwellings and 70 percent of those located in non-farm
areas, were reported in sound condition and as having
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all plumbing facilities— piped hot water, private flush
toilet, and bathtub or shower.

But 90 percent of the

owner-occupied urban dwellings had sound conditions and
all plumbing.
Renter-occupied dwelling units were in significantly
poorer condition than owner-occupied units.

Only one-

third of all of the renter-occupied farm dwellings were
reported as being in sound condition and as having all
plumbing facilities, whereas, 45 percent of the nonfarm
dwellings and 72 percent of those located in urban areas
were in sound condition (Beyer, 1965, p. 398).
The farm and rural non-farm housing occupied by
non-white families was generally the poorest quality
housing in the United States.

In 1960, only 13 percent

of the non-white, rural farm owner-occupied housing and
18 percent of such housing units in non-farm areas were
found to be in sound condition with all plumbing
facilities.

The comparable percentage for urban non-white

families was 66 percent.

This illustrated a great gap

between housing adequacy for rural and non-white families.
Beyer (1965, pp. 398-400) found the situation with
regard to rural non-white families who rent was even more
serious.

Almost no non-white farm families (only 2 percent)

41

lived in housing units that were sound and had all plumbing
facilities.

Among non-white rural non-farm families, the

proportion was less than one out of ten.

(The comparable

figure for non-white renters living in urban areas was
47 percent).
In contemporary America, the threshold of crowding is
one person per room.

Two persons per room is considered

excessive crowding and is so uncommon that census summary
statistics do not give figures for this degree of crowding.
For the population of the country as a whole, overcrowding
is not among our most serious housing problems.

However,

the picture is different for at least one segment of the
rural population, the non-white farm residents.
Beyer (1965, p. 400) reported that, in 1960, nearly
one out of every five (17.2 percent) non-white owners living
on farms had an occupancy rate over 1.50 persons per room.
This compared with only 3 percent for the total owner-occu
pied farm population.

Among non-white renters living on

farms, 37 percent had 1.50 persons per room, compared with
13 percent for all farm renters in the total population.
Nearly one out of every five of the rural non-farm,
non-white owners

(as distinguished from the farmers

mentioned above) also had an occupancy rate of over 1.50
persons per room.

For renters, the proportion increased
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to 28 percent.

In both instances, the percentage figures

for the total non-farm population were significantly
lower.

Thus, not only was the rural (farm and nonfarm)

non-white population generally living in housing of
poor structural quality and lacking plumbing facilities,
but many of the dwellings were overcrowded as well (Beyer,
1965, p. 400).
Winnick (1957, p. 9) wrote:
Judging from cross sectional data, the most
important determinant of household density is
size of family. By comparison, the effect of
household income or the cost of shelter is
relatively small.
Large households with fairly
high incomes are often more crowded than small
households with modest means.
In England, Mackintosh wrote:
Overcrowding is commonly found in association
with large families. This means that an unduly
high proportion of the child population of the
country lives under crowded conditions and is
probably exposed to special risks.
In the absence of family resources the large family
naturally gravitated to the cheapest sort of house, and
this intensified the ill-effects of crowding.

As might

be expected, the incidence of overcrowding was greater
in large than in small families and led to a heavier
weighting of individuals at the less favorable end of
the density scale (Mackintosh, 1952, p. 75).
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In 1951 Catherine Bauer (p. 16) wrote:
The average new home has been getting steadily
smaller... for some time. Not long ago, a house
of 900 to 1,000 square feet would have been
considered about minimum.
Today, FHA encourages
the construction of 'Economy Homes' for individual
sale, at 650 square feet or less. Public housing
standards are somewhat higher, but they have
recently been reduced to offset high construc
tion cost...there is little proof of the social
validity of these new standards.
In a shortage
people take what they can find. And such surveys
as have been made seem to indicate that most of
the complaints and housekeeping difficulties of
the people who live in typical modest homes are
caused, directly or indirectly by too little space.
Most families have limited budgets, therefore, they must
compromise in selecting housing.

They must make

decisions of privacy versus space, distance versus proxi
mity, and equipment versus total space.

Compromises

must be made between a limited number of relatively
spacious rooms and a large number of relatively small
rooms.

Compromise is made on the basis of attitudes

and values.

CHAPTER III
CONCEPTUAL AND THEORETICAL FRAMEWORK
I.

INTRODUCTION

The conceptual framework presented in this chapter
has as its basis the theoretical concepts of W. I. Thomas
and the major value configurations of American society
enumerated by Robin Williams.

The major sections of this

chapter are dedicated to delineating working definitions
of attitudes and values, presenting methods of attitude
measurement, discussing the origin and perpetuation of
attitudes and values, clarifying the relationship between
attitudes and behavior, emphasizing the importance of
value orientations to attitudes and showing the relation
ship of Williams' value configurations to the attitudes
toward housing studied in this research.
II.

ATTITUDES AND VALUES:
Allport

TOWARD WORKING DEFINITIONS

(1935) credited the initiation of the con

cept of attitudes as a central feature in sociological
writing to Thomas and Znaniecki (1918).

Thomas and

Znaniecki believed that attitudes and values were the
basic data of social becoming (change).

Values were
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identified with the "objective cultural elements of social
life," and attitudes with the "subjective characteristics
of the individual."

These writers regarded values and

attitudes as the basic theoretical units into which
social life could be resolved and they accounted for
change in terms of the interaction of attitudes and
values

(Blumer, 1939, p. 9).
Values are social in nature, that is, they are objects

of common regard of the socialized man.
Thomas and Znaniecki

By "social value"

(1918, p. 20) meant "any datum

having an empirical content accessible to the members
of some social group and a meaning with regard to which
it is or may be an object of activity."

By attitude

was understood "a process of individual consciousness
which determines real or possible activity of the
individual in the social world...The attitude is thus
the individual counterpart of the social value"
and Znaniecki, 1918, p. 21).

(Thomas

Between the objective

conditions and the behavior was the subjective experience
which was conceptualized as attitudes
p. 3).

(Volkart, 1951,

Thus attitudes were taken to be the individual

mental process which determines both the actual and
potential responses of each person in the social world.
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Allport (1935) pointed out that since an attitude is
always directed toward some object it may be defined as
the "state of mind of the individual toward a value."
An important thesis of Thomas and Znaniecki was that
numerous attitudes correspond to every social value and
also that there are numerous possible values to which
an attitude may relate (Volkart, 1951).
In an attempt to construct an operational defin
ition of "attitude" for use in this study, two sources
were combined; Theodorson and Theodorson's (1969, p. 19)
definition and Lambert and Lambert's
ition.

(1964, p. 50) defin

An attitude is here operationally defined as:

An organized, relatively persistent, and
consistent manner of thinking, feeling and
reacting with regard to people, groups, social
issues, objects, situations or, more generally,
any event in one's environment.
Its
essential components are thoughts and beliefs,
feeling (or emotions) and tendencies to react.
An attitude is formed when these components are
so interrelated that specific feeling and
reaction tendencies become consistently
associated with a particular way of thinking
about certain persons or events. An
attitude is learned, and may be regarded as
a more specific expression of a value in
that an attitude results from the application
of a general value to concrete objects or
situations.
It is readily apparent from the above definition
that "attitude" is accepted as a multidimensional or
multicomponent concept containing an effective feeling,
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a cognitive

(belief) and a conative (behavioral

intention) component.

Fishbein (1970, p. 479) explained

the interrelations of these three components.
Rosenberg,

He cited

(1956) Fishbein (1963, 1965) and others as

demonstrating that an individuals attitude toward an
object is a function of his belief about the object.
From Fishbein's

(1970, p. 479) point of view, attitudes

can be measured by the affective, cognitive, and conative
because they are all attempting to measure the same
thing:

"...each is attempting to arrive at a single

score that will represent how favorable or unfavorable
the individual is toward the attitude object in question."
Kluckhohn (1951, p. 423) has stated that attitudes
differ from values in that "attitudes refer exclusively
to the individual and there is an absence of the
imputation of the desirable in attitudes."

When

pressed for a decision, then, about where attitude shades
into value, the attitude researcher is usually at a loss
for criteria more definite than those suggested above.
Kluckhohn defined a value as:
...a conception, explicit or implicit, distinctive
an individual or characteristic of a group, of
the desirable which influences the selection
from available modes, means, and ends to action.
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Kluckhohn {1951, p. 413) has set forth the following
dimensions of values:
1.

Modality: Positive or negative values,
favorable or unfavorable connotations
for the well being of the individual
or group.

2.

Content: values may be aesthetic, cognitive,
or moral.

3.

Generality: Specificity to the situation
of the value.

4.

Intensity: Strength of the value may be
determined by observing the sanctions
applied internally and externally and by
the degree of striving toward maintaining
what is valued.

5.

Explicitness:
Degree to which it is stated
verbally by actors or inferred by observers
from recurrent behavior (implicit).

6.

Extent:
The range from a single individual
to the whole of humanity.

7.

Organization:
The extent to which personal
or cultural values are hierarchically
organized.

Ultimately Kluckhohn felt that:
Any given act is seen as a compromise between
motivation, situational conditions, available
means, and the means and goals as interpreted
in value terms. Motivation and values are both
influenced by the unique life history of the
individual and by culture.
(Kluckhohn, p. 403).
Robin Williams (1970, p. 440) accepted four of the
qualities of values listed as generic characteristics by
the Cornell Value Study Group (1949) .
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1.

Values have a conceptual element. They are
more than pure sensation, emotion, reflexes,
or so called needs. Values are abstractions
drawn from the flux of the individual's
immediate experience.

2.

Values are affectively charged.
They
represent actual or potential emotional
mobilization.

3.

Values are not the concrete goals of
actions, but rather the criteria by
which goals are chosen.

4.

Values are important, not 'trivial' or
of slight concern.
III.

ATTITUDE MEASUREMENT

Ample discussions of attitude measurement can be
found in the more than three decades of literature from
the writings of Allport (1935) to that of Fishbein

(1970).

There is consenus among most writers that the use of
attitude scales or indices is an approved method of
measurement.

This measurement is most often based on a

self-reporting of the attitude toward the object, as well
as, the intensity of that attitude.

The respondent is

asked to make a choice between agreement or disagreement
with the attitude item and simultaneously to choose
among strengths of agreement or disagreement.

In

addition, attitudes toward an object are often inferred
from direct observation of the actual behavior of the
individual.
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Williams

(1970, p. 444) noted that:

An important difficulty in using choices as
indices of values lies in the gross quality
of concrete choice.
The so-called simple
choices of everyday life typically concern
selection among complexes of values.
Yet
we do have evidence that cultural standard
ization so defines and limits choice that we
can expect to find in any given group or
social system a regularity of choice in
recurrent situations that under systematic
study reveal a pattern of values.
The Cornell Value Study Group (1949) suggested the study
of choice behavior as the nearest approach to a research
method adapted to the study of attitudes and values.

At

the same time Kluckhohn suggested that verbal response
may be a more honest measure of attitudes than acted
response.

Thus in this study verbal and behavioral

responses were utilized as measures of attitudes toward
housing.
IV.

ATTITUDES, VALUES, AND THE SOCIALIZATION PROCESS
The definition of the situation is the social-

psychological process in which an individual examines and
evaluates a situation prior to deciding what attitudes
and behavior are appropriate.

The way a person interprets

a given object or set or circumstances and the meaning it
has for him are for a great part influenced by his culture,
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particularly his values.

Thus how a peraon defines a

situation and his attitude toward it will be similar to
the definition and attitude of those who share common
values and experiences.
In Thomas' theory of culture he stated that culture
is composed of or contains "definitions of situations"
which have been arrived at through the consensus of
adults over a period of time.

As a product of social

life these definitions are embodied in codes, rules, and
standardized social relationships.

Thomas believed that

these definitions were external to the individual,
exercised some control over him, and had an existence
of their own which was amenable to study in and of
themselves.

Thomas credited "individuals with some

power to form their definition,"

In this way his

objective conditions were similar to the rules and
institutions which make a person's "definition of the
situation"

(Thomas and Znaniecki, 1918) .

"The definition of the situation is begun by
parents,...is continued by the community...and is
formally represented by the school, the law, the church"
(Volkart, 1951, p. 8).

This process through which the

objective conditions or values of the culture are inter
nalized is called the socialization process.

Attitudes,
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as well as, values are acquired as a result of being
introduced into the ways of a society.

In the broadest

sense, therefore, attitudes can be considered to be the
psychological representations of the influence of society
and culture on the individual.

Attitudes are learned

and tend to persist as a consequence of past social
interaction.

These experiences are conveniently summed

up by the individual's present attitudes which in turn,
have directive effects on his on going, future-oriented
activity.

Attitudes are thus a result of social influence.

Using his "definition of the situation" concept,
on both the group and individual levels, Thomas was
concerned with the extent to which cultural and personal
definitions agree in actual life and the reasons for
agreement and divergence.

Thomas

(1918) held that the

individual is never completely determined by culture; no
single person knows all the situations the group provides
nor does he know all the group definitions.

Thomas

believed that particular behavior patterns and total
personality were overwhelmingly conditioned by the type
of situations and trains of experience encountered by the
individual in his life.
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In addition to variations at the personality level,
not all groups internalize the same values and norms.
There are social classes, and subcultural differences
existent in American society (Gordon, 1958).

Indiv

iduals as well as groups within a society may possess
differential values and, therefore, express differential
attitudes toward the same object.

Ethnic groups and

social classes represent only two of the many possible
types of variably oriented subgroups in a total society.
No dominatly oriented group ever escapes being influenced
by the variantly oriented ones which surround and cons
tantly impinge upon it, and no variant group survives
without numerous relationships to the dominantly
oriented ones.

Thus there are variations in the value

orientations, values, and attitudes of whole societies,
of subgroups within societies, and of the individual
persons who are, in the final analysis, the actual
carriers of culture.
V.

ATTITUDES AND BEHAVIOR

Thomas and Znaniecki (1918, p. 68) found the
situation central to the understanding of the relationship
between attitudes and behavior:
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The on going social process as experienced
in real life is best represented as a series
of situations which evoke appropriate
responses. Any behavior by a group or by
an individual cannot be understood apart
from the situation in which it occurs and
to which it is a potential adjustment.
Every
concrete activity is the solution to a
situation.
The concept of "definition of the situation" was
necessarily adjunct to that of "situation" itself.

The

"definition of the situation" is the link connecting
experience and adjustive behavior to the situation.
According to Thomas, the definition of the situation
begins as an interpretation, or point of view, and
eventually develops into a policy and behavior pattern.
The definition of the situation depends upon a variety
of biological, physiological, social and cultural factors.
Newcomb (1965, p. 67) in discussing the relation
ship between attitudes and overt behavior pointed out
that in many instances people are observed behaving in
ways that seem contrary to their attitudes

(Newcomb,

1965, p. 67):
We would not expect any simple and perfect
correspondence between an attitude and a
relevant behavior (1) behavior is a product
not only of attitudes but of the immediate
situation as well; and attitudes relevant
to a situation are often multiple. A good
deal of variation in behavior is a result
of variations in the immediate situation
in which the individual finds himself at
different times.
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Fishbein (1967, p. 478) agreed with Newcomb:
The multi-attitude object approach...clearly
indicates that many of an individual's
behaviors with respect to a given object
are likely to be primarily under the control of
variables other than the individual's
attitude toward the object. In particular
it emphasizes the importance of the
situation as a factor determining behavior.
In emphasizing the complexity of the relationship
between attitudes and the situation Newcomb (1965, p. 67)
went on to explain that:
Although behavior is strongly shaped by the
character of the immediate situation, people
differ in what they bring to the situation,
and hence, within limits set by the
situation, in how they respond to it. A very
important part of what the individual "brings
to the situation" can be summarized, of
course, in terms of the stored dispositions
we are calling attitudes.
Newcomb emphasized that to say attitudes help determine
behavior in the situation is not to say that attitudes
are the causes of behavior.

Rather, attitudes represent

conditions that have themselves been determined by the
sum of past situations or the socialization process.
VI.

VALUE ORIENTATIONS

Florence Kluckhohn and Strodtbeck (1961, p. 1-2),
in discussing variations in value orientations, enumerated
numerous terms which have been conceptualized to designate
the central core of meaning in societies.

Some of these
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are "unconscious systems of meanings"
canons of choice"

(Benedict), "configurations"

Kluckhohn), "culture themes"
(Thompson).

(Sapir), "conscious
(C.

(Opler), and "core culture"

The view advanced by Kluckhohn and Strodtbeck

was that variation in value orientations is the most
important type of cultural variation and is, therefore,
the central feature of the structure of culture.

They

felt that the "system of meanings" of a society is more
realistically and adequately derived from an analysis
of the dynamic interrelationships of the variation in
its value orientations.

Thus they discussed the

systematic variation in the realm of cultural phenomena.
Kluckhohn and Strodtbeck defined value orientations
as follows:
Value orientations are complex but definitely
patterned (rank-ordered) principles, resulting
from the transactional interplay of three
analytically distinguishable elements of the
evaluation process— the cognitive, the
affective, and the directive elements— which
give order and direction to the ever-flowing
stream of human acts and thoughts as these
relate to the solution of common human problems.
These principles are variable from culture to
culture, but are variable only in the ranking patterns
of component parts which are themselves cultural
universals.

Kluckhohn and Strodtbeck,

(1961, p. 5) in

discussing the elements of the evaluative process— elements
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which they designate as cognative, affective, and
directive, considered these as being aspects of a
traditional process.

They believed that it is the

directive aspect of the total process which is of
primary importance in the formulation of the
value-orientation concept.

Values and value systems

have often been referred to as principles which "guide",
"channel", or "direct" behavior.

In most cases this is

stated as an assumption or an empirical generalization.
Clyde Kluckhohn (1951, p. 401), in his discussion of
values, used interchangably the terms "selection",
"conation", and "choice" for the analysis of this third
element of process.

Parsons and Shils (1951, p. 59)

agreed that there is a third mode in the motivational
orientation of the actor— the evaluative one— which:
...involves the various processes by which
an actor allocates his energy among the
various actions with respect to various
cathected objects in an attempt to optimize
gratification.
Kluckhohn and Strodtbeck's
orientations

(1961) five value

(human nature, man nature, time, activity,

relational) have a range of variation which very closely
follows that of Sorokin's,

For example in Kluckhohn and

Strodtbeck's value orientations the range of human nature
moves from evil to good; whereas, in Sorokin's system,
cultural variations fluctuate from sensate, to ideational
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to idealistic.

It is important to note that all value

orientations exist in society at all times to a varying
degree.

Sorokin summarized the dominant cultural system

or value orientation in American society today as sensate.
VII.

ATTITUDES TOWARD HOUSING AND THEIR
CORRESPONDING VALUE CONFIGURATIONS

Most of a person's attitudes are interconnected
and include the same attitude objects.

For example a

person at successive moments may be concerned over attitudes
toward his house and meeting the next payment, over his
house and whether or not his employer will feel that it
is appropriate for the position he holds in the organiz
ation, or over his house and how he will manage to acquire
a few hours of peace and quiet from his family to finish
the work he did not complete at the office.

According to

Newcomb (1965, p. 139):
...when highly inclusive objects— such as abstract
ideas or ultimate values— become focal for an
individual, attitudes toward these objects,
are likely to influence a very wide range of
more specific attitudes and behavior.
Frequent attempts have been made to locate a limited
number of basic inclusive values or value configuration.
Allport-Vernon-Lindsey
investigated Spranger's

(1931), in their study of values,
(1928) ideal types of man.

They
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were categorized and defined as follows:
1.

The theoretical man most values the
discovery of truth.
He is empirical,
critical, and rational, aiming to
order and systematize his knowledge.

2.

The economic man most values that
which is useful. He is interested in
practical affairs, especially those of
business, judging things by their
tangible utility.

3.

The aesthetic man most values beauty
and harmony.
He is concerned with
grace and symmetry, finding fulfillment
in artistic experiences.

4.

The social man most values alturistic
and philanthropic love. He is kind,
sympathetic, unselfish, valuing other
men as ends in themselves.

5.

The political man most values power and
influence.
He seeks leadership,
enjoying competition and struggle.

6.

The religious man most values unity.
He seeks communion with the cosmos,
mystically relating to its wholeness.

The economic inclusive value in Spranger's types incom
passes the economic attitudes toward the home and the
aesthetic inclusive value incompasses the attitudes
toward aesthetic in the home.
Newcomb added two other inclusive values which
are well documented in the sociological literature; they
are self as object as opposed to other as object (self
directed versus other-directed).
persons and groups.

"Others" include other

Newcomb (1965, p. 145) pointed out:
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Although we may recognize many persons and
groups, those that are psychologically
central for us are relatively few in number,
comprising such objects as one's family, a
clique or close friends, or one1s ethnic
or religious group.
Attitudes toward familism are considered other-directed
while attitudes toward privacy from factors within the
family are considered self-directed.
Robin Williams

(1970, p. 452-502) enumerated and

discussed fifteen major value-configurations in
American culture.

Albert (1954, pp. 22-23) used the term

"focal values" to designate a value around which numerous
specific values and attitudes cluster.

Each of the

attitude indices used in this study, with the
exception of the aesthetic and familism indices, was
oriented to one of William's major configurations or
focal values.

These value configurations were presented

as a series of ideal types, subject to numerous exceptions.
Nevertheless, these abstracted patterns are working
models against which variations and contradictions can
be more clearly seen and therefore, studied.

William's

configurations, along with the aesthetic and familism
values, form the basic orientation for the attitude
indices utilized in the study reported herein.
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TABLE I
RELATIONSHIP OF HOUSING ATTITUDES TO
WILLIAM'S VALUE CONFIGURATIONS

Value Configuration

Corresponding Attitude Index

Achievement and Success

1.

Status-Approval

2.

Privacy

External Conformity
Individual Personality

a.

Privacy from Factors
External to Family

b.

Privacy from Factors
Internal to Family

Efficiency and Practicality

3.

Economic

Expressive and Aesthetic

4.

Aesthetic

Familism

5.

Familism

Each attitude discussed is numbered to correspond to the
above Table.
Social Status Approval Attitudes Index (1.)
The status-approval index is oriented to the achieve
ment and success value configuration as well as external
conformity value configuration.

American culture is

marked by a central stress upon achievement.

Williams

(1970, p. 454) wrote that "the value attached to achieve
ment does not comprehend the person as a whole but only
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his accomplishments, emphasizing the objective results of
his activity."
In recent years, American society has shifted
emphasis in evaluating activity.

The emphasis has moved

from valuing accomplishments to valuing the rewards of
those accomplishments— from emphasizing performance in work
as the end product to performance in the consumption the
remuneration of this work allows.

Thus, in the middle

class American society, which still adheres to the female
as the central figure in consumption choices, the emphasis
has shifted from the male producer unit to the female con
sumption unit as the central focus of value expression
(Williams, 1970).
Americans must not only be successful but they must
be successful in an approved manner.

They must be "self-

respecting, decent, honorable and their consumption pat
terns must be approved.

Money is not valued in itself but

it is rather a symbol or measure of success, intelligence,
and power and thereby personal worth.

In a society which

has relatively high social mobility, where position in the
social stratification depends upon occupational achievement,
wealth is one of the few obvious signs of one's place in
the hierarchy (Williams, 1970).
The following index items are examples of the
indicators of attitudes toward valuing housing because it
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is a symbol or measure, in the form of a consumption item,
which demonstrates the imputed success, intelligence,
power, and thereby personal worth of the individual:
1.

A house which helps me with my social contacts
is important to me.

2.

Having a house where my neighbors are in good
social standing is important to me.

The status-approval index is also oriented to or
characterized by the external conformity value configura
tion.

In discussing the external conformity configura

tion Williams

(1970, p. 485) wrote:

Men universally seek the approval of some of their
fellows and therefore try to be "successful" by
some shared standards of achievement or conformity.
This characteristic is the outcome of universal
requirements of group life and of the basic nature
of the socialization process; otherwise stated,
conformity and the desire for social approval are
formal qualities that are part of the very definition
of society.
In this sense, conformity is not a
value at all but simply an end product of other
values and the necessary adjustments entailed by
life in groups.
Du Bois (1955, p. 1238) wrote that "the open front
yards, the porches, or more recently the picture window
that leaves the home open to everyone’s view" are all
evidence of the value placed in American life on likeness
and the pressure exerted for conformity.

This does not

mean that all American middle class individuals are alike.
It means that likeness is valued.
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The following index items are examples of indi
cators of attitudes toward attaining status through con
formity:
1.

A house which I can be proud to have my friends
see is important to me.

2.

Having a house my neighbors approve of is
important to me.

Williams explained that competitive striving of an
upwardly mobile group in a society organized around eco
nomic enterprise requires stringent discipline over pat
terns of consumption.

In this manner conformity is a

derivative of the achievement and success value configura
tion.
Du Bois (1955, p. 1238), in an attempt to show that
each of the focal values is consistently interlocked,
emphasized that:
The search for popularity, the desire to be liked,
the wish to be considered a "good fellow", are
searchers for reassurance that, in striving to achieve
all the ends implied by the focal value of effortoptimism (in William's framework achievement success)
one has not exceeded the bounds set by the other
focal value of conformity (in William's framework
external conformity).
Thus one may strive to achieve status by the use of housing
consumption, but, when he becomes too conspicious, the
focal value of conformity to attain approval will come into
operation.
junctively.

Thus status-approval attitudes operate con
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Privacy Attitude Indices (2. a & b)
The privacy indices are oriented toward the indi
vidual personality value configuration.

Williams (1970,

p. 497) wrote that:
The "value of individual personality" as impression
istically conceived represents an extremely complex
cluster of more specific desirable state or con
ditions, such an uniqueness, self-direction, autonomy
of choice, self-regulation, emotional independence,
spontaneity, privacy, respect for other persons,
defense of the self, and many others.
The rapid developments in technology and trans
portation have affected the privacy an individual can
acquire from factors external to the family.

Security of

the individual from unwanted observation has become pro
blematic.
Dorothy Lee (1948, p. 393-394) wrote:
The value of individualism is axiomatically assumed...
A newborn infant must become individuated, must be
taught physical and emotional self-dependence; we
assume, in fact, that he has a separate identity
which he must be helped to recognize...The need for
privacy is an imperative one in our society, recog
nized by official bodies such as state welfare
groups and the Department of Labor. And it is part
of a system which stems from and expresses our
basic values.
In addition, Thomas I. Cook (1954, p. 190) wrote,
"The right of privacy is among the most important of all
rights, as it is the most neglected and the most attacked
in our time."
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Two indices were constructed to measure privacy;
one to measure privacy from factors external to the family
and one to measure privacy of the individual from the
other family members.

The following index items are

examples of the indicators of the attitudes toward privacy
from factors external to the family;
1.

Having my home free from the noise of traffic
is important to me.

2.

A single family dwelling is important to me for
the privacy it affords.

The following index items are examples of the indicators of
the attitudes toward privacy from factors internal to the
family:
1.

Having teenagers' bedroom(s) away from mine
is (or would be) important to me.

2.

I need a place in my home to get away from
everybody.

Economic Index (3.)
Here# the meaning of economic is desiring to obtain
the most for o n e 1s money or benefit economically from the
possession of a home; efficiency and practicality encom
pass economic expansion.
Williams

(1970, p. 465) in discussing efficiency

and practicality pointed out that economic efficiency is
the "profit making" criteria or the pressures toward
"pecuniary" consideration.

The following index items are
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examples of the indicators of economic attitudes toward
home ownership.
1.

I do (or would) not consider home ownership a
form of investment.

2.

I know approximately how much my house is worth
if I want to sell it.

Aesthetic Attitude Index (4.)
The aesthetic index is oriented toward the expres
sive value configuration.

Williams did not enumerate the

expressive value configuration as one of the fifteen dom
inant in American society; yet, very specific mention was
made of these values.

Williams (1970, p. 460) wrote:

As the social structure has become more and more
differentiated, as manual labor has lost its con
nection with the control of private property, and
as differentials of wealth and power have become
crystallized, work as such has been devalued.
The
focus of positive valuation is now shifting to
certain patterns of achievement and success, and
beyond these, to consumption and expressive values.
Williams set the aesthetic attitudes in opposi
tion to the more predominant practicality and efficiency
configuration which the economic attitudes are oriented
when he wrote (p. 466) "There is nothing practical, in
the American meaning, in a dominant concern with purely
aesthetic or intellectual interests...".
Maslow (1954, p. 97) established a hierarchy of
needs in which he held that basic needs are satisfied
first.

Maslow ranked need fulfillment as follows:
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1.
2.
3.
4.
5.
6.

The
The
The
The
The
The

physiological needs
safety needs
belongingness and love needs
esteem needs
need for self-actualization
aesthetic needs.

Maslow believed that the physiological needs must be met
first and when they are met the safety needs are dominant.
The last need to become apparent and fulfilled is the
aesthetic need.

Williams (1970) hypothesized that, as the

more basic needs or desires for food, drink, shelter,
clothing are met, desires may move into other consummatory activities that are not so dependent upon "material
things"— creative work, art and other aesthetics.
In 1953 Hazel Kyrk observed the low esteem in which
Americans held "beauty and the arts in general”.

Later in

1958, Kluckhohn enumerated the shifts in American values.
At this time he noted that aesthetic values had notably
risen in the hierarchy.
The following index items are examples of the indi
cators of aesthetic attitudes toward the home:
1.

The texture of the fabric in furnishings and
drapries is important to me.

2.

Being able to express my taste in housing
selections is important to me.

Familism Attitude Index (5.)
The familism attitude index was constructed to
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include indicators of attitudes toward valuing the home
because of benefits it affords the family members.
Theodorson and Theodorson

(1969, p. 146) defined familism

as:
A form of social organization characterized by
familial values - that emphasize the subordination
of the interests and personality of the individual
family members to the interests and welfare of the
family groups.
There are those (Sorokin et. al., 1931, p. 41-123) who
feel individualism, the opposite of familism, is the
dominant form of social organization in modern urban
societies.

In the mode of social organization character

ized by individualism, the interests of the individual
are given primacy over the welfare of other social
groupings including the family.

Heller (1970, p. 73)

pointed out that there is no widely accepted operational
definition of the concept familism.
McKee (1969, p. 379) enumerated the changes in
the patterns of family life about the time of World War
II which shows the new-found value upon family living,
"a value of familism".

Bell argued:

that the earlier marriage, the shorter childless
time span after marriage, and the child-centered
family life now typical...is evidence of a major
choice of values, a familistic orientation chosen
over other competitive values of status and life
style.
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Heller (1970, p. 79) explained that, in recent
years, studies of kin relations and mutual aid between
parents and their married children have suggested the
family as an institution is important in urban and rural
settings.

His findings supported this hypothesis.

In

addition, Litwak's studies (1960, p. 21 and p. 385-394)
showed the strength of extended family relations in spite
of geographic and occupational mobility.
The following index items are examples of the
indicators used to measure attitudes toward familism values:
1.

A house with enough room for children, when
married, to feel free to move in, is important
to me.

2.

A location which would make it easy for relatives
to get together is important to me.

Kluckhohn (1958, p. 146) is one among many who is
cognizant of "regional, ethnic, and class" variations in
values.

Myrdal (1944, p. 44) is in agreement with Kluck

hohn recognizing that:
...most Americans have most valuations in common
though they are arranged differently in the sphere
of valuations of different individuals and groups
and even different intensity coefficients.
With regards to his own scheme of value configurations,
Williams (1970, p. 500) wrote:
It must always be kept in mind that these themes,
values, and systems of belief do not operate as single
and separate units but are incontinually shifting
and recombing configurations marked by very complex
interpretation, conflict and reformulation.
The

scheme must not be allowed to leave the impression
that values are disembodied elements which somehow
function apart from concrete social relations and
personalities.
Williams and Kluckhohn (1958, p. 146) were aware that no
single value is held in literally identical form by even
two different persons; indeed it is presumed that "the
same value undergoes change in a single individual as he
matures and as his environing situation alters."
VII.

SUMMARY

This study of housing attitudes and behavior
utilized a combined definition of attitudes consisting of
Theodorson and Theodorson's definition and Lambert and
Lambert's definition.

Kluckhohn's definitions of values

and value orientation were accepted.

Thomas and Znaniecki

beliefs that numerous attitudes correspond to every social
value and that attitudes are related to numerous values
were accepted and implemented in the construction of the
attitude items utilized in this investigation of attitudes
toward housing.
The measurement of attitudes toward housing by
verbal response to attitude items, as well as, by actual
behavior in the form of minimum adequacy of physical con
ditions was implemented.

In addition, attitudes toward

housing in the form of verbal choices between housing and
alternative consumption items was investigated.
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The origin and perputuation of attitudes and values
was established in the socialization process and the indi
vidual and group definition of the situation.

Any con

clusions with regard to housing attitudes and behavior
must take into consideration the individual or group situ
ation.

Thus the relationship between attitudes and behav

ior is not always what would be expected.

Attitudes

toward housing may depend upon such conditions as income,
education and past experiences.
Class and subcultural variations in values and
attitudes exist, but to some extent attitudes and values
are patterned and predictable.

To this extent Williams

has classified the major value configurations in American
society.

The attitudes toward housing investigated by

this study are lodged in these major value configurations.

CHAPTER IV
METHODOLOGICAL PROCEDURES
I.

INTRODUCTION

The six general objectives of this research study
were to investigate the relationship between:
1.

The socio-economic variables (race, locality,
tenure, income, wife's education and the
male's occupational prestige) and attitudes
toward housing (social status approval,
privacy, economic, aesthetic and familism).

2.

The socio-economic variables and minimum
adequacy of physical conditions of housing
(structural conditions, plumbing, temperature
control, and crowding).

3.

The socio-economic variables and long range
(life insurance, being out of debt, college
education for children, savings), as well as,
short range (automobile, furniture, expensive
foods, clothing, leisure and recreation,
appliances) consumption alternatives to housing.

4.

The attitudes toward housing and minimum
adequacy of physical conditions of housing.

5.

The minimum adequacy of physical conditions and
long and short range consumption alternatives
to housing.

6.

Each of the attitudes toward housing and each
of the other five attitudes toward housing.

The settings for the study, the sampling design,
the questionnaire and operational definitions and the vari
ables, the method of indices construction, and the statisti
cal analyses of the above relationships are discussed in

74

this chapter.

The general description of the communities

and the housing of the communities are discussed in the
setting of the community section.

The sampling method,

interviewees, and validation of the interviews are dis
cussed in the sampling design section.

The operational

definitions of the independent variables, attitude items,
choice of consumption alternatives and the minimum ade
quacy of physical conditions indicators are discussed in
the questionnaire and operational definitions of the vari
ables section.

The construction of attitude indices,

consumption alternatives to housing indices, and the mini
mum adequacy of physical conditions index are discussed in
the construction of indices section.

The methods of

analyses of the six relationships stated in the opening
paragraph of this chapter are discussed in the statistical
analyses section.
II.

COMMUNITY SETTINGS OF THE STUDY

In Louisiana the subcultural differences are such
that locality and race as well as their interaction had to
be considered.

Mansfield and Breaux Bridge were selected

judgementally as examples of these North and South
Louisiana subcultures.

The selections were made by the
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comparisons of population size and net income in addition
to the consideration of subcultural differences and the
willingness of the rural development committees in the
two localities to help with the study.
General Description of the Communities Studied
Of the two communities forming the setting for
this study, the first community, Mansfield is located in
the Northwestern portion of the state, 42 miles south of
Shreveport, Louisiana.

The total population of 6,432 is

52 percent white and 48 percent black (1970 U.S. Census,
First Count).

The population has increased 10.2 percent

since the 1960 Census and the percentage of blacks has
increased from 45 percent to 48 percent of the total
population over the last decade.
The second community, Breaux Bridge, is located in
the Southwestern portion of the state, 8 miles southeast
of Lafayette, Louisiana.

The total population of 4,942 is

71 percent white and 29 percent black (1970 U.S. Census,
First Count).

The population has increased 50 percent since

the 1960 Census.

The percentages of blacks has increased

from 21.8 percent of the population in 1960 to 29 percent
of the population in 1970.
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On the surface, the two communities are very
similar, but the predominant religions in the two com
munities influence community activities and reflect the
general character of the North Louisiana and South
Louisiana differences in outlook.

Mansfield is predominatly

non-French Protestant and is considered a part of the Bible
Belt.

Breaux Bridge is predominatly Catholic.

This stems

from the Acadian French ancestry of its settlers.
Both communities are located in principally agri
cultural areas, but each has some industry, as well as,
the surrounding rich farm land.

Mansfield residents are

employed in pulpwood harvesting and oil field industries.
Breaux Bridge's main industry is commercial fishing, but
many of the residents work in the off-shore oil fields.

In

addition to local industry and farm employment, some of
the residents of both communities work in the respective
cities near their communities.
Mansfield is the parish seat of De Soto Parish.
Although Breaux Bridge is not the parish seat of St. Martin
Parish, many of the parish offices are located there
because it is more centrally located than the parish seat.
The focus of community activities in these two towns are
more similar than would be expected in comparing a parish
seat community to one which is not a parish seat.
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At the time of the 1960 Census the median family
income for Mansfield was $3,897 and the corresponding
figure for Breaux Bridge was $3,693.

Of the Mansfield

population, 38.3 percent of the family incomes were
under $3,000 and 8.2 percent of the family incomes were
over $10,000.

Of the Breaux Bridge population, 41.9

percent of the family incomes were under $3,000 and 6.8
percent of the family incomes were over $10,000.

The

1970 Income Census figures were not available at the time
the report for this study was made.
Housing Description
When the field work for this study was completed,
June, 1971, Mansfield had two housing projects.
was about a year old.

The oldest

These duplex units were rented to

blacks and whites, but were inhabited predominatly by
blacks.

This project was centrally located, but was sep

arated from the adjacent housing by a wide, bridged
drainage ditch.
Some units in the second housing project were still
under construction at the time of the study.

The units

which were inhabited were single dwelling owner-occupied
housing.

This development was also racially integrated,

but it was located near the edge rather than in the center
of the community.
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Breaux Bridge had on/:: completed federal housing
project.

These units were occupied by both blacks and

whites, but the units were located on separate streets.
The white units out numbered the black units 3 to 1.

A

new housing project was in the construction stage, but
none of the units were ready for occupancy at the time of
the study.

This project was also slated to be integrated.

The U.S. Census provides general descriptive infor
mation on the conditions of housing.

Unpublished 1970

Census data from the first count were used in the analyses
of the adequacy of plumbing facilities and persons per
room ratios presented in this section.

The data presented

below helped establish at understanding of the housing con
ditions in the two communities at the time of the study.
Tables II-VI were designed to shew a comparison by race and
tenure of two indicators of minimum adequacy of housing
conditions existing in Mansfield and Breaux Bridge.
Study of Table II indicates that in Breaux Bridge
74.26 percent of the housing was owner occupied and 25.74
percent was renter occupied.

In Mansfield the corresponding

percentages were 69.27 and 30.73.

Therefore, at the

time of the 1970 Census, a larger percentage

(4.97 percent)

of the dwelling units in Breaux Bridge were owner occupied
than were those in Mansfield.

TABLE II

NUMERICAL AND PERCENTAGE DISTRIBUTION BY TENURE, RACE AND TOWN OF OCCUPIED
DWELLING UNITS FOR MANSFIELD AND BREAUX BRIDGE, LOUISIANA, 1970

Dwellings by
Race and Town

Number

Tenure
Owner Occupied
% Total
Number
% Owner
Occupied
Occupied
Units
Units

Renter Occupied
% Renter
% Total
Occupied
Occupied
Units
Units

Total Occupied
Dwelling Units

Breaux Bridge
Dwellings with
White Heads

827

78.54

58.32

261

71.50

18.41

1088

Dwellings with
Black Heads

226

21.46

15.94

104

28.50

7.33

330

1053

100.00

74.26

365

100.00

25.74

1418

Dwellings with
White Heads

892

60.97

42.23

291

44.84

13.78

1183

Dwellings with
Black Heads

571

39.03

27.04

358

55.16

16.95

929

1463

100.00

69.27

649

100.00

30.73

2112

TOTAL
Mansfield

TOTAL

Source:

Unpublished 1970 Census, First Count
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In Breaux Bridge, where approximately 30 percent
of the population was black, 21.46 percent of the homes
owned were occupied by blacks and 28.50 percent of the
homes rented were occupied by blacks.

In Mansfield,

where approximately 48 percent of the population was black,
39.03 percent of the homes owned were occupied by blacks
and 55*16 percent of those rented were occupied by blacks.
It can be seen that the blacks in both communities were
likely to rent in larger proportions than the population
distribution of that community.

The percentage of blacks

renting relative to the percentage of blacks in the popu
lation is slightly greater for Breaux Bridge than Mansfield.
Three measures of plumbing adequacy are utilized
by the U.S. Census, hot water piped inside the structure,
a bath tub or shower, and a flushing toilet for the exclu
sive use of the occupants.

Table III was prepared to

show the distribution of plumbing facilities by tenure in
the communities studied.

Mansfield had a larger percentage

of units lacking one or more plumbing facilities for both
owners and renters than did Breaux Bridge.

The renters in

both communities had a larger percentage of units lacking
one or more plumbing facilities than did the owners.

Over

eleven percent (11.48) of the owner occupied versus 39.45
percent of the renter occupied units in Mansfield, and 4.94

TABLE III

NUMERICAL AND PERCENTAGE DISTRIBUTION BY TENURE AND TOWN OF PLUMBING
FACILITIES FOR MANSFIELD AND BREAUX BRIDGE, LOUISIANA, 1970

Tenure
Plumbing Facil
ities by Town

Owner Occupied
Number % Owner
% Total
Occupied
Occupied
Units
Units

Number

Renter Occupied
% Renter % Total
Occupied Occupied
Units
Units

Total Occupied
Dwelling Units

Breaux Bridge
With all Plumb
ing Facilities
Lacking one or
more Plumbing
Facility
TOTAL

1001

95.06

70.59

307

84.11

21.65

1308

52

04.94

03.67

58

15.89

04.09

110

1053

100.00

74.26

365

100.00

25.74

1418

1295

88.52

61.32

393

60.55

18.61

1688

168

11.48

07.95

256

39.45

12.12

424

1463

100.00

69.27

649

100.00

30.73

2112

Mansfield
With all Plumb
ing Facilities
Lacking one or
more Plumbing
Facility
TOTAL

Source:

Unpublished 1970 Census, First Count
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percent of the owner occupied versus 15.89 percent of the
renter occupied units in Breaux Bridge were without one or
more plumbing facilities.

One fifth of all the dwelling

units in Mansfield lacked at least one plumbing facility but
only 7.76 percent of the dwelling units in Breaux Bridge
lacked at least one plumbing facility.
The distribution of plumbing facilities by town and
race is shown in Table IV.

The dwelling units occupied by

blacks lacked at least one plumbing facility in greater
relative numbers than the dwelling units occupied by whites.
Dwellings in Mansfield were more likely to have this type of
facility missing than dwellings in Breaux Bridge.

Only

0.93 percent of the white occupied dwellings in Mansfield
versus 44.51 percent of the black occupied dwelling units in
Mansfield lacked one or more plumbing facility at the time
of the 1970 Census.

In Breaux Bridge, 2.66 percent of the

white occupied dwelling units and 24.55 percent of the black
occupied units lacked at least one plumbing facility.
As was observed by looking at Table III, the same
20.07 percent of the dwelling units in Mansfield and 7.76
percent of the units in Breaux Bridge lacked at least one
plumbing facility.

The whites in Mansfield had only 0.93

percent without this facility, whereas the whites in Breaux
Bridge had 2.66 percent, but the trememdous differential in

TABLE IV

NUMERICAL AND PERCENTAGE DISTRIBUTION BY RACE AND TOWN OF PLUMBING
FACILITIES FOR MANSFIELD AND BREAUX BRIDGE, LOUISIANA, 1970

Plumbing Facil
ities by Town

Race
White Occupied
Black Occupied
Number
% Black
% White
% Total
% Total
Number
Occupied
Occupied
Occupied
Occupied
Units
Units
Units
Units

Total Occupied
Dwelling Units

Breaux Bridge
With all Plumb
ing Facilities
Lacking one or
more Plumbing
Facility
TOTAL

1059

97.34

74.68

249

75.45

17.56

1308

29

02.66

02.05

81

24.55

05.71

110

1088

100.00

76.73

330

100.00

23.71

1418

1173

99.07

55.54

515

55.49

24.38

1688

11

00.93

00.52

413

44.51

19.56

424

1184

100.00

56.06

928

100.00

43.94

2112

Mansfield
With all Plumb
ing Facilities
Lacking one or
more Plumbing
Facility
TOTAL

Source:

Unpublished 1970 Census, First Count
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Mansfield and Breaux Bridge blacks over came this small
advantage of the whites in Mansfield.

It can be seen that

the greatest differential was in the Mansfield blacks and
whites.
One person per room is utilized by the U.S Census
as the measure distinguishing crowded and uncrowded con
ditions in housing.

Table V was developed to show the

distribution of persons per room by town and tenure.

In both

communities, renters had a larger percentage of dwelling units
with more than one

person per room than did owners.

tion, Breaux Bridge had a

In addi

larger percentage of dwelling units

with more than one

person per room than did Mansfield.

Only 16.62 percent

of the units owned in Breaux Bridge

versus 23.56 percent of the units rented were reported to
have more than one person per room.

By contrast 8.54 percent

or the units owned in Mansfield versus 21.4 2 percent of the
units rented had occupancy rates of more than one person
per room.

Of the total number of occupied dwelling units

in Breaux Bridge, 18.4 percent had more than one person per
room.

The corresponding figure for Mansfield was 12.50.
Table VI was constructed to show the distribution of

persons per room by town and race.

The residents of Breaux

Bridge reported a larger percentage of dwelling units with
more than one person per room than did Mansfield.

The black

TABLE V

NUMERICAL AND PERCENTAGE DISTRIBUTION BY TENURE AND TOWN OF PERSONS PER ROOM
FOR MANSFIELD AND BREAUX BRIDGE, LOUISIANA, 1970

Tenure
Persons Per
Room by Town

Number

Owner Occupied
% Owner
% Total
Occupied Occupied
Units
Units

Number

Renter Occupied
% Renter % Total
Occupied Occupied
Units
Units

Total Occupied
Dwelling Units

Breaux Bridge
With more than
one person
per room

175

16.62

12.34

86

23.56

06.07

261

With less than
one person
per room

878

83.38

61.92

279

76.44

19.67

1157

1053

100.00

74.26

365

100.00

25.74

1418

With more than
one person
per room

125

08.54

05.92

139

21.42

06.58

264

With less than
one person
per room

1338

91.46

63.35

510

78.58

24.15

1848

TOTAL

1463

100.00

69.27

649

100.00

30.73

2112

TOTAL
Mansfield

Source:

Unpublished 1970 Census, First Count

TABLE VI

NUMERICAL AND PERCENTAGE DISTRIBUTION BY RACE AND TOWN OF PERSONS PER ROOM
FOR MANSFIELD AND BREAUX BRIDGE, LOUISIANA, 1970

Persons Per
Room by Town

Race
White Occupied
Black Occupied
Number
% White
% Total
Number
% Black
% Total
Occupied
Occupied
Occupied
Occupied
Units
Units
Units
Units

Total Occupied
Dwelling Units

Breaux Bridge
With more than
one person
per room

143

13.14

10.08

118

35.76

08.32

261

With less than
one person
per room

945

86.86

66.65

212

64.24

14.95

1177

1088

100.00

76.73

330

100.00

23.27

1418

With more than
one person
per room

57

04.81

02.70

207

22.31

09.80

264

With less than
one person
per room

1127

95.19

53.36

721

77.69

34.14

1848

TOTAL

1184

100.00

56.06

928

100.00

43.94

2112

TOTAL
Mansfield

Source:

Unpublished 1970 Census, First Count
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units included a larger percentage of units with more than
one person per room than did white units.

Only 13.14 per

cent of the white dwelling units versus 35.76 percent of
the black dwelling units in Breaux Bridge were
have more than one person per room.

reported to

In comparison 4.81

percent of the white dwelling units versus 22.31 percent of
the black dwelling units in Mansfield had more

than one person

per room at the time of the 1970 Census.
In summary/ a larger percentage of the dwelling units
occupied by blacks and by renters lacked at least one plumb
ing facility and contained more than one person per room.
A larger percentage of Mansfield units than Breaux Bridge
units lacked at least one plumbing facility; but, a larger
percentage of the Breaux Bridge units had more than one
person per room than did the Mansfield units.
III.

SAMPLING DESIGN

Sampling Method
The sampling design was a balanced systematic sample
with a random start.
units),

Each of the communities (primary sampling

Mansfield and Breaux Bridge, was delineated into

zones within the city limits.
were used as zoning boundaries.

Natural boundaries and streets
Random starts were taken for
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each zone for both North-South and East-West streets.
All dwelling units were enumerated on both sides of the
street, including the c o m e r units on the North-South
street and excluding them on the East-West streets.
The generation factor for the sampling unit was
derived by dividing the total number of occupied dwelling
units in each community by 180, the desired sample size.
This determined that every tenth dwelling unit in Mans
field and every seventh unit in Breaux Bridge would be
sampled.

In addition, it yielded the upper limit upon

which randomization could be executed.

The random start

was determined by randomly selecting a value between one
and the upper limit determined in the above manner.
Random starts were taken for East-West streets and North1
South streets in each zone.
A relatively close check was kept on the percentage
of the population sampled with regards to race.

A sample

of 40 percent blacks and 60 percent whites was desired in
Mansfield and 30 percent blacks and 70 percent whites in
Breaux Bridge.

The sample approximated these figures.

T
The enumeration process was executed by the inter
viewer assigned to the specific zone in Mansfield.
It was
found to be more expedient and accurate to sample the units
prior to interviewing, thus assigning each interviewer the
house number of the secondary unit to be sampled and its
alternates.
This procedure was followed in Breaux Bridge.
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Interviewee
The ultimate sampling unit was the responsible female
head of the household.

This female had to have one/both

husband (male) and/or child residing or sleeping regularly
in the house.

If the sample house did not fill the require

ment stated above, the interviewer proceeded to the home
of the first alternate.
Three alternatives were established for each of the
secondary sampling units.

The first alternative was the

dwelling unit immediately preceding the ultimate unit in
the enumeration.

The second alternate was

unit immediately following the
tion process.

sampled

the dwelling
unit in

the enumera

The third alternate was the dwelling unit

immediately preceding the first alternate.
Attempts to complete the questionnaire (call backs)
were made at least three times before the interview was
counted as a refusal.

All but about five percent of the

interviews were completed once the ultimate sampling unit
was established.

In many instances an interviewer of the

opposite sex from the interviewer who made the initial con
tact or a local influential

(including the sheriff) could

obtain or influence a respondent to complete a questionnaire.
A total of 361 interviews were
and 182 in Breaux Bridge.

completed:

179 in Mansfield
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Validation of Interviews
Sections of the interviews were edited by the
researcher involved with that portion of the study and
missing data were recorded.

All missing data were acquired

by phone during the validation procedure.

Validation checks

were made on all interviewers in both Mansfield and Breaux
Bridge and at least half the interviewees were contacted
in the validation process or for missing data.
IV.

QUESTIONNAIRE AND OPERATIONAL DEFINITIONS OF VARIABLES
The housing questionnaire was a part of a larger

Rural Development Study, therefore, only the portion of
the questionnaire used in this analyses will be presented
in Appendix A.

The housing questionnaire consisted of

four major parts:
1.
2.
3.
4.
1.

Independent Variables
Attitude Items
Verbal Choices Between Housing and Selected
Consumer Items
Minimum Adequacy of Physical Conditions Indicators

Independent Variables
The independent variables utilized in the analysis

and their operational definitions were as follows:
a - Race:

1 white
2 black
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b - Town: 1 Mansfield
2 Breaux Bridge
c - Tenure: 1 owner
2 renter
d - Occupational Prestige: The N.O.R.C. scores were
utilized for the occupation of the male.
If no
male resided in the household, the N.O.R.C.
was scored for the female respondent's occupa
tion (Reiss, 1961, pp. 263-275).
e - Family Income: The respondent's family income
for the current year was obtained and utilized
in the following scores of $1,000 intervals:
01
02:
03
0?
OS'
06
07
08

77
10
11
TZ

12

0-999
1,000-1,999
2,000-2,999
3,000-3,999
4,000-4,999
5,000-5,999
6,000-6,999
7,000-7,999
8,000-8,999
9,000-9,999
10,000-10,999
11,000-11,999
12,000-12,999

22 21,000-21,999
22,000-22,999
24 23,000-23,999
25 24,000-24,999
27 25,000-25,999
27 26,000-26,999
28 27,000-27,999
27 28,000-28,999
27 29,000-29,999
31 30,000-30,999
32 31,000-31,999
27 32,000-32,999
34 33,000-33,999

27

If your income is over $40,000 approximately
how much is it?
f - Education: The number of years of schooling
completed by each female respondent plus
any grade equivalents acquired was utilized
on the following continuum basis.
00 No formal education
01 First grade
02 Second grade
77 Third grade
7T Fourth grade
05 Fifth grade
06 Sixth grade
77 Seventh grade
27 Eighth grade
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09
10
11
12
IT
lT
15
16
17
18
19
20
2T
2.

Ninth grade
Tenth grade
Eleventh grade
Twelfth grade
One year of college or other school
Two years of college or other school
Three years of college or other school
Four years of college or other school
Some graduate work
Master*s degree completed
One year beyond master's
Two years beyond master's
Ph.D., M.D., or law degree completed

Attitude Items
Seventy-six items were constructed as indicators of

economic, privacy, familism, social status-approval and
aesthetic attitudes toward the home.

Each item was letter-

coded to represent the index for which it was constructed.
When an item could represent more than one attitude, the
item was given a multiple code.

The codes and operational

definitions follow:
a - Aesthetic (optically or tactually pleasing and
beautiful)*
b - Economic (frugal or obtaining the most for one's
expenditures)*
c - Familism (interest in welfare of the family group)*
d - Privacy (being apart from company or observation)*
e - Social Status Approval (rank in a hierarchy of
prestige)*
* Operational definitions were obtained from
Webster's Seventh New Collegiate Dictionary.
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Four intensities of response were offered as
alternatives to the respondents.

Four represented the

most favorable response to the attitude being measured
and one the most unfavorable response.

For items stated

positively, agreed was given a value of four; and for
items stated negatively, agreed was given a value of one.
Agreed, somewhat agreed, somewhat disagreed, and disagree
were the possibilities for response and each item was
scored one, two, three, or four.

For non-applicable

questions a neutral category was established and the num
bers change to give the neutral position a rating of three.
The items were randomly arranged on the basis of
positive and negative statement and on the basis of atti
tude being measured.
3.

Verbal Choice between Housing and Selected Consumption
Items
Consumption choice items were constructed to mea

sure short range consumption items and long range security
items.

The items were randomly arranged and lettered

"a"-"k".

The choice of housing over the alter considera

tion for the use of money in each comparison was given
a rating of one.
of two.

A non-housing choice was given a rating

Alternatives to housing were:
a - a new automobile every 2 or 3 years
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b - fine furniture
c - a lot of life insurance
d - being out of debt
e - ability to help a great deal to finance your
children's college education
f - expensive foods
g - savings
h - better clothing
i - expenditures on leisure and recreation
j - fine appliances
k - health care for the family
4.

Minimum Adequacy of Physical Conditions Indicators
There are three principle measures used by the

housing census to determine adequacy of housing:
a - Whether the house is dilapidated, deteriorating
or sound.
b - Whether it has adequate plumbing - hot and
cold running water, private flushing toilets
and bath for the exclusive use of occupants.
c - Whether it is overcrowded - more than one
person per room.
In the review of the literature, it was pointed
out that persons-per-bedroom is now being used as a more
stringent indicator of crowding.

In addition, heating

and cooling are used as indicators of the adequacy of
physical conditions.

Therefore, four indicators of ade

quacy of physical condition were delimited:

the condition
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of exterior and interior as to soundness, the plumbing,
heating and cooling, persons-per-bedroom.
A.

The following items were used as indicators of
soundness of exterior and interior conditions
of the house respectively:
Exterior

Interior

(1) Gutters and
Downspouts

(1) Floor Covering
(carpets or finish)

(2) Steps

(2) Ceilings

(3) Exterior Finish
(paint)

(3) Conditions of
Interior Paint

(4) Windows

(4) Interior Wall
(condition &
cracking)

(5) Screens

(5) Window Sills

(6) Doors & Doorways

(6) Base Boards

(7) Exterior Walls
(7) Ceiling Lighting
(condition & crackFixtures
ing)
(8) Roof
The above items were evaluated according to
the Census Rating Scale by the interviewers as:
1 - sound
2 - deteriorating
3 - dilapidated
4 - omission (non-existent)
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A total score for soundness of exterior and
interior conditions was computed for each
observation by summing the ratings of the
above 15 indicators.
B.

To measure plumbing adequacy the Census
enumerated the presence o f :
1 - Hot and cold water piped inside
2 - Flushing toilets inside
3 - Bath tub or shower
The existence of required plumbing facilities
was established using these three indicators
as a basis.

The house was assigned a rating

of:
1

- for the presence of

all 3 facilities

2

- for the presence of

2 facilities

3

-for the presence of

1 facility

4

-for the absence of all facilities

A plumbing score was computed for each obser
vation .
C.

The adequacy of heating and cooling of the
houses was evaluated on the basis of the
type of heating and cooling, respectively:
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Heating

Cooling

1 - central

1 - central

2 - open heaters

2 - units

3 - none

3 - none

A combined heating and cooling score was
computed for each observation.
D.

The measure of crowding used was that of personsper-bedroom.

Persons-per-bedroom was cal

culated by dividing the number of bedrooms
by the number of persons regularly sleeping
in the house.

This number became the measure

of crowding score for each observation.
V.

CONSTRUCTION OF INDICES

Attitude Indices
The 76 attitude items were factor analyzed and an
examination of the rotated (orthogonal) matrix was made.
During this examination, the privacy items separated into
two factors; privacy from factors external to the family
and privacy from factors within the family.

The items related

to each attitude were than factor analyzed and the unrotated
(principal component) matrix was examined to develop the
indices.

Thus the procedure for constructing the six
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housing attitude indices (status-approval, aesthetic,
privacy from factors exterior to the family, privacy
from factors internal to family, economic, familism) was
that of principal component factor analysis.

This par

ticular factor analysis model is concerned with pattern
ing all the variation in a set of variables
p. 455).

(Rummel, 1968,

The unrotated factors successively define the

most general patterns of relationships in the data.

In

addition, each factor is a statistically independent pat
tern

(uncorrelated with every other pattern) of relation

ships with the first unrotated pattern delineating the
largest pattern of relationships of the data.
Under the assumptions of principal component fac
tor analysis, the loadings on the first factor of the
unrotated matrix indicate which variables are involved
in the principal factor pattern and to what degrees.
These loadings can be interpretated as correlation coef
ficients of the variables to the factor.

The square of

the loading multiplied by 100 equals the percent varia
tion that a variable has in common with the pattern
(Rummel, 1970, p. 137).
The indices were constructed by comparing all the
factor loadings of theoretically related variables on the
principal or first unrotated factor and selecting those
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variables with approximately sixteen percent or more of
their variation involved in the principal pattern.

The

choice of sixteen percent was quite arbitrary though it
has been used by others as an appropriate approximate
dividing line (Rummel, 1970).
Index or factor scores were obtained by the method
described by Rummel (1968, p. 469) in which the case data
or the variable rating of each observation (1,2,3,4, or 5)
was multiplied by the factor loading for that variable
and the sum of these weight-times-data products for all
the variables in the index resulted in the factor score.
This procedure was reproduced for all six attitude indices.
Long and Short Alternatives to Housing Indices
The long and short range alternatives to housing
indices were constructed in the same manner as the attitude
indices.

All eleven items were factored and examined on the

rotated (orthogonal) matrix.

The items loaded on two main

factors which were labeled alternatives of long range
securing and alternatives of short range durable goods.
All items thought to be related to each of these
main factors were factor analyzed in the two groupings
and the unrotated matrix was examined to acquire the
approximate loadings.

The health item did not load ade

quately (above 0.40000 or with 16 percent of its variance

100

explained by the factor on either of the factor patterns)
consequently, it was dropped from the analysis.
Again, index or factor scores were obtained by
the method described by Rummel (1968, p. 4 96) in which
the variable rating for each observation (1 or 2) was
multiplied by the factor loading for that variable and
the sum of these weights-times-data products for all the
variables yielded the factor scores.
Minimum Adequacy of Physical Conditions Index
The adequacy of physical conditions index was con
structed in a similar manner to that of the attitude indices.
Measures of the physical conditions of the housing included
eight indicators of the conditions of the exterior of the
house, seven indicators of the interior conditions, three
measures of adequate plumbing, measures of the adequacy of
the heating and cooling and a measure of the relative
crowding of the family members.
The first step in the construction of the index
was the conversion of each of these measures to a zero base.
The purpose here was to standardize the index for compara
tive purposes.

The result was a standardized score for

each of the four measures:
1.

Combined exterior and interior conditions

2.

Plumbing
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3.

Heating and cooling

4.

Persons-per-bedroom

The second step was a factor analysis of these
four variables to obtain their relative weights.

The

principal component method discussed under attitude indi
ces was used to obtain weightings for each of the variables.
The weighted variables were summed to obtain an adequacy
of physical condition score for each observation.
VI.

STATISTICAL ANALYSIS

Three types of statistical analysis were utilized
in the analysis of the relationships of the differential
parts of the data:
1.

Least-squares analysis of variance for unequal
subclasses.

2.

Simple linear correlation.

3.

Canonical correlation analysis.

These tests were utilized following the construction
of indices by factor analysis, and the scores obtained in
this preliminary step were employed in the analysis of
variance and the calculation of linear correlations.

The

items derived from the factor analysis were utilized in
the canonical correlation but the index scores were not
utilized.

Canonical analysis is a less assumption bound
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measure of the relationship between sets of dependent
variables and does not necessitate the use of weighting
and indices construction.
Least-squares analysis of variance (ANOV) using
a general regression procedure, was utilized to obtain
the variance ratios

(F values) of the independent variables

and:
1.

The attitude indices

2.

The physical condition index

3.

The long and short range alternative con
sumption indices

The effects of each independent variable and interaction
effect was controlled when the effect was not desired in
the analysis.

The categorized variables of race, town

and tenure necessitated the use of analysis of variance
statistical test as opposed to correlations because cor
relation analysis is limited to interval level data.
Least squares analysis was utilized because of the unequal
subclasses of the data under analysis.

In addition, tests

for quadratic relationships were made when the relation
ship between the independent and dependent variable was
thought to be non-linear.
Simple linear correlations were computed between
the physical conditions index and:
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1.

The attitude indices.

2.

The long and short range consumption alterna
tives to housing indices.

Correlation analysis was utilized to investigate these
relationships because the indices scores were interval
level data.
Both simple linear correlation and canonical
analysis were used to investigate the relationships between
the sets of variables of the six attitudes.

In canonical

analysis, a set of variables is given a least-squares fit
to another set of variables.

Canonical analysis measures

how much of the variance in one set of variables is
accounted for by the variance in the other set of variables
(Rummel, 1970, p. 121).

Canonical analysis is concerned

with the relationship of sets of dependent variables, thus
regression analysis is generalized to more than one depend
ent variable (Kendall, 1957).
Canonical analysis is not concerned with a single
criterion, multiple predictor relationship (as in ordinary
multiple linear correlation); but, it is concerned with
relationships among sets of criterion variables and pre
dictor variables

(with composite association between sets

of criterion and predictor variables).

The technique does

not force the investigator, on a priori basis, to develop
a single index to represent the set of criterion variables
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or to compute a set of correlations for each criterion
variable taken separately (Green, et al, 1966, p. 33).
Canonical analysis is a refinement of the maxi
mum likelihood factor model; and therefore, postulates
that the variables are combinations of common and unique
factors, as does the common factor analysis.

Canonical

analysis delineates the common factor estimates which
have the maximum canonical correlation with variables
(Rummel, 1970, p. 121).
In canonical analysis, two sets of weighting
coefficients (a set for the criterion variables and a set
for the predictor variables) are sought, such that if
linear combination of each set are formed (thus arriving
at a composite variable representing each set) and cor
related in a two variable linear correlation, a higher
correlation for this particular set of composite variables
could not be obtained in any other set of combinations
which could be formed (Green, et al, 1966, p. 35).
Numbers satisfying the above criteria are called
canonical coefficients.

The technique develops these

coefficients and also computes the canonical correlation
index which would be obtained if the two composite varia
bles were formed and carried through a two variable
linear correlation.
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If there are 'r' criterion variables and 's'
predictor variables, as many sets of canonical coefficients
can be obtained as are represented by the smaller of the .
two numbers

'r' or 's'.

The first set of principle can

onical correlation coefficients will be the highest canon
ical correlation index.

Each successive canonical cor

relation index will be smaller than the preceding value.
This is similar to principle component factor analysis
(Green, et al, 1966).
Green (1966) states that the two major advantages
to the use of this particular technique are:
(1) It is a measure of the overall relationship
between sets of dependent variables.
(2) Arbitrary weighting of the set of criterion
variables in order to fit the problem into a
standard format is not necessary.
Green, et al,

(1966, p. 37) writes that:

...if one were dealing with a very large set of
criterion and predictor variables, one could first
conduct a factor analysis on each set and then run
a canonical analysis on the principle components.
This is precisely the procedure utilized in this analysis
of the relationships between the attitude indices.

CHAPTER V
RESULTS AND DISCUSSION
I.

INTRODUCTION

The results and discussion of the data analyses are
presented in six sections.

In the first three sections,

the analyses of variance are presented.

Part II contains

the results of the factor analysis of all the items thought
to be related to each of the attitude indices.

The results

of the analyses of variance of these six attitude indices
are also presented in Part II.

Race, town, tenure, wife's

education, the occupational prestige of the husband (if no
male resided in the home the female's occupational pres
tige), and the family income, were used as independent
variables in the analyses of variance of the attitude indi
ces, the minimum adequacy of physical conditions index, and
the long and short range alternatives to housing indices.
Part III contains the analysis of variance of the minimum
adequacy of physical conditions index.

Part IV contains

the analyses of variance of the short and long range con
sumption alternatives to housing.
The last three sections contain the correlation
analyses.

Part V contains the correlations between the

physical conditions index scores and the six attitude
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index scores.

Part IV contains the results of the cor

relations between the long and short range alternatives
to housing indices and the physical conditions indices.
Part VII contains the results of the simple linear corre
lations between the six attitude indices and each of the
other attitude indices.

This section also contains

the results of the canonical correlations of all possible
pairs of the six attitude sets.
II.

THE RELAIONSHIP OF THE SOCIO-ECONOMIC VARIABLES
TO THE HOUSING ATTITUDE SCORES
All items thought to be related to an attitude were

principal component factor analyzed.

The results of these

factor analyses, the means, standard deviations and factor
loadings, are presented along with each index.

Subsequently,

two analyses of variance for each attitude index were con
ducted.

The results of these analyses are presented as

Model I, which utilizes the wife'e education and family
income as independent variables and Model I I , which utilizes
the occupational prestige scores as independent variables.
Both models utilize the independent variables of race,
town and tenure.

Occupational prestige was analyzed sepa

rately from the family income and wife's education because
of the confounding of the control.

For example, when
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occupational prestige was controlled, family income and
education effects were eliminated because they often vary
together.
In addition to the two Models presented, tests for
quadratic relationship were run on education, occupation,
and income when the relationship was thought to be non
line ar.
Social St atus Approval
Twelve items were constructed as indicators of the
social status approval attitude.

As a result of the prin

cipal component factor analysis of these items, the eight
items found in Table VII were utilized as the index of this
attitude toward housing.

The attitude items range from a

loading of 0.65012 for item 46, in which 42.25 percent of
the variance was explained by the principal component
factor, to 0.43830 for item 7, in which 18.49 percent of the
variance in the item was explained by the principal com
ponent factor identified as the social status approval
attitudes.

Thus item 46 had 42.25 percent of its variation

involved in the factorial pattern and item 7 had only 18.49
percent of its variation involved in the pattern.
By looking at the analyses of variance of the social
status approval attitude scores, it can be seen from Tables
VIII and XIX that the race-town interaction and the

TABLE VII
SOCIAL STATUS APPROVAL ATTITUDE INDEX

Item
Number
46
47

48

27
36
67

43

7

Item

Mean

Standard
Deviation

Factor
Loading

A house which will help me with my
social contacts is important to me.

3.05525

1.81781

0.65012

A location where my children's
playmates will come (or would come)
from families of the right social
class is important to me.

4.09392

1.51155

0.63094

A house which I can be proud to
have my friends see is important
to me.

4.16022

1.41686

0.62494

Having a house my neighbors approve
of is important to me.

2.98895

1.86969

0.54232

The appearance of a house tells a
lot about the person living in it.

4.51381

1.18909

0.49265

I seek housing equivalent to that
of my friends, but not necessarily
like them.

3.27348

1.83074

0.45325

I think at least one room of the
house should be saved for enter
taining guests.

3.99724

1.59552

0.44846

Having a house where my neighbors
are in good social standing is
important.

3.84530

1.67872

0.43830
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TABLE VIII
ANALYSIS OF VARIANCE
OF SOCIAL STATUS APPROVAL ATTITUDE
MODEL I

Source

Degrees of
Freedom

TOTAL
Race
Town
Race &
Town
Tenure
Race &
Tenure
Town &
Tenure
Wife's
Education Lin.
Wife rs
Education Sq.
Income
Linear
Income
Squared
ERROR

Sums of
Square

F
Value

Probability

358

5177.692

1

46.567

3.423

0.0617

4.567

0.334

0.5709

1

148.908

10.945

1

16.766

1.945

0.2668

1

12.242

0.900

0.6545

1

29.776

2.189

0.1359

1

2.508

0.184

0.6719

1

0.177

0.013

0.9053

1

35.29 8

2.595

0.1040

1

61.530

4.523

0.0320 *

348

4734.503

*

significance

<.05

**

significance

"<.01

0.0014 **
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TABLE IX
ANALYSIS OF VARIANCE
OF SOCIAL STATUS APPROVAL ATTITUDE
MODEL II

Source

TOTAL

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

5177.692

Race

1

83.233

6.038

0.0138 *

Town
Race &
Town

1

8.401

0.609

0.5584

1

138.286

10.032

1

18.484

1.341

0.2461

1

15.460

1.122

0 .2903

1

30.253

2.19 5

0.1354

1

10.183

0.739

0.6050

1

14.054

1.020

0.3143

350

4824.379

Tenure
Race &
Tenure
Town &
Tenure
Occupation
Linear
Occupation
Squared
ERROR
* significance

<.05

** significance

<.01

0.0021 **
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quadratic relationship of income were significant at the
.01 and .05 levels, respectively.

The race difference

approached significance with a probability of .0617 in
Model I, Table VIII and was significant at the .05 level
in Model II, Table IX.
Race approached significance

(probability of .0617)

when income and wife's education were controlled along
with town, tenure, and interaction effects, Table VIII.
When occupation, town, tenure, and the interaction effects
were controlled, the race differences were significant at
the .05 level, Table IX.

The blacks

(X = 16.8136) had a

significantly higher social status approval attitude score
than did whites (X = 15.5180).
As can be seen in Table X, the social status approval
attitudes score was highest for Mansfield blacks
(X = 17.2989), second highest for Breaux Bridge blacks
(X - 16.1818), third highest for Breaux Bridge whites
(X = 16.1450), and lowest for Mansfield whites

(X = 14.7691).

It was expected that since the blacks had significantly
higher social status approval attitude scores than the
whites, Mansfield blacks and Breaux Bridge blacks would
rank higher than the whites from both communities in the
social status approval attitudes toward housing.

It was

also expected that, since the mean score of the blacks in
Mansfield was 1.1171 points higher than the blacks in
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Breaux Bridge, the mean score of the whites in Mansfield
would be higher than the whites in Breaux Bridge.

But the

whites in Mansfield did not rank third as expected.
Rather they had the lowest social status approval attitude
score.

The greatest differential (2.529 8) was found between

the whites in Mansfield (X = 14.1691) and the blacks in
Mansfield (X = 17.2989).
TABLE X
MEAN SCORES DEFINED BY TOWN AND RACE FOR
THE ATTITUDE SOCIAL STATUS APPROVAL

Race

Town
Mansfield
Breaux Bridge

Town Difference

White

14.7691

16.1450

-1.3759

Black

17.2989

16.1818

1.1171

Race Difference - 2.5298

-

.0368

Income was significant at the .05 level and was
found to be a non-linear-quadratic relationship.
Table VIII, Model I for this relationship.

See

As income rose,

social status approval attitude scores rose very slowly
for the low income levels.

As the income reached the

higher end on the continuum, the social status approval
scores rose at a much greater rate.
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Privacy form Factors External to the Family
Twelve items were considered to be indicators of
the attitude, privacy from factors external to the family.
As a result of the principal component factor analysis of
these items, the six items found in Table XI were utilized
as the index of this attitude toward housing.

The attitude

items ranged from a loading of 0.65597 for item 42, in
which 43.03 percent of the variance was explained by the
factor of privacy, to 0.39162 for item 71, in which 15.36
percent of the variance in the item was explained by the
principal component factor identified as privacy from
factors external to the family.

Thus, item 42 had 43.03

percent of its variation involved in the factorial pattern,
whereas item 71 had only 15.36 percent of its variation
involved in the pattern.
By looking at Table XII, Model I and Table XIII,
Model II the results of the analyses of variance of the
attitude, privacy from factors external to the family
can be seen.

In Model I, when income, wife's education,

race, tenure and the interaction effects were controlled,
race-town interaction was found to be significant at the .01
level and the town differences approached significance with
a probability of 0.0616.

In Model II the same .01 level

relationship was found for race-town interaction, but the

TABLE XI
PRIVACY FROM FACTOR EXTERNAL TO THE FAMILY ATTITUDE INDEX

Item
Number
42
29
66

28

21

71

Item

Mean

Standard
Deviation

Factor
Loading

Having my home free from the noise
of traffic is important to me.

3.75691

1.71567

0.65597

Noise made by close neighbors
bothers (or would bother) me.

3.04972

1.85118

0.64563

Unexpected visitors watching the
family eat their evening meal does
not bother me.

3.32044

1.89534

0.53809

Having people living in housing
units directly above my home
does not (or would not) bother me.

3.53591

1.82324

0.52963

It does not bother me for people
in the street to be able to see
into my home when the windows are
not covered.

3.91160

1.69827

0.52949

A single family dwelling is
important to me for the privacy
it affords.

4.69061

0.88594

0.39162
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TABLE XII
ANALYSIS OF VARIANCE OF PRIVACY
FROM FACTORS EXTERNAL TO FAMILY ATTITUDE
MODEL I

Source

Degrees of
Freedom

TOTAL

Sums of
Squares

F
Value

Probability

358

3684.252

Race

1

4.844

0. 484

0.5059

Town
Race &
Town

1

34.240

3.423

0.0616

1

73.854

7. 384

0.0070 **

Tenure
Race &
Tenure
Town &
Tenure
Wife's
Education

1

0.942

0 .09 4

0.7573

1

1.395

0 .139

0.7105

1

12.407

1.240

0.2652

1

4.778

0 .478

0.5029

Income

1

6.384

0.638

0.5694

350

3500.518

ERROR
** significance

<.01
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TABLE XIII
ANALYSIS OF VARIANCE OF PRIVACY
FROM FACTORS EXTERNAL TO FAMILY ATTITUDE
MODEL II

Source

TOTAL

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

3684.252

Race

1

1.449

0.145

0.7050

Town
Race &
Town

1

42.788

4.296

0.0365 *

1

70.674

7.096

0.0080 **

Tenure
Race &
Tenure
Town &
Tenure

1

0.059

0.006

0.9365

1

0.423

0.042

0.8313

1

13.471

1.352

0.2440

Occupation

1

19.033

1.911

0.1641

351

3496.038

ERROR
* significance

7.05

** significance

7.01
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town differences were significant at the .05 level when
race, tenure, occupation and the interaction effects were
controlled.
The town differences merely approached significance
with a probability of 0.0616 in Model I, but were signifi
cant at the .05 level in Model II.

Thus, the privacy from

factors external to the family attitude scores of Mansfield
homemakers were significantly higher (X = 12.4649) than
that of Breaux Bridge

(X = 11.5614) homemakers.

As can be seen from Table XIV, the whites in Mans
field (X = 12.9840) ranked highest in the attitude, pri
vacy from factors external to the family.
Breaux Bridge

The blacks in

(X = 11.6525) ranked second highest, the

blacks in Mansfield (X = 11.6525) ranked third highest, and
the whites in Breaux Bridge ranked the lowest (X = 11.4224).
Since Mansfield residents ranked significantly higher
than did the Breaux Bridge residents, the Mansfield whites
were espected to have higher privacy from factors external
to the family attitude scores than the Breaux Bridge
whites, but the Mansfield blacks were also expected to
have higher scores than the Breaux Bridge blacks.

As can be

seen in Table XIV the Breaux Bridge blacks had a slightly
higher mean score
(X = 11.6525) .

(X = 11.8996) than the Mansfield blacks

The expectations were derived from the
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significant town differences found in Table VII and from
the race differences.

Although not significant, the

whites had a higher mean (X = 12.134 0) privacy from factors
external to the family score than the blacks

(X = 11.7598).

TABLE XIV
MEAN SCORES DEFINED BY TOWN AND RACE FOR THE ATTITUDE
PRIVACY FROM FACTORS EXTERNAL TO THE FAMILY

Race

Town
Town Difference
Mansfield Breaux Bridge

White

12.9840

11.4224

1.5616

Black

11.6525

11.8996

- .2471

1.3315

.4772

Race Difference

Privacy from Factors Within the Family
Twelve items were considered to be indicators of the
attitude, privacy from factors within the family.

As a

result of the principal component factor analysis of these
items, the six items found in Table XV were utilized as the
index of this attitude in housing.

The attitude items

ranged from loadings of 0.72000 for item 53, in which 51.84
percent of the variance was explained by the factor, to
0.39371 for item 6, in which 15.52 percent of the variance

TABLE

XV

PRIVACY PROM FACTORS WITHIN THE FAMILY ATTITUDE INDEX

Item
Number
53

44
4
15
65

6

Item

Mean

Standard
Deviation

Factor
Loading

Having younger childrens' bedrooms
in a different part of the house
is important to me.

3.30387

1.84179

0.72000

Having teenagers' bedroom(s) away
from mine is important to me.

4.12983

1.50796

0.68436

Individual bedrooms for each child
is (or would be) important to me.

4.29558

1.35558

0.54944

I need a place in my home to get
away from everybody.

2.99724

1.90421

0.45117

Not having younger children
around when I'm entertaining
is (or would be) important to me.

3.54972

1.77674

0.44004

Children in the family sharing
my bathroom does (or would)
bother me.

2.59116

1.83947

0.39371
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in the item was explained by the principal component
factor identified as the privacy from factors within the
family attitude.

Thus item 53 had 51.84 percent of its

variation in the factorial pattern and item 6 had only
15.52 percent of its variation involved in the pattern.
The analyses of variance of the privacy from factors
within the family attitude are presented in Table XVI and
Table XVII.

The results of analyses of the two models

were approximately the same.

The town differences were

significant at the .001 level in both models.

In Model II,

when town, tenure, occupation and the interaction effects
were controlled, race approached significance with a
probability of 0.0505.
When race, tenure, income, wife's education and the
interaction effects were controlled, Mansfield (X = 12.0204)
residents had a significantly higher privacy from factors
within the family attitude score than Breaux Bridge resi
dents (X = 10.9590).

The same was true for Model II when

occupation was controlled instead of income and wife's
education.

However, examination of Model II shows race

differences when town, tenure, occupation and interaction
effects were controlled.

The blacks (X = 12.0764) scored

higher on the privacy from factors within the family atti
tude toward housing than did the whites (X = 11.1765).
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T A B L E XVI

ANALYSIS OF VARIANCE
OF PRIVACY FROM FACTORS WITHIN THE FAMILY ATTITUDE
MODEL I

Source

Degrees of
Freedom

TOTAL

Sums of
Squares

F
Value

Probability

358

3446.661

Race

1

22.448

2.436

Town
Race &
Town

1

135.518

14.703

1

5.188

0.563

0.5397

Tenure
Race &
Tenure
Town St
Tenure
wife *s
Education

1

4.882

0.530

0.5258

1

1.320

0.143

0.7071

1

22.306

2.420

0.1166

1

28.553

3.098

0.0755

Income

1

4.886

0.530

0.5260

350

3225.933

ERROR
*** significance

<.001

0.1154
0.0004 ***
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TABLE

XVII

ANALYSIS OF VARIANCE
OF PRIVACY FROM FACTORS WITHIN THE FAMILY ATTITUDE
MODEL II

Source

Degrees of
Freedom

TOTAL

Sums of
Squares

F
Value

Probability

0.0505

358

34446.661

Race

1

34.774

3.750

Town
Race &
Town

1

113.546

12.244

1

3.627

0.391

0.5394

Tenure
Race &
Tenure
Town &
Tenure

1

5.691

0.614

0.5600

1

1.915

0.207

0.6547

1

23.922

2.579

0.1050

Occupation

1

0.333

0.036

0 .8442

351

3255.123

ERROR
*** significance

<\001

0.0009 ***
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Economic
Fifteen items were constructed as indicators of the
economic attitude toward housing.

As a result of the

principal component factor analysis of these items, the
five items found in Table XVIII were utilized as the index
of this attitude in housing.

The attitude items ranged

from loadings of 0.71427, for item 39, in which 50.98
percent of the variance was explained by the factor, to
0.41523 for item 3, in which 17.22 percent of the variance
in the item was explained by the principal component identi
fied as the economic attitude.

Thus item 39 had 50.9 8

percent of its variation involved in the factorial pattern
and item 3 had only 17.22 percent of its variation involved
in the pattern.
Examination of Tables XIX and XX indicated that
race, race-town interaction and tenure were significant at
the .01, .001, and .01 levels, respectively for the eco
nomic attitude toward housing in both Models I and II.
The whites

(X = 11.2726) had significantly higher

economic attitude scores than the blacks

(X = 9.24923).

Likewise homeowners (X = 11.1370) had significantly
higher economic attitude scores than did renters
(X = 9.6324).
The whites in Mansfield (X = 11.6723) had the high
est economic attitude scores.

The whites in Breaux Bridge

TABLE XVIII

ECONOMIC ATTITUDE INDEX

Item
Number
39
12
22

55

Item
Owning a home leaves too little
money for other things.

Mean
4.01381

Standard
Deviation

Factor
Loading

1.58327

0.71427

I do (or would) not consider home
ownership a form ofinvestment.

3.90884

1.70057

0.66496

I feel owning a home is more
expensive than renting.

3.40608

1.84234

0.59010

I know approximately how much
my house is worth if I want to
sell it.

3.84530

1.57133

0.44459

A house which enables me to do
my own repairs (upkeep) is not
important to me.______________________ 3 .51381______ 1.82202

0.41523
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TABLE

XIX

ANALYSIS OF VARIANCE OF ECONOMIC ATTITUDE
MODEL I

Source

Degrees of
Freedom

TOTAL

Sums of
Squares

F
Value

Probability

358

2861.562

Race

1

60.078

9.092

0.0031 **

Town
Race &
Town

1

18.160

2.748

0.0942

1

104.922

15.879

0.0002 ***

1

77.167

11.679

0.0011 **

1

8.902

1.347

0.2449

1

5.694

0.862

0.6435

1

5.118

0.775

0.6167

1

1.905

0 .288

0.5984

1

0.061

0.009

0.9207

1

0.559

0.085

0.7688

348

2299.400

Tenure
Race &
Tenure
Town &
Tenure
Wife 1s
Education
Wife's
Education Sq.
Income
Income
Squared
ERROR
** significance

*** significance

<.01
T.OOl
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TABLE

XX

ANALYSIS OF VARIANCE OF ECONOMIC ATTITUDE
MODEL II

Source

Degrees of
Freedom

TOTAL

Sums of
Squares

F
Value

Probability

358

2861.562

Race

1

41.980

6.349

0.0117 *

Town
Race &
Town

1

6.241

0 .944

0 .6667

1

95.126

14.387

1

54.671

8.268

0.0046 **

1

10.250

1.550

0.2113

1

7.342

1.110

0.2928

1

4.018

0 .608

0 .5577

1

24.321

3.678

0.0528

350

2314.191

Tenure
Race &
Tenure
Town &
Tenure
Occupation
Linear
Occupation
Squared
ERROR
*

significance

<.05

**

significance

<\01

***

significance

<\001

0.0004 ***
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(X = 10.9379) had the second highest economic attitude
scores.

The blacks in Breaux Bridge (X = 10.3197) had

the third highest economic attitude scores and the blacks
in Mansfield (X = 8.8567) had the lowest economic atti
tude scores.

See Table XXI for these relationships.

Since

there were significant differences between the races, it
was expected that the whites would rank highest in both
communities.

It was also expected that Breaux Bridge

whites would rank higher than Mansfield whites in the eco
nomic attitude since the mean of Breaux Bridge was 13.7056
and the mean for Mansfield homemakers was 13.4513.
was not the case.

This

The Mansfield whites scored the highest

in the economic attitude toward housing (X = 11.6723).
TABLE XXI
MEAN SCORES DEFINED BY TOWN AND RACE
FOR THE ECONOMIC ATTITUDE

Race

Town
Town Difference
Mansfield
Breaux Bridge

White

11.6723

10.9379

7344

Black

8.8567

10.3197

-1.4630

Race Difference

2.8156

6182
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Occupational prestige approached significance with
a probability of 0.0528.
(Table XX).

The relationship was quadratic

The higher occupational levels scored sig

nificantly higher in the economic attitude toward housing.
Aesthetic
Twelve items were constructed as indicators of the
aesthetic attitude toward housing.

As a result of the

principal component factor analysis of these twelve items,
the six items found in Table XXII were utilized as the
index of this attitude in housing.

The attitude items

ranged from loadings of 0.69830 for item 30, in which 48.72
percent of the variance was explained by the factor to
0.54374 for item 59, in which 29.59 percent of the variance
in the item was explained by the principal component fac
tor identified as the aesthetic attitude.

Thus item 30

had 48.72 percent of its variation involved in the factor
ial pattern and item 59 had 29.59 percent of its variation
involved in the pattern.
Aesthetic attitudes toward housing were found to be
significantly different for the town analyses at the .05
level in Model I and at the .01 level in Model II, Tables
XXIII and XXIV, respectively.

Wife's education was found

to be highly significant at the .0001 level when race,

TABLE XXII
AESTHETIC ATTITUDE INDEX

Item
Number
30

13
72
41

76
59

Item

Mean

Standard
Deviation

Factor
Loading

The texture of the fabric in fur
nishings and draperies, is impor
tant to me.

3.79834

1.68115

0.69830

The architecture design of my
home is important to me.

3.75691

1.71889

0.66313

I do not worry about the color
combinations of my furnishings.

3.26796

1.87046

0.61367

The size and shapes of pieces of
furnishings in a room are not
important to me.

3.19061

1.86664

0.59651

Attractive wall decorations are
important to me.

3.93646

1.63712

0.57822

Being able to express my taste
in housing selections is
important.

4.44751

1.18099

0.54374
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TABLE XXIII

ANALYSIS OF VARIANCE OF AESTHETIC ATTITUDE
MODEL I

Source

Degrees of
Freedom

TOTAL

Sums of
Squares

F
Value

Probability

358

5305.802

Race

1

0.366

0.042

0.8328

Town
Race &
Town

1

65.279

4.806

0.0272 *

1

1.008

0.074

0.7819

Tenure
Race &
Tenure
Town &
Tenure
Wife 's
Education

1

0.061

0.005

0.9450

1

3.153

0.232

0.6359

1

34.402

2.533

0.1083

1

304.864

22 v445

1

9.89 8

0.729

350

4753.855

Income
ERROR
* significance
**** significance

< .05
“ .0001

0.0001 ****
0.6016
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TABLE XXIV

ANALYSIS OF VARIANCE OF AESTHETIC ATTITUDE
MODEL II

Source

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

0.3077

358

5305.802

Race

1

14.168

1.047

Town
Race &
Town

1

155.161

11.463

1

6.458

0.477

0.5026

Tenure
Race &
Tenure
Town &
Tenure

1

9.231

0.682

0.5854

1

0.020

0 .001

0 .9684

1

42.993

3.176

0.0718

Occupation

1

363.084

26.824

351

4751.129

TOTAL

ERROR

** significance
**** significance

< .01
T.OOOl

0.0012 **

0.0001 ****
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town, tenure and interaction effects were controlled,
Tables XXIV, Model II.

Mansfield (X = 14.3376) homemakers

scored significantly higher in the aesthetic attitude
toward housing than did Breaux Bridge homemakers
(X = 13.1836).

The more highly educated wives had much

higher aesthetic attitude scores than did the less educated
wives, the the higher occupational prestige levels of the
husband (or wife it there was no male head) scored higher
on the aesthetic attitude toward housing.
Familism
Thirteen items were constructed as indicators of
the familism attitude toward housing.

As a result of the

principal component factor analysis of these items, the
five items found in Table XXV were utilized as the index
of this attitude in housing.

This index was especially

difficult to construct because the respondents tended to
agree with items involving the family's welfare.

For

example, three of the items, 33, 38, and 68 were elimi
nated because of the high means (all above 4.88) and
small standard deviations (less than .56).

The attitude

items ranged from loadings of 0.59164 for item 9, in
which 35.04 percent of the variance was explained by the
factorial pattern to 0.49238 for item 2, in which 24.21

TABLE

XXV

FAMILISM ATTITUDE INDEX

Item
Number
§

50

16
45

2

Item

Mean

Standard
Deviation

Factor
Loading

A house with enough room for child
ren/ when married, to feel free to
move in, is important to me.

2.89503

1.90931

0.59164

A location which would make it
easy for relatives to get together
is important to me.

4.26796

1.36944

0.59095

Children are better off if their
parents own their home.

4.17127

1.43114

0.55639

A house with enough room for our
parents to move in is important
to me.

3.36464

1.79709

0.54443

Having my home near a good school
district is (or would be) import
ant to me.

4.48066

1.25033

0 .49238
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percent of the variance in the item was explained by the
principal component factor identified as the familism atti
tude.

Thus item 9 had 35.04 percent of its variation

involved in the factorial pattern and item 2 has 24.21
percent to its variation involved in the pattern.
The two analyses of variance, Models I and II, were
different for the familism attitude toward housing.

There

were significant race-town interaction effects in both;
but in Model I, Table XXVI, these interaction

effects

were significant at the .01 level, whereas in Model II,
Table XXVIII, they were significant at the .05 level.
Study of Model II, Table XXVII shows significant
race differences when town, tenure, occupation and the
interaction effects were controlled.

Race was significant

at the .01 level with the blacks scoring (X = 11.1256)
significantly higher than the whites (X = 10.2831) in the
familism attitude toward the home.

In Model II, when

occupation was controlled rather than wife's education
and family income, race was again significant as it was
for the social status approval attitude.
By looking at Table XXVIII, it can be seen that
the Mansfield blacks {X = 11.4847) scored the highest
in the familism attitude.

Breaux Bridge blacks

(X = 10.6582) scored the second highest, Breaux Bridge
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TABLE

XXVI

ANALYSIS OF VARIANCE OF FAMILISM ATTITUDE
MODEL I

Source

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

2132.006

Race

1

14.348

2.580

0.10 50

Town
Race &
Town

1

14.678

2.640

0.1010

1

38.436

6.912

0.0088 **

Tenure
Race &
Tenure
Town &
Tenure
Wife ks
Education
Wife *s
Education Sq.

1

7.314

1.315

0.2508

1

5.671

1.020

0.3142

1

5.417

0.974

0.6748

1

49.138

8.837

0.0035 **

1

22.314

4.013

0.0432 *

1

3.922

0.705

0.5936

1

9.011

1.620

0.2010

348

1935 .>081

TOTAL

Income
Income
Squared
ERROR
* significance
** significance

<.05
-^-.01
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TABLE XXVII

ANALYSIS OF VARIANCE OF FAMILISM ATTITUDE
MODEL II

Source

TOTAL

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

2132.006

Race

1

40.507

6.990

0.0085 **

Town
Race &
Town

1

2.819

0.486

0.5068

1

27.138

4.683

0.0292 *

1

7.624

1.316

0.2507

1

5.499

0.949

0.6681

1

4.625

0.798

0.6243

1

0.725

0.125

0.7243

1

0.142

0.025

0.8702

350

2028.179

Tenure
kace &
Tenure
Town &
Tenure
Occupation
Linear
Occupation
Squared
ERROR
* significance

<.05

** significance

” .01
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whites (X = 10.4127) scored the third highest, and Mans
field whites (X = 10.1284) scored the lowest.

It can

be seen from Table XXVII, that the blacks had significantly
higher familism attitudes toward housing than the whites.
One would expect the Mansfield whites to score higher than
the Breaux Bridge whites in the familism attitude if there
were no interaction effect, because the mean familism
score is higher for Mansfield homemakers

(X = 10.6571)

than for Breaux Bridge homemakers (X = 10.4842).
not the case when race was combined with town.

This was
The Breaux

Bridge whites had higher (X - 10.4127) familism attitude
scores than the Mansfield whites (X = 10.1284).
TABLE XXVIII
MEAN SCORES DEFINED BY TOWN AND RACE FOR
THE FAMILISM ATTITUDE

Race

Town Difference
Town
Mansfield Breaux Bridge

White

10.1284

10.4127

2843

Black

11.4847

10.6582

8265

Race Differences - 1.3563

2455
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A study of Model I, Table XXVI indicated that,
when race, tenure, income, and the interaction effects
were controlled, there were significant differences in
the familism attitude scores when wife's education varied.
Both the linear and the quadratic relationships were
significant, but the relationship was more linear than
quadratic.

The respective significance levels were .01

level and .05 level.

The relationship was negative, that

is, as the wife's education increased the familism atti
tude score decreased.
III. THE RELATIONSHIP OP SOCIO-ECONOMIC VARIABLES
TO MINIMUM ADEQUACY OF PHYSICAL CONDITIONS SCORES
The four indicators of physical condition (struc
tural condition of the exterior and interior, plumbing,
adequacy of temperature control, and persons per bedroom)
were factor analyzed to determine the relative weighting
of each indicator.

The factor loadings were in a rela

tively close range (Table XXIX) between 0.65333 for item
4 and 0.85602 for item 3.

The exterior and interior

conditions had the highest loading 0.85602 followed by
heating and cooling with 0.71765, plumbing with 0.67460,
and persons per bedroom with 0.65333.

Since all loadings

were relatively high this indicated a strong and rela
tively intercorrelated index.

TABLE XXIX

MINIMUM ADEQUACY OF PHYSICAL CONDITIONS INDEX

Item
Number
1

3

Item

Means

Standard
Deviation

Factor
Loading

Exterior and
Interior
Conditions

19.09246

23.78538

0.85602

Heating and
Cooling

48.20442

26.32015

0.71765

4.97188

18.88893

0.67460

13.57506

10.91015

0.65333

2

Plumbing

4

Persons per
Bedroom

From the analysis of variance of the minimum ade
quacy of physical conditions score, it can be seen that
significant differences in race, town, tenure, wife's edu
cation, and income in Model I, Table XXX, and significant
differences in race, tenure, and occupational prestige in
Model II, Table XXXI, were found.
Physical conditions were more adequate for whites
(X = 45.8154) than blacks (X = 95.7813)1 .

The race dif

ferences were significant in both models at the .0001 level.

1 The Minimum adequacy of physical conditions index
was constructed from a base of zero with each inadequacy
adding to the score, therefore, the higher the X for each
group the more inadequate the physical conditions.
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TABLE XXX

ANALYSIS OF VARIANCE
OF MINIMUM ADEQUACY OF PHYSICAL CONDITIONS
MODEL I

Degrees of
Freedom

Source

Sums of
Squares

F
Value

Probability

0.0001 ****

35 8

709762.577

Race

1

82764.380

64.770

Town
Race &
Town

1

8108.087

6.345

0.0118 *

1

4310.362

3.373

0.0636

1

13599.385

10.643

1

389.471

0.305

0.5882
0.7785

TOTAL

Tenure
Race &
Tenure
Town &
Tenure
Wife's
Education

1

98.154

0.077

1

20505.325

16.047

Income

1

8171.367

6.395

350

447234.495

ERROR

* significance

t

.05

**

significance

T.Ol

***

significance

7;.001

****

significance

“ .OOOl

0.0016 **

0.0002 ***
0.0115 *
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TABLE

XXXI

ANALYSIS OF VARIANCE
OF MINIMUM ADEQUACY OF PHYSICAL CONDITIONS
MODEL II

Source

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

0.0001 ****

358

709762.577

Race

1

44952.204

37.631

Town
Race &
Town

1

3625.195

3.035

0.0785

1

2704.489

2.264

0.1292

TOTAL

Tenure
Race &
Tenure
Town &
Tenure

1

4805.901

4.023

0.0429 *

1

2333.096

1.953

0.1594

1

437.550

0. 366

0.5527

Occupation

1

64713.702

54.173

TOTAL
* significance
**** significance

351

419293.054
<.05
~.0001

0.0001 ****

14 3

The minimum adequacy of physical conditions of the
house was highly significant for different educational
levels of the female head; see Table XXX, Model I.

When

race, town, tenure, income and the interaction effects
were controlled in this model, the wife's education was
found to be significant at the .001 level.

As the educa

tion level increased adequacy of physical conditions in
housing increased.
Similar occupational results were found.

As shown

in Table XXXI, Model II, when race, town, tenure, and
interaction effects were controlled, minimum adequacy of
physical conditions were significantly different for
occupational scores at the .0001 level.

As occupational

levels rose physical conditions improved as indicated by
the scores.
Income followed the same pattern as did occupation
and education.

As income rose, the minimum adequacy of

physical conditions rose.

In Table XXX, Model I, income

was significant at the .05 level when race, town, tenure,
wife's education and interaction effects were controlled.
IV.

THE RELATIONSHIP OF SOCIO-ECONOMIC VARIABLES TO
THE PREFERENCE FOR SHORT RANGE AND LONG RANGE
ALTERNATIVES TO HOUSING SCORES
Eleven items were constructed as alternatives to

housing.

The choices of the respondents were factor
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analyzed and found to contain two factors.

All those

items related to each factor were factor analyzed in their
respective groups and examined on the principal component
factor matrix.
Short Range Consumption Alternatives to Housing
The results of the principal component factor
analysis of the six items are found in Table XXXII.

The

factor loadings ranged from 0.75710 for clothing as an
alternative to housing to 0.47866 for furniture as an
alternative to housing.

Clothing had 57.305 percent

of its variance involved in the principal component factor
ial pattern while furniture had only 22.944 percent of its
variation involved in the pattern.
From the analysis of variance of the short range
consumption alternative to housing index, it can be seen
that only the town variable contained significantly dif
ferences.
XXXIII.

This was at the .05 level in Model I, Table
In Model II, the significance level was .01.

Mansfield homemakers (X = 5.1460) had a higher prefer
ence score than Breaux Bridge homemakers (X = 4.7509)
for the short range consumer items to housing.
One of the independent variables, tenure, approached
significance in both models.

The probability associated
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TABLE XXXII
SHORT RANGE ALTERNATIVES TO HOUSING INDEX

Item
Number

Item

Mean

Standard
Deviation

Factor
Loading

H

Clothing

1.31111

0.46359

0.75710

I

Leisure and
Recreation 1.41551

0.49349

0.70859

J

Appliances

1.38781

0.49918

0.68040

F

Foods

1.43370

0.50182

0.60819

A

Automobile

1.09669

0.29594

0.51604

B

Furniture

1.20994

0.42120

0.47866

with tenure was 0.0602 in Table XXXIII, Model I and 0.0797
in Table XXXIV, Model II.

In both models renters had

higher scores (X = 5.0905) than owners

(X = 4.8800) in

their preference of short range alternatives to housing.
Long Range Consumption Alternatives to Housing
Pour items, life insurance, being out of debt,
college education for children, and savings, comprised
the long range consumption alternatives to housing index.
This index was constructed in the same manner as the short
range consumption alternative index.

Again the principal

component was examined to determine the relative weight
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TABLE XXXIII
ANALYSIS OF VARIANCE OF SHORT
RANGE CONSUMPTION ALTERNATIVES TO HOUSING
MODEL I

Source

TOTAL

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

448.705

Race

1

0.296

0.245

0.6272

Town
Race &
Town

1

5. 244

4.337

0.0357 *

1

1.315

1.087

0.2981

Tenure
kace &
Tenure
Town &
Tenure
Wife's
Education

1

4.187

3.463

0.0602

1

0.012

0.010

0.9193

1

0.251

0.20 7

0.6541

1

3.883

3.212

0.0703

1

0.146

0.121

0,7283

350

423.181

Income
ERROR
* significance

<".05
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TABLE

XXXIV

ANALYSIS OF VARIANCE OF SHORT
RANGE CONSUMPTION ALTERNATIVES TO HOUSING
MODEL II

Source

TOTAL

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

448.705

Race

1

1.254

1.029

0.3121

Town
ftace &
Town

1

8.238

6.759

0.0095 **

1

1.030

0.845

0.6387

Tenure
Race &
Tenure
Town &
Tenure

1

3.670

3.011

0.0797

1

0.014

0.011

0.9113

1

0.345

0.283

0.6015

Occupation

1

0.034

0.028

0.8618

351

427.786

ERROR
** significance

"<.01
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of each of the four items.

The range of the loadings was

narrow— from 0.73478 for savings to 0.50281 for life
insurance.

The savings item had 54.023 percent of its

variation explained in the principal component factor pat
tern, while the life insurance item had 25.301 percent of
its variation explained in the factorial pattern.
TABLE XXXV
LONG RANGE ALTERNATIVES TO HOUSING INDEX

Item
Number

Item

G

Savings

D
E
C

Mean

Standard
Deviation

Factor
Loading

1.71547

0.45181

0.73478

Being out of
debt

1.85873

0.34879

0.63636

College Edu
cation

1.88950

0.33112

0.61971

Life Insur
ance

1.46685

0.51056

0.50281

The analysis of variance of the long range consump
tion alternatives to housing index indicated significant
town differences at the .05 level.

More Mansfield home

makers (X = 4.4347) than Breaux Bridge homemakers
{X = 4.2781) chose long range alternatives to housing.
This applies to both Model I, Table XXXVI and Model II,
Table XXXVII.
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TABLE XXXVI
ANALYSIS OF VARIANCE OF LONG
RANGE CONSUMPTION ALTERNATIVES TO HOUSING
MODEL I

Source

TOTAL

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

151.790

Race

1

0.043

0.10 3

0.7478

Town
Race &
Town

1

1.601

3.853

0.0475 *

1

0.088

0.211

0.6512

Tenure
Race &
Tenure
Town &
Tenure
Wife's
Education

1

0.134

0.323

0.5771

1

0.003

0.008

0.9273

1

0.670

1.612

0.2022

1

1.454

3.499

0.0589

1

0.448

1.077

0.3004

350

145.417

Income
ERROR
* significance

<".05
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TABLE XXXVII
ANALYSIS OF VARIANCE OF LONG
RANGE CONSUMPTION ALTERNATIVES TO HOUSING
MODEL II

Source

Degrees of
Freedom

Sums of
Squares

F
Value

Probability

358

151.790

Race

1

0.262

0.624

0.5638

Town
Race &
Town

1

2.610

6.205

0.0127 *

1

0.046

0.10 8

0.7416

TOTAL

Tenure
Race &
Tenure
Town &
Tenure

1

0.136

0.324

0.5766

1

0.009

0.022

0.8758

1

0.591

1.405

0.2347

Occupation

1

0.181

0.431

0.519 3

351

147.648

ERROR
* significance

< .05
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In Model I when race, town, tenure, income, and the inter
action effects were controlled, wife's education approached
significance with a probability of 0.0589.

The relation

ship was positive; as the wife's education rose, the
preference for long range consumption alternatives to
housing rose.
IV.

THE RELATIONSHIP OF HOUSING ATTITUDE
SCORES TO MINIMUM ADEQUACY OF
PHYSICAL CONDITIONS SCORES

Correlations were computed between the attitude
index scores constructed by the principal component
factor analysis method discussed in Section II and the min
imum adequacy of physical conditions index scores constructed
by the same method which was discussed in Section III.
The results are presented in Table XXXVIII.
Three of the attitudes were positively related to
physical conditions.

As privacy from factors external

to the family, economic, and aesthetic attitude scores
increased, minimum adequacy of physical conditions scores
increased.

Only two of these three attitudes, economic and

aesthetic, were significant at the .0001 and .001 levels,
respectively.
Three of tha attitude index scores, although not signifi
cant, were negatively related to the adequacy of physical
conditions of housing index scores.

These were social status
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TABLE

XXXVIII

CORRELATIONS OF MINIMUM ADEQUACY OF PHYSICAL
CONDITIONS AND ATTITUDES TOWARD HOUSING

Source

Correlation
Coefficient

Social Status
Approval
Privacy from
Factors External
to the Family
Privacy from
Factors Within
the Family

Probability

- 0.022828

0.6692

0.070350

0.1785

- 0.074690

0.1523

Economic

0.273115

0.0001 ****

Aesthetic

0.199794

0.0003

- 0.092398

0.0753

Familism

*** significance
**** significance

***

<.001
<.0001

approval, privacy from factors within the family, and
familism.

The negative correlation between the familism

attitude scores and minimum adequacy of physical condi
tions scores approached significance (0.0753).
Table XXXVIII for this relationship.

See
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VI.

RELATIONSHIP BETWEEN PREFERENCES FOR SHORT AND
LONG RANGE CONSUMPTION ALTERNATIVES TO HOUSING
SCORES AND MINIMUM ADEQUACY OF PHYSICAL
CONDITIONS OF HOUSING SCORES
Correlations were run between the minimum adequacy

of physical conditions index scores discussed in Part III
and the long and short range alternatives to housing
indices scores discussed in Part IV.
The correlation between the choice of short range
alternatives to housing index scores and the minimum ade
quacy of physical conditions scores was -0.021359 with a
probability of 0.6 884 which was not significant.

Although

not significant, there was an inverse relationship; the
higher the preference for short range alternatives to
housing, the greater the likelihood of poor housing con
ditions.
The correlation between the choice of long range
alternatives to housing index scores and the minimum ade
quacy of physical conditions scores was 0.109250 with a
probability of 0.0354 which was significant at the .05
level.

Thus, the greater were the preferences for long

range alternatives to housing the more adequate were the
living conditions.
VII.

RELATIONSHIP BETWEEN ALL POSSIBLE PAIRS OF
THE SIX ATTITUDES TOWARD HOUSING
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Two correlation measures were used to test the
relationship between the six attitude indices presented
in Part II.

These correlations measures were (1) simple

linear correlations between the index scores of all pos
sible pairs of attitudes and (2) canonical correlations
of the sets of items utilized to measure each attitude.
Linear Correlations
The results of the linear correlations, including
the associated probability for each correlation are pre
sented in Table XXXIX.

The privacy from factors external

to the family index scores and the aesthetic index scores
were both positively and significantly related to all the
other five index scores.

The privacy from factors external

to the family index scores were related to:

the social

status approval index scores at the .05 level, the privacy
from factors within the family index scores at the .0001
level, the economic index scores at the .0001 level, the
aesthetic index scores at the .001 level, and the familism
index scores at the .01 level.
were positively related to:

The aesthetic index scores

the social status approval

index scores at the .0001 level, the privacy from factors
external to the family index scores at the .001 level,
the privacy from factors within the family index scores
at the .01 level, the economic index scores at the .01
level and the familism index scores at the .05 level.

TABLE

XXXIX

CORRELATIONS AND PROBABILITIES OF INDEX SCORES
FOR THE SIX ATTITUDE INDICES
Social
Status
Approval

Privacy from
Privacy from
Factors Exter Factors Within
nal to Family the Family

Economic

Aesthetic

Social
Status
Approval
Privacy from
Factors
External to
Family

0.125453
0.0161
*

Privacy from
Factors
Within the
Family

0.281536
0.0001
****

0.227994
0.0001
****

-0.114500
0.0276
*

0.263237
0.0001
****

-0.095452
0.0661

Aesthetic

0.231512
0.0001
****

0.189738
0.0006
***

0.16149 8
0.0025
**

0.143359
0.0064
**

Familism

0.416688
0.0001
****

0.150889
0.0043
**

0.220976
0.0001
****

0.008325
0.8691

Economic

* significance
** significance

<.05
^.Ol

*** significance
**** significance

<.001
<-.0001

0.114788
0.0272
*

Familism
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Three of the index scores, the social status
approval index, the privacy from factors with the family
index, and the familism index were positively related to
four of the other indices.

The social status approval

index scores were correlated with:

the privacy from

factors external to the family index scores at the .05
level, the privacy from factors with the family index
scores at the .0001 level, with the aesthetic index scores
at the .0001 level, with the familism index scores at the
.0001 level.

The social status approval index scores were

negatively correlated with the economic index score
at the .05 level.

The privacy from factors within the

family index scores were positively correlated with:

the

social status index scores at the .0001 level, the privacy
from factors external to the family index scores at the
.0001 level, the familism index scores at the .0001 level,
and the aesthetic index scores at the .01 level.

The pri

vacy from factors with the family index scores were nega
tively, although not significantly, correlated with the
economic index scores at the .0661 level.

The familism

index scores were positively correlated with:

the social

status index scores at the .0001 level, the privacy from
factors external to the family index scores at the .01
level, with privacy from factors within the family index
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scores at the .0001 level, and the aesthetic index scores
at the .05 level.

The economic index scores were posi

tively correlated with the familism index scores but the
relationship was not significant.
The economic index scores were highly correlated to
the privacy from factors external with the family index
scores at the .0001 level.

They were correlated with the

aesthetic index scores at the .01 level.

They were posi

tively, although not significantly, correlated with the
familism index scores.

The economic index scores were

negatively correlated with the social status index scores
at the .05 level.

This was the only significant negative

relationship among the six indices.

In addition, the eco

nomic index scores were negatively, but not significantly,
related to the privacy from factors within the family index
scores at the .0661 level.
Canonical Correlations
The second measure of the relationship between the
indices was the canonical correlation of the sets of atti
tudes derived from the factor analysis.

In this analysis,

the items in each set were not constructed into an index,
but all attitude items within one set of items making up
an index were subjected to canonical correlations analysis,
against the second set of items.

See Table XL for results.

TABLE XL
CANONICAL CORRELATION COEFFICIENTS FOR THE SIX ATTITUDES SETS*

Social
Status
Approval

Privacy from
Privacy from
Economic Aesthetic Familism
Factors Exter- Factors Within
nal to Family the Family____________________________________

Social
Status
Approval
Privacy from
Factors
External to
Family

-0.96886

Privacy from
Factors
Within the
Family

-0.96526

0.96612

Economic

-0.95341

0.96587

i 0.96626

Aesthetic

-0.96922

-0.96528

0.95723

0.95135

0.97526

-0.972 89

0.96290

0.95215

Familism

* All of the above relationships are significant at the .0001 level.
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All the sets of items for each attitude were sig
nificantly correlated with items in other sets of attitudes
at the .0001 level and above.

In general, the relation

ships were not as positive as those found by the simple
correlation method.

None of the sets of items were posi

tively and significantly correlated with all other sets of
attitude items.

The privacy from factors within the family

attitude set and the economic attitude set were positively
correlated with four of the other sets of attitude items.
The privacy from factors within the family set was highly
positively correlated with:

the privacy from factors

external to the family set, the economic set, the aesthetic
set and the familism set.
positively correlated with:

The economic set was highly
the privacy from factors

external to the family set, the privacy from factors within
the family set, the aesthetic set and the familism set.
Both the privacy from factors within the family and the
economic sets were highly negatively correlated to the
social status approval set.
The familism attitude set was highly positively
correlated with the social status approval set, the privacy
from factors within the family set and the economic set.
This familism set was highly negatively correlated to the
privacy from factors external to the family set, and the
aesthetic attitude set.
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The privacy from factors external to the family
set and the aesthetic set were positively correlated
with the same two sets of attitudes— the privacy from
factors within the family set and the economic set.
The privacy from factors exterior to the family set was
negatively correlated to the social status approval set,
the familism set, and the aesthetic set.

The aesthetic

set was negatively correlated to the social status approval
set, the privacy from factors external to the family set,
and the familism set.
The social status approval set was positively
correlated only with the familism set, but was negatively
correlated with all of the other four sets:

economic,

aesthetic, privacy from factors within the family, and
privacy from factors external to the family.

CHAPTER VI

SUMMARY, CONCLUSIONS AND RECOMMENDATIONS
I.

INTRODUCTION

This chapter contains
presented in Chapter V,

(1) a summary of the findings

(2) a discussion of the implications

of these findings for the theoretical framework presented
in Chapters II and III and (3) recommendations for further
research in the area of housing attitudes and behavior.
II.

SUMMARY OF FINDINGS

This study had six major objectives which were stated
in the form of relationships between the independent var
iables and the dependent variables and as relationships
between the separate dependent variables.

Each objective

and the findings of the analysis pertaining to it are sum
marized in this section.
1.

The first objective was to investigate the rela

tionship between the independent, socio-economic variables of
race, town, tenure, education of the wife, family income, and
occupational prestige of the male

(if no male resided in the

home, the female) and the dependent, housing related attitudes
of the homemaker relative to social status approval, privacy
from factors external to the family, privacy from factors
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within the family, economics, aesthetics, and familism.
A.

The results of the least squares analysis of

variance for the social status approval attitude toward
housing scores indicated that:
1.

The blacks had significantly higher social
status approval attitudes toward
housing than did the whites.

2.

The interaction effect of race and town
resulted in the following ranking of the
four groups as to social status approval
attitudes toward housing:
Mansfield blacks
Breaux Bridge blacks
Breaux Bridge whites
Mansfield whites

3.

B.

Those respondents in the highest income
levels had significantly higher social
status approval attitudes toward housing.
The relationship was quadratic rather than
linear.

The results of the least squares analysis of

variance for the privacy from factors external to the family
attitude toward housing scores indicated that:
1.

Mansfield homemakers had significantly
higher privacy from factors external to
the family attitudes toward housing
than did Breaux Bridge homemakers.

2.

The interaction effects of race and town
resulted in the following ranking of the
four groups as to privacy from factors
external to th.e family attitude toward
housing:
Mansfield whites
Breaux Bridge blacks
Mansfield blacks
Breaux Bridge whites
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C.

The results of the least squares analysis of

variance of the privacy from factors within the family
attitude toward housing scores indicated that:

D.

1.

Mansfield homemakers had a significantly
higher privacy from factors within the
family attitude toward housing than did
Breaux Bridge homemakers.

2.

The blacks approached a significantly
(.05 level) higher privacy from factors
within the family attitude toward housing
than the whites.

The results of the least squares analysis of

variance of the economic attitude toward housing scores
indicated that:
1.

The whites had a significantly higher
economic attitude toward housing than
did the blacks.

2.

The interaction effects of race and tcwn
resulted in the following ranking of the
four groups as to their economic attitude
tcward housing:
Mansfield whites
Breaux Bridge whites
Breaux Bridge blacks
Mansfield blacks

3.

Homecwners had significantly higher economic
attitudes toward housing than did renters.

4.

The higher occupational prestige levels
approached a significantly (.05 level)
higher economic attitude toward housing
than the other occupational prestige
levels. The relationship was quadratic.
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E.

The results of the least squares analysis of

variance of the aesthetic attitude toward housing scores
indicated that:

F.

1.

Mansfield homemakers had significantly
higher aesthetic attitudes toward housing
than did Breaux Bridge homemakers.

2.

The more highly educated the wife was the
higher the aesthetic attitude toward
housing w a s .

The results of the least squares analysis of

variance of the familism attitude toward housing scores
indicated that:
1.

The blacks had a significantly higher
familism attitude toward housing than
did the whites.

2.

The interaction effects of race and town
resulted in the following ranking of the
four groups as to their familism attitude
toward housing
Mansfield blacks
Breaux Bridge blacks
Breaux Bridge whites
Mansfield whites

3.

2.

The higher was the wife's education the
lower was the familism attitude toward
housing.
The second objective was to investigate the

relationship between the selected socio-economic variables
and the minimum adequacy of physical conditions of housing
scores.

The minimum adequacy of physical conditions score

was determined by an index composed of the structural con
ditions of the exterior and interior of the dwelling, adequacy
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of plumbing, adequacy of temperature control, and crowding.
A.

The results of the least squares analysis

of variance of the minimum adequacy of physical conditions
index scores indicated that:
1.

The houses of whites had significantly
more adequate physical conditions than
did the housing of the blacks.

2.

The houses of Breaux Bridge residents
had significantly more adequate condi
tions than did the houses of Mansfield
residents.

3.

Homeowners had significantly more ade
quate housing conditions than did
renters.

4.

The higher the wife's education was the
more adequate were the physical condi
tions of the housing in which they lived.

5.

The higher the income of the family
the more adequate were the physical
ditions of the housing.

6.

The higher the occupational prestige of
the husband was the more adequate were
the physical conditions of the housing.

3.

was
con

The third objective was to investigate the rela

tionship between the socio-economic variables and the home
makers preference for short range (clothing, leisure and
recreation, appliances, food, automobiles and furniture)
and long range (savings, being out debt, a college educa
tion for children, and life insurance) consumption alterna
tives to housing.
A.
variance indicated that:

The results of the least squares analysis o
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1.

The Mansfield homemakers chose short
range alternatives to housing more
often than did Breaux Bridge homemakers.

2.

Banters tended to choose short range
alternatives to housing more often than
owners.
Significance was approached at
the .05 level.

B.

The results of the leaat squares analysis of

variance indicated that:

4.

1.

The Mansfield homemakers chose long
range alternatives to housing more often
than did Breaux Bridge homemakers.

2.

More educated homemakers tended to
choose long range alternatives to
housing more often than did the less
educated homemakers.
Significance
was approached at the .05 level.

The fourth objective was to investigate the

relationship of the six attitude toward housing index
scores and the minimum adequacy of physical conditions
index scores.
A.

The results of the simple linear correlation of

the homemakers index scores with the minimum adequacy of
physical conditions of housing index scores indicated that:

5.

1.

The economic attitude was positively and
significantly related to minimum adequacy
of physical conditions in housing.

2.

The aesthetic attitude was positively and
significantly related to minimum adequacy
of physical conditions in housing.

The fifth objective was to investigate the rela

tionship of the minimum adequacy of physical conditions of
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housing index score and the homemakers preference for short
and long range consumption alternatives to housing.
A.

The results of the simple linear correlation of

the long range consumption alternatives to housing index
scores and the minimum adequacy of physical conditions
index scores indicated that:
1.

6.

The homemakers preference for long range
consumption alternative to housing was
positively and significantly related to
minimum adequacy of physical conditions
of housing.
The sixth objective was to investigate the

relationship of each separate attitude toward housing with
each of the other attitudes toward housing.

The results

of the simple linear correlation of each pair of the
attitude index scores indicated the following positive and
negative relationships at the specified levels.
A.

The social status approval attitude toward

housing was positively correlated with:
1.

The privacy from factors external to
the family attitude toward housing.
(.05 level)

2.

The privacy from factors within the
family attitude toward housing.
(.0001 level)

3.

The aesthetic attitude toward housing.
(.0001 level)

4.

The familism attitude toward housing.
(.0001 level)
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negatively correlated with:
5.
B.

The economic attitude toward housing.
(.05 level)

The privacy from factors external to the family

attitude toward housing was positively correlated with:

C.

1.

The social status approval attitude.
(.05 level)

2.

The privacy from factors within the
family attitude toward housing.
(.0001 level)

3.

The economic attitude toward housing.
(.0001 level)

4.

The aesthetic attitude toward housing.
(.001 level)

5.

The familism attitude toward housing.
(.01 level)

The privacy from factors within the family attitude

toward housing was positively correlated with:

D.

1.

The social status approval attitude toward
housing.
(.0001 level)

2.

The privacy from factors external to
family attitude toward housing.
(.0001 level)

3.

The aesthetic attitude toward housing.
(.01 level)

4.

The familism attitude toward housing.
(.0001 level)

The economic attitude toward housing was positively

correlated With:
1.

The privacy from factors external to
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family attitude toward housing.
(.0001 level)
2.

The aesthetic attitude toward housing.
(.01 level)

negatively correlated with:
3.
E.

The social status approval attitude
toward housing.
(.05 level)

The aesthetic attitude toward housing was

positively correlated with:

P.

1.

The social status approval attitude
toward housing.
(.0001 level)

2.

The privacy from factors external to
the family attitude toward housing.
(.0001 level)

3.

The privacy from factors within the
family attitude toward housing(.01 level)

4.

The economic attitude toward housing.
(.01 level)

5.

The familism attitude toward housing.
(.05 level)

The familism attitude toward housing was positively

correlated with:
1.

The social status approval attitude
toward housing.
(.0001 level)

2.

The privacy from factors external to
family attitude toward housing.
(.01 level)

3.

The privacy from factors within
family attitude toward housing.
(.0001 level)
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4.

The aesthetic attitude toward housing.
(.05 level)

The results of the canonical correlation of the six
sets of attitude items with one another indicated that all
the attitude sets were very highly related to all the other
attitude sets at the .0001 level.
were above 0.9500.

All canonical correlations

The results of this statistical analysis

were as follows:
A.

The social status approval attitude toward

housing was positively correlated with:
1.

The familism attitude toward housing,

negatively correlated with:

B.

2.

The economic attitude toward housing.

3.

The aesthetic attitude toward housing.

4.

The privacy from factors external to
the family attitude toward housing.

5.

The privacy from factors within the
family attitude toward housing.

The privacy from factors external to the family

attitude toward housing was positively correlated with:
1.

The privacy from factors within the
family attitude toward housing.

2.

The economic attitude toward housing,

negatively correlated with:
3.

The social status approval attitude
toward housing.
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C.

4.

The aesthetic attitude toward housing.

5.

The familism attitude toward housing.

The privacy from factors within the family

attitude toward housing was positively correlated with:
1.

The economic attitude toward housing.

2.

The aesthetic attitude toward housing.

3.

The familism attitude toward housing.

4.

The privacy from factors external to the
family attitude toward housing.

negatively correlated with:
5.
D.

The social status approval attitude
toward housing.

The economic attitude toward housing was

positively correlated with:
1.

The privacy from factors external to
the family attitude toward housing.

2.

The privacy from factors within the
family attitude toward housing.

3.

The aesthetic attitude toward housing.

4.

The familism attitude toward housing,

negatively correlated with:
5.
E.

The social status approval attitude
toward housing.

The aesthetic attitude toward housing was

positively correlated with:
1,

The privacy from factors within the
family attitude toward housing.
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2.

The economic attitude toward housing

negatively correlated with:

P.

3.

The social status approval attitude
toward housing.

4.

The privacy from factors external to
the family attitude toward housing.

5.

The familism attitude toward housing.

The familism attitude toward housing was

positively correlated with:
1.

The privacy from factors within the
family attitude toward housing.

2.

The economic attitude toward housing.

3.

The social status approval attitude
toward housing.

negatively correlated with:
4.

The privacy from factors external to
the family attitude toward housing.

5.

The aesthetic attitude toward housing.
III.

CONCLUSIONS

Figures 1, 2 and 3 were constructed to give a com
posite picture of the relationships between the variables
analyzed and to promote an understanding of the conclusions
drawn.

The conclusions will be discussed in two parts. First,

the conclusions drawn from the analyses of variance will
be discussed.

These relationships are found in Figure 1.

The conclusions are organized in such a way as to first
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consider race and town findings for attitudes toward hous
ing, adequacy of physical conditions in housing and the pre
ference for long and short range alternatives to housing.
After the subcultural differences are discussed, the tenure,
wife's education, family income, and occupational prestige
of the male differences for the housing attitudes, adequacy
of physical conditions of housing, preference for long
and short range alternatives to housing are described.
The second part of this discussion includes consid
erations of the relationships between adequacy of housing
conditions and attitudes toward housing (Figure 1), adequacy
of housing conditions and preferences for long and short
range alternatives to housing (Figure 1), and the six
attitudes toward housing for the simple linear correlation
method of analysis

(Figure 2) and the canonical correlation

method of analysis

(Figure 3).

Examination of Figure 1 shows that race was sig
nificant for three of the six attitudes toward housing.
The blacks had higher social status approval and familism
attitude scores than did the whites.
a significantly

The blacks approached

(.05 level) higher privacy from factors

within the family attitude scores than did the whites.
The whites had higher economic attitude scores than did
the blacks.

177

The blacks in both Mansfield and Breaux Bridge had
higher social status approval attitude scores than did
the whites, but the differential in Mansfield was much
greater than in Breaux Bridge.

Beyer (1955 and 1965)

found that the social status approval attitude toward
housing was held by those who were upwardly mobile.

The

blacks in both Breaux Bridge and Mansfield had less ade
quate housing conditions than did the whites but the dif
ferential was much greater in Mansfield than in Breaux
Bridge.

From the information obtained from influentials in

the communities and from the interviewing experiences, it
was apparent that the blacks in Mansfield were more actively
involved in bettering their living conditions and more
keenly aware of the low esteem in which they were held by
the whites in the community.

The blacks in Mansfield were

more conscious of discrimination and the community action
program was more evident there than in Breaux Bridge.
The recent construction of two housing developments had
increased the percentage of black population living inside
the city limits.

The proportion of blacks in the community

approached fifty percent.
conscious of this increase.

Both blacks and whites were
The blacks in Mansfield scored

the highest in social status approval attitudes toward
their housing and the whites in Mansfield scored the low
est in the social status approval attitudes.
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The results of the factor analysis indicated that a
house which the respondents thought helped with social
contacts, a location where children's playmates came from
the right social class, a house which respondents could be
proud to have their friends see, a house of which neighbors
approved, a house equivalent to that of friends, a house
where guests could be entertained, and a neighborhood
where residents were in good social standing were prime
considerations in social status approval.
Race differences were significant for social status
approval attitudes toward housing in Model II where occu
pation was controlled rather than income and education.
Thus the differences could have been influenced by the
lower incomes and educations of the blacks which were not
controlled in this model.
The blacks also had a higher familism attitude
toward their housing than did the whites.

The results of

the factor analysis of the familism attitudes indicated
that a house with enough room for married children and
parents to live with the nuclear family, a location
where schools were of good quality, and where relatives
could get together, as well as, the security for child
ren of parents owning their home were important consider
ations of the familism attitude.

As Smith (1970,p.4)
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indicated, in his discussion of living patterns, those who
live in more economically depressed conditions are more
likely to live with extended family members.

Since race

differences were significant for Model IX, where occupation
was controlled and were not significant for Model I, where
occupation was controlled and were not significant for Model
I, where income and education were controlled, the low
income and education of the blacks may be contributing to
the race differences in the familism attitude toward
housing.

The attitude of the blacks to place family interest

in a paramount position over individual interests would be
expected from the observation of socialization and living
patterns where members of the extended family were living in
the same dwelling.

This has been and is the custom in low

income black homes.
The race variable approached significance (.05 level)
for the attitude privacy from factors within the family.
The blacks had a higher attitude score for privacy from fac
tors within the family than the whites.
Merton's

In keeping with

(1948) findings that those who have a stronger

attitude toward privacy are those who have a "salient
personal value of privacy and at the same time are the most
deprived of privacy", one would expect the blacks to have a
stronger attitude toward privacy within the home.

As was
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pointed out in Chapter IV, the blacks in Breaux Bridge and
in Mansfield lived under more crowded conditions than did
the whites in these two communities.

The greater feeling

of deprivation of privacy by the blacks, when coupled with
the knowledge that they had more crowded living conditions,
could be interpreted to indicate that they desire privacy
as much as the whites.

The whites' less crowded housing

gave them a greater degree of privacy, whereas the blacks
crowded housing did not provide this privacy.

Thus the

blacks indicated a greater desire to satisfy this unful
filled need.

The race differences for privacy from fac

tors within the family approached significance when
occupation was controlled but not significant when income
and education were controlled.

Thus the income and

education differences of the two races could be contri
buting to the higher privacy from factors within the family
attitude.
The result of the factor analysis of the privacy
from factors within the family attitude indicated that
desiring to have small children and teenagers' bedrooms
in different areas of the house from the parents' bedroom,
having individual bedrooms for the children, having a
place in the home to get away from other family members,
not having children present when adults are entertaining,
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and not having children sharing bathrooms utilized by
adults were prime considerations in desiring privacy from
family members.
The whites had higher economic attitudes toward
housing than did the blacks.

It was stated in the Cornell

Housing Research Report (1955) that those who emphasized
the economic uses of goods and services were likely to
base their consumption choice on selling price in relation
to quality.
The results of the factor analysis of the economic
attitudes items toward housing indicated that those indi
viduals who were more conscious of the cost of owning a
home, who looked upon their home as an investment, who
knew how much their housing was worth, and who desired a
home in which they could do their own repairs held strong
economic attitudes toward their housing.
The adequacy of physical conditions in housing
scores were significantly higher for whites than for blacks.
The economic attitude was positively correlated with the
adequacy of physical conditions in housing.

Thus the higher

economic attitude toward housing held by the whites was
reflected in their living conditions.
According to the analysis of plumbing facilities and
crowding presented in Tables IV and VI, the blacks in
Breaux Bridge and Mansfield lived in more crowded conditions
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with more inadequate plumbing facilities than did the
whites.

Beyer (1965) wrote that rural farm and rural

nonfarm housing occupied by nonwhite families was
generally the poorest quality in the United States.

In

1960, only 18 percent of the rural nonfarm nonwhite
housing unites were found to be in sound condition with
all plumbing facilities.

Race differences in adequacy

of housing were found to be significant at the .0001
level when town, tenure, occupation, income, and educa
tion were controlled.

Reasons for race differences in

adequacy of housing can be traced to discrimation against
the blacks in housing practices as well as hiring practices,
and wage allocations which would allow the blacks to obtain
more adequate housing.
Mansfield and Breaux Bridge homemakers were signi
ficantly different in their attitudes toward three of the
six housing attitudes considered.

There was also a signi

ficant difference in the adequacy of physical conditions in
the housing of the two communities, and in the homemakers
preference for both long and short range consumption alter
natives to housing.

Of the independent variables analyzed,

town differences were most often significant.
The Mansfield homemakers ranked higher on all three
of the attitudes for which a significant town difference
appeared.

The Mansfield homemakers had higher privacy
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from factors external to the family, as well as, from factors
within the family attitude scores than did Breaux Bridge
homemakers.

Although Mansfield homemakers had higher atti

tudes toward privacy than did Breaux Bridge homemakers, they
were not actually living in more crowded conditions.

Accord

ing to the 1970 Census data, Breaux Bridge had a higher
percentage of over crowded dwellings than did Mansfield.

The

higher privacy attitude held by Mansfield residents may be
attributed to the more closed outlook on life of the predominatly non-French Protestant community as opposed to the
more open and gregarious attitude of the predominatly French
Catholic community.
The items included in the privacy from factors
external to family index tend to support this idea.

They

were: traffic noises, noises made by neighbors, the presence
of neighbors directly above the living unit, unexpected
visitors at meal time, people on the street or walk being
able to look into the home, and desiring a single family
dwelling unit for the privacy it affords.
Neither the privacy from factors external to the
family index scores nor the privacy from factors within the
family index scores had a significant positive correlation
with the adequacy of physical conditions index scores in
housing.

Mansfield homemakers were higher than Breaux
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Bridge homemakers in both these privacy attitudes.

The

Mansfield homemakers had the less adequate housing con
ditions.

Thus, attitudes toward privacy in housing

would not seem to support adequacy of physical conditions.
The homemakers of Mansfield also had higher
attitudes toward aesthetics in housing scores than did
the Breaux Bridge homemakers.

The results of the factor

analysis of aesthetic attitudes toward housing indicated
that color combinations, size and texture of furniture,
the architectural design of housing, wall decorations and
being able to express ones taste in housing were prime
considerations in aesthetic attitudes toward housing.
The aesthetic attitude index score was positively cor
related with minimum adequacy of physical conditions.
Although the Mansfield homemakers held higher aesthetic
attitudes than the Breaux Bridge homemakers, they did not
live in more adequate conditions.

One explanation of the

poorer housing conditions of the Mansfield homemakers
might be their preference for both long and short range
consumption alternatives to housing.

The Breaux Bridge

homemakers may, therefore, have had more adequate housing
because they were likely to spend limited resources on
housing.

Conversely, Mansfield homemakers expressed a

tendency to chose to spend resources on other goods, both
short and long range security items.
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Tenure was significant only for the economic attitude
toward housing.

Owners had a significantly higher economic

attitude toward housing score than did renters.
nine percent of the sample were homeowners.

Sixty-

This cor

responded very closely with the 1970 Census figures found
in Table II.

According to these figures, 69.27 percent

of the dwellings in Mansfield were owner occupied and 74.25
percent of those in Breaux Bridge were owner occupied.

At

the national level, Beyer (1965) found that 70 percent of
the rural nonfarm dwellers were homeowners as reported by
the 1960 Census.
Meyerson

(1962, p. 84) pointed out that 70 percent

of the country's population desired homeownership.

This

percentage would be expected to be higher in conservative
rural nonfarm areas.

Meyerson pointed out that a piece

of land and the dwelling on it are tightly woven into our
total cultural pattern.
The economic attitudes were defined in terms of
acquiring the most for one's limited economic resources.
Because homeownership is an investment, gives the family
economic security, is possibly the most important actual
wealth which most families manage to accumulate, is a
hedge against inflation (Beyer, 1965) and because property
is likely to rise in value

(Smith, 1970), one would expect

homeowners to have higher economic attitudes toward housing.
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The decision to own rather than rent expresses,
to some degree, the economic conservation and convention
ality which Beyer (1955) found characteristic of those
who held high economic attitudes toward their housing.
Although not statistically significant, more
renters preferred short range alternatives to housing
than did owners.

Since this preference was more statis

tically significant (approaching .05 level) when income
and education were not controlled the effect may be
influenced by lower income groups being more often
characterized as renters.

These low income renters

thus expressed a preference for short range alteratives
to housing.

The choice of short range alternatives to

housing of low-income renters could be interpreted as an
attempt to meet more urgent short range needs.
According to the analysis of the 1970 Census data
found in Chapter IV renters in Breaux Bridge and Mans
field lived in more crowded dwellings with less adequate
plumbing facilities than did owners.

Beyer (1965)

pointed out that 70 percent of the owner-occupied dwellings
located in nonfarm areas were in sound conditions and had
all plumbing facilities, whereas, 45 percent of the renters
in nonfarm dwellings lived in sound housing having all
plumbing facilities.
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Likewise, results of the analysis of variance
indicated that renters lived in less adequate housing
conditions than did owners.

One possible explanation

for the poor housing of renters is a reluctance of
renters to invest their limited resources in housing
which does not belong to them.
Conclusions for occupational prestige, education
of the wife, and family income will now be made.

Each

of these three indicators of social class status were
positively correlated to each of the other two variables
at the .0001 level.

The coefficient of correlation for

wife's education and occupation prestige was 0.4549, for
income and occupational prestige was 0.3508, for wife's
education and income was 0.3044.

Education and occupa

tional prestige were more highly correlated than the
other two combinations of measures of social class status.
In a paper published in 1965, Duncan and Blau
wrote "A m a n 's chances of occupational advancement depend
on his education (zero-order correlation +.61)".

The

reason for this higher relationship between education and
occupational prestige could be that occupational achieve
ment is based on education attainment, whereas, many
occupations have higher incomes but do not necessitate
higher educational attainment or a more prestigious position.
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The two more highly correlated measures of socio
economic status, the wife's education and the occupational
prestige of the husband, were both significant for the
aesthetic attitude toward housing.

Family income was not

significant for the aesthetic attitude toward housing.
The relationship of both education and occupational pres
tige to the aesthetic attitude was positive.

Since income

was not related, it is apparent that education and the
occupational prestige of the position attained will foster
the development of the aesthetic attitude which mere acquisi
tion of income will not foster.
In keeping with William's

(1970) hypothesis,

aesthetic attitudes may not be developed until education
and occupation have reached a level at which other needs
have been fulfilled.

When these needs are met there may

be time and economic resources for the development of
aesthetic attitudes.
Occupational prestige approached significance
(.05 level) for the economic attitude toward housing.

The

higher was the occupational prestige the higher was the
economic attitude toward housing.

One would expect persons

holding management and professional positions to be con
scious of the wise use of economic resources and to be con
scious of the economic asset of investing in a home.
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Income was significantly and positively related to
the social status approval attitude.

As income rose the

social status approval attitude did not increase appre
ciably for the low and middle income groups but it was
significantly different for the higher income levels.
Again the social status approval attitude can be related
to social mobility theory.

Those who had higher levels

of income, with education controlled, had a significantly
higher social status approval attitude.

Warner (Gordon,

1963, p. 115) wrote that the acquisition of correct
material symbols, including a house in the 'right'
neighborhood— this of course requires a rise in income
and wealth and a change of behavior and values in accor
dance with those of the sought-after higher class— are
necessary for social mobility.
The wife's education was negatively related to the
familism attitude.

As the female became more educated,

her attitude toward housing to meet the needs of the
nuclear and extended family decreased.

The more highly

educated wives would be more likely than the less educated
to have other interests and perhaps place self-interests
ahead of family welfare, particularly the extended family.
The more educated woman is more likely to work outside the
home and become more involved in community activities.
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All three of the social class status variables, wife's
education, income, and occupation were significantly related
to minimum adequacy of physical conditions in housing.

Again

wife's education (at the .001 level) and occupational prestige
(at the .0001 level) were significant at more stringent levels
than income (.05 level).
The research done supported the writings of Kristof
(1969), Meyerson (1966), Smith (1970), Vinton (1967), and
Schore (1963) with regards to the higher income families
living in more adequate housing.

However this research

project was taken a further step to find that the wife's
education and occupational prestige were even more highly
related to adequacy of housing conditions.

One would expect

this relationship not only because of the higher correlations
of wife's education and occupational prestige but also
because these two socio-economic groups had higher economic
and aesthetic attitudes toward their housing.

These two

attitudes correlated with minimum adequacy of physical con
ditions in housing.
According to Beyer (1965) , those who have a higher
economic attitude would be expected to make decisions on
the basis of durability, size, and maintenance.
would be expected to own more adequate housing.

Thus they
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Perhaps when minimum housing adequacy has been
achieved, a person may begin using housing as a focal point
for aesthetic expression; whereas, when minimum housing has
not been achieved the economic necessity precludes the use
of housing for aesthetic expression.
The following discussion summarizes the relationship
between minimum adequacy of physical conditions and the
attitudes toward housing studied.

As stated previously,

minimum adequacy of physical conditions was positively and
significantly related to only two of the attitudes, the
economic and aesthetic attitudes.

The economic attitude was

held by whites more than by blacks and by owners more than by
renters.

The aesthetic attitude was more important to resi

dents of Mansfield, homeowners, the more highly educated,
and the higher occupational prestige groups.

These white,

owners, with high education and occupational prestige were
the more adequately housed.
The correlation between minimum adequacy of physical
conditions and the familism attitude approached significance
(.05 level).

This relationship was negative.

This relation

ship is understandable when one considers that those who
were highest in the familism attitude were the blacks and
those with less education? both of these groups had inade
quate housing conditions.
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Minimum adequacy of physical conditions was posi
tively correlated to the choice of long range consumption
alternatives to housing.

Those who chose the security

items of savings, being out of debt, life insurance, and
college education for their children over housing were
more likely to be living in adequate housing.

Thus, as

Riemer (1951) pointed out, the more basic need of housing
had been adequately met and these people could consider
other consumption items.
The short range consumption alternatives to housing
index was negatively correlated, though not significantly,
with minimum adequacy of physical conditions indicating
that those who placed short range alternatives above hous
ing lived in poor housing conditions.

Those who placed

short range goals above housing may have lived in poor
housing, because of a preference for alternative uses
for economic resources, or because they did not have the
economic resources to afford adequate housing but could
find limited resources to purchase the short range con
sumption items and thereby satisfy some of their desire
for consumer goods.

Those who could .not afford adequate

housing would be accustomed to making decisions in favor
of these short range consumer items and, therefore, when
asked to make a choice, would be more likely to voice
opinions in favor of this behavior pattern.
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In the presentation of the results, the relationships
of the six attitudes were analyzed by two methods.

The

first was that of simple correlations of the index scores
which were derived by multiplying the response values
times the factor loading of each item.

The second method

was that of canonical analysis in which no index is con
structed.

The canonical correlation, in which no weight

ing assumption is necessary, gives a more direct empirical
approach to the relationship between the attitudes.
Results of the canonical correlation method detected
negative relationships in instances where the simple linear
correlation of attitude indices detected positive relation
ships or no relationships at all.

For example, the results

of the simple linear correlation indicated that the social
status approval index was positively correlated with all of
the attitude indices except the economic index.

When

canonical correlations were run between the items in the two
sets of indices the social status approval items were posi
tively related to the familism attitude items but were
negatively related to the other four sets of attitudes.

The

positive relationship between familism and social status
approval attitudes was picked up by both methods.
The economic attitude was negatively correlated to
social status approval in both the simple correlations
method and the canonical correlation method.

The aesthetic.

194

privacy from factors external to the family, and privacy
from factors within the family attitudes were positively
related to social status approval when simple correlations
were run but negatively related when canonical correlations
were run.

The social status approval attitude was higher

for blacks and the higher income groups.

These two

independent variables were not significant for aesthetic,
privacy from external factors to the family or for privacy
from factors within the family.

A significant positive or

negative correlation of these attitudes with the social
status approval attitudes could not be traced to common
significance of independent variables analyzed.
Thus, the two methods resulted in different findings
for data of different types.

It is important to compare

not only weighted scores, but also to compare relationships
when each individual item is related to all other items.
Thus the multiple correlation technique gives a clear rela
tionship of the items within the index, that is, it makes
room for individual difference in responses to the attitudes
in the composition of the total attitude set.
It may be concluded, from a comparison of the two
analyses of variance models, that race differences most
often appeared in Model II, when income and wife's
education were not controlled.

These two variables were
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controlled only to the extent that they were correlated
with occupational prestige which was controlled in Model
II.
Herman P. Miller (1964) in discussing economic
inequality in the United States pointed out that the
income differential between whites and nonwhites

(92

percent of whom are Negroes) is not decreasing. Race
differences in social status approval attitudes and fami
lism attitudes for Model II may be the result of blacks
being less educated and having lower incomes.
Summary
The conclusions drawn can be summarized into twelve
general conclusions related to the objectives of the study.
1.

Attitudes toward housing are related
to underlying values.

2.

Attitudes are multidimentional.

3.

Multiple attitudes toward housing are related
to each of the underlying values studied.

4.

Attitudes toward an object such as housing
are interrelated and can be related to under
lying value configurations as inferred from
verbal response patterns.

5.

Attitudes toward housing differ with race,
town, tenure, family income, education of
the wife, and occupational prestige of the
husband.

6.

Minimum adequacy of physical conditions varies
with race, town, tenure, family
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income, education of the wife and occupa
tional prestige of the husband.
7.

The choice of long and short range con
sumption alternatives to housing varies
with town.

8.

The economic attitude and the aesthetic
attitude were related to adequacy of
physical conditions in housing.

9.

The choice of long range consumption
alternatives to housing was related to
minimum adequacy of physical conditions.

10.

All the attitudes toward housing inves
tigated in this study were interrelated
each to the other attitudes toward
housing.

11.

Canonical correlation was found to be a
more stringent measure of the relation
ship between sets of attitude items than
simple linear correlation.

12.

Race differences were more prevelent in
Model IX where income and education were
not controlled but occupational prestige
was controlled.
Race difference in this
model are a result of the lower education
and income of blacks.
IV.

RECOMMENDATIONS

In as much as this study was an exploratory inves
tigation, recommendations for future research can be made.
Recommendations which appear feasible are that further
studies should be made o f :
1.

The relationship of differential stages of
the family life cycle to housing attitudes
and conditions.
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2.

The relationship of various degrees of
social mobility and attitudes toward
housing.

3.

The relationship of differential family
size and housing attitudes and conditions.

4.

The relationship of the housing attitudes
and conditions to the percentage of family
income spent on housing.

5.

The relationship between rural and urban
residence and attitudes toward housing and
housing conditions.

This investigation has determined that housing has
sociological significance and that this significance has
not been studied adequately.

It is hoped that the find

ings presented will serve to stimulate further research
in this area.

SELECTED BIBLIOGRAPHY
A New Life for the Country.
1970
The Report of the President’s Task Force on
Rural Development.
(March).
Albert, Ethel M.
1954
Theory Construction for the Comparative Study
of Values in Five Cultures: A Report on the
Talue Study. Harvard University, Laboratory
of Social Relations: Value Study.
Allport, G. W. and Vernon, P. E.
1931
A Study of Values. Boston: Houghton Mifflin,
1931 (revTsed 19f>l in collaboration with
Lindzey).
Allport, Gordon.
1935
"Attitudes." in Martin Fishbein (ed.) ,
Attitude Theory and Measurement. New York:
John Wiley & Sons, Inc. 19(57: 1-13.
Bauer, Catherine.
19 34
Modern Housing.
Company.

Boston:

Houghton Mifflin

Bauer, Catherine.
1951
"Social Questions in Housing and Community
Planning." Journal of Social Issues 7,
Nos. 1 & 2: 1034.
Bell, Wendell.
1958
"Social Choice, Life Styles, and Suburban
Residence," In William Dobriener (ed.), The
Suburban Community. New York:
Putnam:
225-^47.
Berger, Monroe, Theodore Abel, and Charles Page.
1954
Freedom and Control in Modern Society.
New York: Van Nostrand.
Bertrand, Alvin L.
1972
Social Organization.
Davis Company"

Philadelphia:

F. A.

199
Beyer, Glenn H.
1955
"Home Selection and Home Management."
Marriage and Family Living 17 (May):
1943-1$51.
Beyer, Glenn H.
1965
Housing
and Society.
H o u ____
Macmillan Co

New York:

Beyer, Glenn H. and J. Hugh Rose.
1957
Farm Housing. New York:
Inc.

John Wiley & Sons,

Beyer, Glenn H., Thomas W. Mackesey, and James Montgomery.
1952
"Housing and Human Values." Housing Research
Center Cornell University, based on field
study in Buffalo, New York.
Beyer, Glenn H., Thomas W. Mackesey, and James Montgomery.
1955
Houses are for People: A Study of Homes
Buyer Motivation. (Cornell University
Housing Research Center.)
Cornell University,
Ithaca, New York: Research Publication.
Blau, Peter M. and Otis Dudley Duncan.
1969
"Occupational Mobility in the United States"
in Celia S. Heller (ed.) Structured Social
Inequality. London: The Macmillan Company,

340-552:
Blumer, Herbert.
19 39
Critiques of Research in the Social Sciences
I, An Appraisal of Thomas and ZnainTecki's
The Polish Peasant in Europe and AmericaT
New York: Social Science Research Council,
Bulletin 44.
Bogardus, E. S.
1925
"Measuring Social Distance." Journal of
Applied Sociology 9 (October): 299-3017
Bossard, James H. J.
1945
"The Law of Family Interaction." American
Journal of Sociology 50 (November):
292-T9T.----------

200

Bossard, James U. J.
1951
"A Spatial Index for Family Interaction.*'
American
Review 16 (April):
T n = r z w 7 Sociological
-------------Brunsman, Howard G.
1947
"Current Sources of Sociological Data in
Housing." American Sociological Review
12 (April):
lOT-ISS.
Burgess, Ernest W. and Harvey J. Locke.
19 45
The Family. New York:
American Book
Company.
1970 Census of Housing.
1970
HC (Vl) - 2 0 , Louisiana U. S. Department of
Commerce, Bureau of the Census.
Chapin, F. Stuart.
1940
"An Experiment on the Social Effects of Good
Housing." American Sociological Review 5
(December): 8(>8-879.
Chapin, F. Stuart.
19 47
"New Methods of Sociological Research in
Housing Problems." American Sociological
Review 12 (April): 143-150.
Chapin, F. Stuart.
1951
"Some Housing Factors Related to Mental
Hygiene."
Journal of Social Issues 7,
Nos. 1 & 2: 164-1717
Chapin, F. Stuart.
1951
"Some Housing Factors Related to Mental
Hygiene." Journal of Social Issues 7,
Nos. 1 & 2: 164-171.
Chapmann, Dennis.
19 43
Sound in Dwelling, Building Research Station
o£ the Department of Scientific and
Industrial Research, Wartime Social Survey,
New Series Region S. 6, (November).
Chapmann, Dennis.
1955
The Home and Social Status. London:
Routledge & Kegan Paul, Ltd.

201

Chombart de Laurve, Paul H. et. al.
19 59- Famille et Habitation, Centre National de la
1960
Recherche ScTentTTTcT Paris: Vols. X and II.
Chombart de Laurve, P. H.
1961
"The Sociology of Housing Methods and
Prospects of Research."
International Journal
of Comparative Sociology 2 (March).
Cohen, J . B .
1941
"A Scale for the Measurement of Attitude
Toward the Aesthetic Value." Journal of
Psychology 12 (July):
75-79.
Cook, Thomas I .
19 54
"Individual Liberty Today:
Challenge and
Prospect", in Morroe Berger, Theodore Able,
Charles H. Page (eds.) Freedom and Control in
M o d e m Society. New York: Van Nostrand: 170.
Cottam, Howard R.
1942
Housing and Attitudes Toward Housing in Rural
PennsyIvania. Pennsylvania State College,
Agriculture Experiment Station, (December):
Bulletin 436.
Cutler, Virginia F.
1947
Personal and Family Values in the Choice of
a Home. Cornell Univ. Agricultural Station.
Ithaca, New York:
(November): Bulletin 840.
Dean, John P.
1954
"Housing Design and Family Values" in Urban
Housing, William L. C. Wheaton, Grace Milgram,
and Margy Eller Meyerson (eds.), Reprinted
for Land Economics. 20:
128-141. New York:
The Free Press, 127-138.
Demerath, Nicholas J. and George W. Baker.
1951
"The Social Organization of Housebuilding."
Journal of Social Issues 7, Nos. 1 & 2:
86-99.
DuBois, Cora.
1955
"The Dominant Value Profile of the American
Culture." American Anthropologist 57:
1232-1239.

20 2

Duncan, O. D.
1961
in Reiss, Albert J. Jr., et. al. Occupations
and Social Status. New York: The Free Press
ofGlencoe.
Festinger, Leon, Schochter, S. and Back, K.
1950
Social Pressures in Informal Groups.
York: Harper and Brothers.

New

Foote, Nelson N., et. al.
1960
Housing Choices and Housing Constraints.
New York: McGraw Hill Book Co., Inc.
Fishbein, Martin.
1963
"An Investigation of the Relationship between
Beliefs about an Object and the Attitude
Toward That Object." Human Relations 16
(August):
233-240.
Fishbein, Martin.
1965
"A Consideration of Beliefs and Their
Relationships." in I.D. Steiner and M. Fishbein
(eds.)
Current Studies in Social Psychology.
New York! Holt, Rinehart and Winston:
107-120.
Fishbein, Martin.
1967
"Attitude and the Prediction of Behavior."
Attitude Theory and Measurement. New York:
John Wiley & Sons, Inc.: 477-492.
Goffman, Erving.
19 59
The Presentation of Self in Everyday Life,
Garden City, New York:
Doubleday and Company.
Goodwin, Je anne.
1969
"What Is A Slum? in Robert Sommer, Personal
Space: The Behavioral Basis of Design,
Englewood Cliffs, N e w J e r s e y : Prentice-Hall,
Inc.
Gordon, Milton.
1958
Social Class in American Society.
McGraw-Hill Book Company, Inc.

New York:

Green, Arnold W.
196 4
Sociology: An Analysis of Life in Modern
Society. New Yorks McGraw-Hill.

203

Green, Paul E . , Michael H. Halbert, and Patrick J. Robinson.
1966
"Canonical Analysis: An Exposition and
Illustrative Application." Journal of
Marketing Research 11 (February):
.
Hall, Edward.
1961
"The Language of Space." Journal of American
Institute of Architects 35 (February)":
71-74.
Harvey, Walter R.
1960
Least-Squares Analysis of Data with Unequal
Subclass Numbers. Agricultural Research
Service Publication 20-8, Beltsville,
Maryland:
USDA.
Heller, Peter L.
1970
"Familism Scale a Measure of Family Solidarity."
Journal of Marriage and the Family 32
(February!": 73-75.
Kendall, M. G.
19 57
A Course in Multivariate Analysis.
Hofner.

New York:

Kluckholm, Clyde
1951
"Values and Value - Orientations in the Theory
of Action: An Exploration in Definition and
Classification." in Talcott Parsons and
Edward Shils (eds.), Toward a General Theory
of Action. Cambridge, Harvard University
Press:
388-433.
K1uckholm, Clyde.
1958
"Have There Been Discernible Shifts in American
Values During the Past Generation?" in Elting
E. Morison's (ed.) The American Style. New
York, Harper & Row: 145-217.
Kluckholm, Florence R. and Strodtbeck, Fred L.
1961
Variations in Value Orientations. Evanston,
Illinois: Roe Peterson Co.
Koppe, William A.
1955
"The Psychological Meaning of Housing and
Furnishing." Marriage and Family Living.
(May) : 129-1377"^

204

Kristof, Frank T.
1969
"Local Urban Development Policy Under
Inflation: A Case Study - New York City."
Unpublished paper presented at the meeting of
the American Real Estate and Urban Economic
Association.
New York:
(December): 1.
Kyrk, Hazel.
1953
The Family in the American Economy.
The University of Chicago Press.

Chicago:

Lambert, William W. and Wallace E. Lambert.
1964
Social Psychology. Englewood Cliff:
Prentice-Hall, Inc.
LaPiere, Richard T.
1965
Social Change.
Company.

New York:

McGraw-Hill Book

Lee, Dorothy.
1948
"Are Basic Needs Ultimate?" Journal of
Abnormal and Social Psychology 43, TJuIy):
343-394.
Litwak, Eugene.
I960
"Geographic Mobility and Extended Family
Cohesion." American Sociological Review 25
(June): 385-394.
Litwak, Eugene.
1960
"Occupational Mobility and Extended Family
Cohesion." American Sociological Review 25
(June): 19-21.
Long, Edward V.
1967
The Intruders:
The Invasion of Privacy by
Government and Industry. New York: Praeger.
Long, Herman H. and Charles S. Johnson.
1947
People Versus Poverty. Nashville, Tennessee:
Fisk University Press.
Lurie, W. A.
19 37 "A Study of Spranger's Value Types by the
Method of Factor Analysis." Journal of Social
Psychology 8 (September): 17-37.

205

Mackintoch, J. M.
1952
Housing and Family Life.
and Company, Ltd.

London:

Cassoil

Madge, John.
196 8 "Housing, Social Aspects." National
Encyclopedia of the Social Science 6
Macmillan and Free Press: 516-521.
Maslow, A. H.
1954
Motivation and Personality.
Harper and Brochers.

New York:

McEntire, Davis.
1960
Residence and Race. Berkeley and Los Angeles:
University of California Press.
McKee, James B.
1969
Introduction to Sociology.
Rinehart and Winston, Inc.

New York:

Holt,

Mead, Margaret.
1955
Cultural Patterns and Technical Change.
York: The New American Library.

New

Merton, Robert K.
1948
"The Social Psychology of Housing." in Current
Trends in Social Psychology, Wayne Dennis, et.
al. (edTTf Pittsburg:
University of Pittsburg
Press: 163-217.
Merton, Robert K . , and Patricia Salter.
1945
"Studies in the Sociology and Social Psychology
of Housing." The Lavanburg-Columbia Research
on Human Relations in the Planned Community
Interim Reports (Mimeographed).
Meyerson, Martin, Barbara Terrett, and William L. C.
Wheaton.
1962
Housing, People and Cities. New York:
McGraw-Hill Book Company, Inc.
Miller, Herman P.
1969
"What's Happening to Our Income Revolution?"
in Celia S. Heller (ed.) Structured Social
Inequality.
London: The Macmillan Company:
133-138.

206

Montgome ry, Jamos H .
1970
"Impart of Housing Tattorns on Marital
Interaction," The Family Coordinator, (July):
267-275.
Montgomery, James E., Sara Smith Sutka, Maie Nygen.
1959
Rural Housing in Garfield County , Ok1ahoma.
Oklahoma State University Publication (August).
Morrison, Elting E.
1958
The American Style.
Brothers'.

New York:

Harper and

Myrdal, Gunnar, et. al.
19 44
An American Dilemma.
Row.

New York:

Harper and

Newcomb, Theodore M. , Ralph H. Turner, Philip E.
Converse.
196 5 Social Psychology. New York: Holt, Rinehart
and Winston, Inc.
Naegle, Kaspar.
1949
"From de Tocqueville to Myrdal: A Research
Memorandum on Selected Studies of American
Values." Unpublished; Values Study Project,
Harvard University.
Parsons, Talcott, Edward A. Shils, et. al.
1951
Toward a General Theory of Action.
Cambridge, Mass: Harvard” University Press.
Phares, Donald.
1971
"Racial Change and Housing Values: Transition
in an Inner Suburb." Social Science Quarterly
52 (December):
560-573.
Poverty and Deprivation in the United States.
M
Conference on Economic Progress, Washington,
D. C. 1 (April): 66.
Rapkin, Chester.
19 55
"Can the American Family Afford an Adequate
Home." Marriage and the Family 17 (May):
138-142.
Reid, Margaret G.
1962
Housing and Income.
of Chicago Press.

Chicago:

The University

207

Reiss, Albert I.
1961
Occupations and Social Status, New York:
The Free Press of Glencoe, Inc.: 263-275,
Riemer, Svend.
1941
"A Research Note on Sociological Home Planning."
American Journal of Socioloqy 46, (May):

S-6S-S727 ------------------------

—

Riemer, Svend.
19 43
"Sociological Theory of Home Adjustment."
American Sociological Review 8 (June):
272-278.
Riemer, Svend.
19 45
"Maladjustment to the Family Home." American
Sociological Review 10 (October): 442-448.
Riemer, Svend.
1947
"Sociological Perspective in Home Planning."
American Sociological Review 12 (April):
1^5-159.
Riemer, Svend.
1948
"Designing The Family Home." in H. Becker and
R. Hill (eds.) Family, Marriage and Parenthood.
Boston:
D. C. Heath.
Riemer, Svend.
1951
"Architecture for Family Living." Journal of
Social Issues 7, Nos. 1 & 2: 140-151.
Robinson, John P. and Phillip R. Shaver.
1969
Measures of Social Psychological Attitudes.
Ann Arbor: Institute for Social Research, 1968.
Rokeach, M.
1968
Beliefs, Attitudes and Values.
Jossey-Bass.

San Francisco:

Rosenberg, M. J.
1965
"Inconsistency Arousal and Reduction in Attitude
Change." in I. D. Steiner and M. Fishbein (eds.)
Current Studies in Social Psychology. New
York: Holt, RineKart, and Winston:
121-134.
Rosenberg, M.
1957
Occupations and Values.
The Free Press.

Glencoe, Illinois:

208

Rossi, Peter H.
1955
Why Families Move, A Study in the Social
Psychology of Urban Residentlal'Mob 1 lity'.
Glencoe, Illinois: The Free Press: 155-159 .
Rummel, R. J.
1967
"Understanding Factor Analysis." Journal of
Conflict Resolution 11 (December) : 444-"48CT
Rummel, R. J.
19 70
Applied Factor Analysis. Evanston:
Northwestern University Press.
Schorr, Alvin L.
Slums and Social Insecurity. United States
Department of Health, Education and Welfare,
Social Security Administration, Division of
Research and Statistics, Research Report No.
1, Washington, D. C.: 1-32.
Schorr, Alvin L.
1963
"How the Poor are Housed." Reprinted from
Slums and Social Insecurity, U. S. Department
of Health, Education and Welfare:
98-137.
Schorr, Alvin L.
1965
"National Community and Housing Policy."
Social Service Review 39 (December):
Chicago, University of Chicago Press.
Schorr, Alvin L.
1967
The Roles of Housing Policies in Reducing
Poverty. International Seminar on Poverty,
3-6 (April):
1-14.
Schorr, Alvin L.
1968
"Housing the Poor," in Warner Bloomberg Jr.,
and Henry J. Schmandt (eds.) Power, Poverty
and Urban Policy. Beverly Hills, California:
Sage Publications, Inc.:
115-150.
Shinn, Allen M.
1971
"Measuring the Utility of Housing:
Demonstration a Methodological Approach."
Social Science Quarterly 52: 89-102.

209

Smith, R. H. , G. II. Beyer, M. S. Klinch and F. Grady.
1959
Farm House Planning Guide: Household Activity
Data and Space Activity to Design.
Northeastern Regional Publication, Cornell
University Agriculture Experiment Station,
(December).
Smith, Ruth H . , Donna Beth Downer, Mildred T. Lynch and
Mary Winter.
1969
"Privacy and Interaction Within the Family as
Related to Dwelling Space." Journal of
Marriage and the Family 31 (August):
5 3 5 ^ 2 7 ----------------

Smith, Wallace F.
19 70
Housing: the Social and Economic Elements.
Berkeley and Los Angeles: University of
California Press.
Sorokin, Pitrim, Carle C. Zimmerman and Charles J. Galpin.
1931
A Systematic Source in Rural Sociology. 2,
Minneapolis: University o f M i n n e s o t a P r e s s .
Sommer, Robert.
1969
Personal Space:
The Behavioral Basis of Design.
Englewood Cliffs, New Jersey: Prentice-Hall,
Inc.
Spranger, E.
1928
Types of Men.
(trans.
Halle: Niemy.

by P. J. W. Pigors)

Stegman, Michael A.
1920
Housing and Economics. Cambridge, Massachusetts:
The Massachusetts Institute of Technology Press.
Task Force of Rural Development and Family Living.
19 68
A National Program of Research for Rural
Development and FamiTy LivingT Washington,
D. C.: Research Program Development and
Evaluation Staff, USDA.
Theodorson, George A. and Achilles G. Theodorson.
1969
A M o d e m Dictionary of Sociology. New York:
Thomas Y. Crowell Company.

2X0

Thomas, William I. and Florian Znaniecki.
1918- The Polish Peasant in Europe and America.
1920
Chicago: The University of Chicago Press.
U. S. Department of Commerce, Bureau of the Census.
1956
National Housing Inventory. Characteristics
of the 19 56 Inventory.
Ill, Part I,
Washington, D. C.
U. S. Department of Labor, Bureau of Labor Statistics.
1957
Study of Consumer Expenditures, Incomes and
Savings. Statistical Tables Urban tJ. 3\1950, 18. Philadelphia, University of
Pennsylvania, Table 1-2.
Vapnarsky, Cesar A.
1962
"An Approach to the Sociology of Housing."
International Review of Community Development
13-14: 189-210.
Volkart, Edmund.
1957
Social Behavior and Personality.
Social ScienceResearch Council.

New York:

Vinton, Warren Jay.
"Working Paper." An Interim Report on Housing
the Economically and Socially Disadvantaged
Groups in the Population. Proceedings and
working papers of Conference by the Metro.
Warner, W. L . , M. Muker, and K. Eels,
1949
Social Class in America. Chicago:
Research Association.

Science

Wheaton, William L., Grace E. Milgram, and Margy Ellin
Meyerson.
1966
Urban Housing. New York: The Free Press.
Williams, Robin.
19 70
American Society.

New York:

Alfred A. Knopf.

Wilner, Daniel M.
1962
The Housing Environment and Family Life.
Baltimore: John Hopkins Press.

211

Winnick, Louis.
1957
American Housing and Its Use: The Demand for
Shelter Space. New York: John Wiley & Sons,
Inc.
Wirth, Louis.
1947
"Housing as a Field of Sociological Research."
American Sociological Review 12 (April):

137-143. ----- ---------

APPENDIX A
QUESTIONNAIRE

213

SUCTION I

Sample Area Code

Interview No. __
Interviewer ____
Date

Name of Head of Household
Address _________________
Phone No.

THE SIGNIFICANCE OF SELECTED SOCIO-CULTURAL FACTORS FOR HUMAN
RESOURCE DEVELOPMENT IN LOUISIANA RURAL COMMUNITIES (A STUDY
OF VALUES, ATTITUDES AND GOALS RELATED TO FOOD AND
NUTRITION, HOUSING AND SOCIAL ADJUSTMENT PROBLEMS)

Department of Sociology and Rural Sociology
Agriculture Experiment Station
Louisiana State University
and Agriculture and Mechanical College
Baton Rouge, Louisiana

The overall objective of this study is to obtain basic
information which can be used in planning community development pro
grams. The specific objectives are to determine and compare food
habits, housing characteristics and social adjustment patterns and
other characteristics of persons who live in rural communities.
This type of research project represents one of the ways reliable
information on certain matters can be obtained. Your cooperation
in answering the questions Included will be greatly appreciated.
The answers received will be kept in confidence and not identified
in a specific way.

2 14

PART A
1.

2.

(DO NOT ASK RESPONDENT)
RACE OF RESPONDENT

1 White

2 Black
3 Other

ASCERTAIN FOR ALL WHO SLEEP IN THIS HOUSE REGULARLY

1st Name of Relation to Sex
each person Head of
,who usually Household
'lives in
(Code A)
(Code B)
‘this
house
i
i
i
I

Age
Last
Birth
day

No of Sch.
Yrs. suc
cessfully
completed
(Code C)

Mari
tal
Sta
tus
(Code

D)

Yr. (s)
divorced
or
Widowed
(Designate
with D or
W)

Date
(s)
Yr.
(s)
Mar
ried

i
i

II
i

i

i_ _
3.

How many children do you have who do not live in this house? ________ __
A. What are their ages?
___________________________ ____________ .
B. Do you or your husband have a living parent?
1 Yes
2 No

A.

Have your or any member of your family attended adult education classes?
1^ Yes
1 No
A. If yes, who attended these classes? ____________________
B. For what purpose?
__________________________ _ _ _____________
C. If to increase grade level of education, what grade equivalents
were completed? (USE EDUCATION CODE)
_____________ _
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7. ASCERTAIN OF ALL MEMBERS OF HOUSEHOLD WHO ARE EMPLOYED PLUS THE WIFE'S
FATHER AND HUSBAND'S FATHER FOR ALL POSSIBLE CATEGORIES IF APPLICABLE

Relation
to Head

Occupation
Title

Years on
this job

Type of
Firm

Describe what
person does

Employment
Status (Code

INCOME
Would you look at this card, and tell me in which category your total family
yearly income falls? Include all sources of income.

01 0-999
02 1,000-1,999
03 2,000-2,999
04 3,000-3,999
05 4,000-4,999
06 5,000-5,999
07 6,000-6,999
08 7,000-7,999
09 8,000-8,999
10 9,000-9,999
U 10,000-10,999
12 11,000-11,999
13 12,000-12,999
14 13,000-13,999
15 14,000-14,999
16 15,000-15,999
L7 16,000-16,999
18 17,000-17,999
19 18,000-18,999
20 19,000-19,999
21 20,000-20,999

22_ 21,000-21,999
23 22,000-22,999
24 23,000-23,999
25 24,000-24,999
26 25,000-25,999
27 26,000-26,999
28 27,000-27,999
29 28,000-28,999
30 29,000-29,999
31 30,000-30,999
32 31,000-31,999
33 32,000-32,999
34 33,000-33,999
35 34,000-34,999
36 35,000-35,999
37 36,000-36,999
38 37,000-37,999
39 38,000-38,999
40 39,000-39,999
4140,000-40,999

If your income is over $40,000, approximately how much is it?

PART D
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D 1

1. My house has nothing to do with ray friends' opinion of me.

E

1

2

3

4

2. Having my home near a good school district is (or would be)
important to me.

E
C

4
4

3
3

2
2

1
1

3. A house which enables me to do my own repairs (upkeep) is
not important to me.

B

1

2

3

4

4. Individual bedrooms for each child is (or would be ) importand to me.

D

4

3

2

1

5. I feel that attractive furnishings are more Important than
comfortable furnishings.

A
E

4
4

3
3

2
2

1
1

6.

Children in the family sharing my bathroom does (or would)
bother me.

D
C

4
4

3
3

2
2

1
1

7.

Having a house where my neighbors are in good social stand
ing is important to me.

E

4

3

2

1

8.

I would like to have the most impressive house in my
neighborhood.

E

4

3

2

1

9.

A house with enough room for children, when married, to
feel free to move in, is important to me.

C
D
C
A
E

4
1
1
4
4

3
2
2
3
3

2
3
3
2
2

1
4
4
1
1

\

10.

I worry if things in my house are not in place.

11.

I feel that home ownership does (or would) force me to
save money that I would spend on something else.

B

4

3

2

1

I do (or would) not consider home ownership a form of
investment.

B

1

2

3

4

13.

The architecture design of my home is important to me.

A

4

3

2

1

14.

A location where nearby houses won't lower the resale
value of my property is important to me.

B
D
C
C
B
A
E

4
4
1
4
4
4
4

3
3
2
3
3
3
3

2
2
3
2
2
2
2

1
1
4
1
1
1
1

12.

15.

I need a place in my home to get away from everybody.

16.

Children are better off if their parents own their home.

17.

Having a well kept yard and lawn is important to me.

i
>
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Il.iviiif.' Hit* sleeping ;iro;i of my house separate from my
living area is Important, to me.

I) 4

3

■>

I enjoy having my family around me when I relax or
have leisure time.

D
C

1
4

2
3

3
2

4

20.

Individual study and work areas for members of the
family are important to me.

C
D

4
4

3
3

2
2

1
1

21.

It does not bother me for people in the street to be
able to see into my home when the windows are not
covered.

D

1

2

3

4

I feel owning a home is (or would be) more expensive
than renting.

B

1

2

3

4

A house I can sell at a profit is (or would be)
important to me.

B

4

3

2

1

Any members of the family should feel free to invite
guests to their home at any time.

C

4

3

2

1

Having the same number of square footage, I would
prefer a smaller number of large rooms to a larger
number of small rooms.

D

1

2

3

4

A house as nice as my friends house is not important
to me.

E

4

3

2

1

Having a house my neighbors approve of is important
to me.

E

4

3

2

1

Having people living in housing units directly above
my home does not (or would not) bother me.

D

1

2

3

4

Noise made by close neighbors bothers (or would bother)
me.

D

4

3

2

1

The texture of the fabric in furnishings and draperies,
is important to me.

A

4

3

2

1

C
D
C
B
E

1
1
1
X
1

2
2
2
2
2

3
3
3
3
3

4
4
4
4
4

18.

19.

22.

23.

24.

25.

26.

27.

28.

29.

30.

31.

Kitchen noises being heard in the living room do not
bother me.

32.

I had rather spend my extra money on more important
things than my house.

1

1
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4
4
4
4

3
3
3
3

2
2

A bath and a half or two baths is important to me.

C
A
E
D

n

i
1
1
1

The appearance of a house tells a lot about the person
living in it.

E

4

3

2

1

I like (or would like)to own a home because it improves
my credit rating.

B

4

3

2

1

A house where family members can spend their time
together is important to me.

C

4

3

2

1

39.

Owning a home leaves too little money for other things.

B

1

2

3

4

40.

A privacy fence for the exclusion of neighbors living
close by, is important to me.

D

4

3

2

1

41.

The size and shapes of pieces of furnishings in a room
are not important to me.

A

1

2

3

4

Having my home free from the noise of traffic is important
to me.

D

4

3

2

1

43.

I think at least one room of the house should be saved
for entertaining guests.

E
C

4
1

3
2

2
3

1
4

44.

Having teenagers' bedroom(s) away from mine is (or would
be) important to me.

C
D

1
4

2
3

3
2

4
1

45.

A house with enough room for our parents to move in is
important to me.

D
C

1
4

2
3

3
2

4
1

46.

A house which will help me with my social contacts
is important to me.

E

4

3

2

1

A location where my children's playmates will come
(or would come) from families of the right social
class is important to me.

C
E

4
4

3
3

2
2

1
1

4
4
1

3
3
2

2
2
3

1
1
4

4

3

2

1

34.

I enjoy (or would enjoy) landscaping my own yard.

35.
36.

37.

38.

42.

47.

48.

A house which I can be proud to have my friends see
is important to me.

49.

I enjoy being alone when I have leisure time.

E
D
C

50.

A location which would make it easy for relatives to
get together is Important to me.

C

i
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51.

I enjoy spending most of my extra money on my liousc.

1)

4

3

■)

i

52.

A home owner is protected, he always has a roof over
his head.

B

4

3

2

l

Having a beautifully decorated house adds much to the
joy of living.

A

4

3

2

1

54.

Having younger childrens' bedrooms in a different
part of the house is (or would be) important to me.

C
D

1
4

2
3

3
2

4
1

55.

I know approximately how much my house is worth if
I want to sell it.

B

4

3

2

1

56.

Having the front of my house like others on the
street does not(or would not)bother.

A
E

1
1

2
2

3
3

4
4

57.

A house design that has wide appeal is important to
me in case I wish to sell it.

B

4

3

2

1

I feel a child should leave home as soon as he can
support himself.

C

1

2

3

4

59.

Being able to express my taste in housing selections
is important.

A
E

4
4

3
3

2
2

1
1

60.

I would like to have the largest house in my
neighborhood.

E

4

3

2

1

A house with low upkeep (repair) costs is important
to me.

B

4

3

2

1

62.

Adults need a place in the home to get away from
children.

C
D

1
4

2
3

3
2

4
1

63.

Not having teenage children around when I'm
entertaining is (or would be) important to me.

C
D

1
4

2
3

3
2

4
1

53.

;

'

58.

61.

'

64.

Having a home which is pleasant for me to look
at is important to me.

E
A

4
4

3
3

2
2

1
1

65.

Not having younger children around when I'm
entertaining is (or would be) Important to me.

D
C

4
1

3
2

2
3

1
4

66.

Unexpected visitors watching the family eat their
evening meal does not bother me.

D

1

2

|3

‘

1
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67.

I seek housing equivalent to that of my friends, but
not necessarily like them.

A 4
E 4

3
3

2
2

1
]

68.

The family should work together to improve the homo.

C 4

3

2

1

69.

Having separate bedrooms for children and parents
is important to me.

C 4
D 4

3
3

2
2

]
3

70.

Children should be allowed to play in any room of
the home.

D 3
C 4

2
3

3
2

4
3

71.

A single family dwelling is important to me for
the privacy it affords.

D 4

3

2

3

I do not worry about the color combinations of
my furnishings.

A 3

2

3

4

73.

Having other members of the family around when I ’m
dressing bothers (or would bother me.

D 4
C 3

3
2

2
3

3
4

74.

Paying as little as possible for the kind of
housing I desire is important to me.

3
2
3

2
3
2

3
4
3

3

2

3

72.

75.

I enioy having my family around me when I work.

B 4
D 3
C 4

76.

Attractive wall decorations are important to me.

A 4
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Is it more important to you to have:
A fairly good house:
Repeat as introduction
before each item:

A very good house and:
(INTERVIEWER INSTRUCTIONS):

keep your automobile several (or)
years

be able to afford a new
automobile every 2 or 3 yrs.

only fairly good furniture

(or)

fine furniture

carry a limited amount of
life insurance

(or)

carry a lot of life
insurance

be in debt

(or)

be out of debt

not help much to finance
your childrens college
educations

(or)

help a great deal to finance
your childrens college
educations

have inexpensive foods

(or)

be able to afford more
expensive foods.

not have savings

(or)

have savings

fairly nice clothing

(or)

better clothing

less to spend on leisure
time and recreation

(or)

be able to spend more on
leisure and recreation

fairly good appliance

(or)

fine appliances

be able to keep your
family in fairly good
health

(or)

be able to keep your
family in excellent
health.
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I'ART H
(TO BE DON P. BY INTERVIEWER— US 15 CONDITION CODE)

1.

Evaluate outside:

______ Gutters and Downshputs
______ Steps (outside)
______ Conditions of Exterior Paint
Windows

S creens
Doors and Doorways
Exterior Walls (condition)
Roof

Evaluate inside:
______ Floor Coverings: carpet
and finish (not rugs)
______ Ceilings
______ Condition of Interior Paint
______ Interior Walls
(condition: cracked, ill
repair)
______ Window Sills
______ Base Board
______ Ceiling Fixtures

CONDITION CODE
1^ Sound
2 Deteriorating
_3 Delapidated
4^ Not applicable (House does not have this)

2.

General condition of house (USE CONDITION CODE AND PICTURES)

3.

Does your house have:
A.
B.
C.
D.
E.

Hot and cold water piped inside dwelling unit?
Flush toilet inside?
Bath tub or shower?
Heating?
Air Conditioning?

Yes

4.

Do you own or rent your home?______ _ _ _

5.

If yes to No. D. , what type of heating does your house have?

6.

If yes to No. E. , what type of air conditioning does your
house have?

No
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7.

I would like to know if these rooms are separate or combined with
other rooms and if you consider these rooms too large, too small,
just right? (Use size code)
No

Yes

Size

i
i

j
J

1
1

1^ Kitchen— separate
2^ Dining room-separate
3 Kitchen and dining room combined
Living room separate
_5 Living and dining room combined
6^ House all in one room
1_ House in two rooms with living area and sleeping area
separate
^ Bedrooms: How.many
1,2,3,A,5
9^ Bathrooms: How many [Z] 1*2*3,1 1/2, 2 1/2, 3 1/2
10 Family room or recreation room— separate
11 Laundry room or separate utility room
12 Sewing room
13 Office or Den
14 Outdoor Storage
15 Other rooms specify_____________
TOTAL
SIZE CODE
jL Too large
2 Too small
3 Just right

224

VITA
Mary Zey Ferrell was born in Covington, Kentucky,
May 25, 1943.

She attended elementary school in Florence,

Kentucky and graduated from Homer High School, Homer,
Louisiana in May 1961.

From June 1961, to August 1964

she completed requirements for the Bachelor of Science
Degree in Home Economics Education at Louisiana Polytech
nic Institute.

In September, 1964 she accepted a graduate

teaching assistantship in Textiles at Florida State
University.

In December, 1965, she received the Master

of Science Degree.

From January, 1966 to June 1969, she

was employed by the School of Home Economics at Louisiana
State University.

In September, 1969 she accepted a

graduate research assistantship in the Department of
Sociology at Louisiana State University.

In January,

1972 she accepted a Dissertation Year Fellowship and is
presently a candidate for the Doctorate of Philosophy
in Sociology.

EXAMINATION AND THESIS REPORT

Candidate:
Major Field:

Mary Zey Ferrell
Sociology

Title ofThesis:
Housing: The Interrelationships
of Selected Socio-Economic
Variables, Attitudes Toward
Housing and Minimum Adequacy
of Physical Conditions of
Housing in Two Louisiana
Communities

Approved

M ajor Professor and Chairm an

Dean 01 the Graduate School

EXAMINING COMMITTEE:

/CsrU*-jL*
//.,

Date of Examination:

April 14, 1972

